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} Sparks 


Summer doldrums. 
* * * 


| But the auto buyers still have 
the fever. 
ie * * * 


' Is guerilla warfare intended by 

| Russia to try to make a monkey 
out of the Marshall plan? 

7 * * + 


United States tourists in 1946 
pent $550 million in foreign travel, 
ncluding $330 million in Canada 
and Mexico, and $220 million over- 


: . + * + 
Harry, Bill and Taxes 
There is plenty of evidence 
_ pointing to the possibility that 
it’s the wrong Harry, not the 
“wrong bill.” 
+ 


* 

In the Same Boat 
One sixth of the 534,000 business 
firms in the United States are in 
the automotive field. The other five 

'are paying high taxes also. 

~*~ * . 
Business Boost 

Dealer sales and business in gen- 
eral are expected to benefit from a 
$2,800,000,000 wheat crop and the 


cashing of about $2,000,000,000 in | 


terminal-leave bonds. 


‘Man of the Year’ 


Henry Ford II was the “man of 


the year” of the business world in 
1946, according to the New York 

nancial Writers Assn. Bernard 
{. Baruch was the runner-up in 
‘the first annual poll conducted by 
New York City financial scribes. 

The association’s citation of the 
29-year-old industrialist praised 
Ford because “he drastically re- 
formed the company’s labor policy, 
and because he combated success- 
fully demagogic charges of labor 
interests in general by means of 
frank revelation of decreasing la- 
bor efficiency and increasing pro- 
duction costs.” 


The Newspaper of the Industry 
: > 
Ui 
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Seen Effective 


But UAW Plans Fight 
To Escape Liability 
For Contract Breaches 


By Mac Gordon 
Staff Writer 

The Taft-Hartley law has 
brought a marked increase in 
labor union responsibility to 
the automotive industry, so 
frequently a victim of unau- 
thorized work stoppages. 

Labor officials of various manu- 
facturers agreed last week that 
|there has been a welcome decline 
in the wildcat strike fever usually 
associated with hot summer 
weather. 

They attribute this condition to 
that clause in the new law per- 
mitting employers to file damage 


32 Ford Foremen 


Fired for Violence 

DEARBORN.—Ford Motor Co. 
last Thursday fired 32 of its 
foremen for “participating in 
flagrant acts of violence during 
the foremen’s strike.” John S. 
Bugas, vice-president, said that 
no discrimination would be 
made against any foremen who 
participated in the strike pegal- 
ly. Bugas declared that’ Ford 
would not condone “gangster 
terrorism.” 


suits against unions for contract 
violations. Most UAW-CIO con- 
tracts contain so-called “no- 
strike clauses.” 

The UAW served notice last 
week, however, that it would seek 
in future contract negotiations to 
relieve local unions of responsibil- 

(Continued on Page 29, Col. 1) 





Ford to Absorb Cost Rise 


Expects Coal Pact to Take $10 a Car; Decisions 
Pending on New Features 


By Mel Adams 

Staff Correspondent 
CHICAGO.—Ford Motor Co. ex- 
pects higher coal and steel prices 
to raise the cost of its cars an 
average of $10 and will absorb the 


Top Cars 


New car registrations for five 
months, plus two states for 
June: 


1947 
Pos. 
1—242,071 
2—198,578 
3—123,461 
4— 89,189 
5— 78,984 
6— 76,780 
J— 71,117 
8— 43,843 
9— 43,108 
10— 39,933 
1l— 39,065 
12— 35,294 
138— 26,666 
14— 19,412 
15— 16,504 
16— 14,471 

417— 9,382 

y 18— 9,298 
19— 8,706 Willys 

| 20— 5,679 Crosley 

, Total All Makes 

1,191,821 5,360 
For further details see page 

22, today’s issue. 


1946 
Pos. 


5279— 4 
1,197— 1 
877— 2 
146—12 
206— 9 
627— 3 
179—10 
379— 5 
. 120—18 


Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Stude. 


Frazer 
Lincoln 


increases rather than raise prices 
to the customer. 

This was brought out last week 
|at a press conference led by Henry 
Ford II, president, and participated 
in by most of the company’s vice- 
presidents here for meetings with 
management personnel from the 
Chicago plant Wednesday and with 
2,000 midwest region Ford, Lincoln 
and Mercury dealers Thursday. 

Questions asked were directed to 
Ford who answered some and 
asked vice-presidents to reply to 
others concerning operations of the 
departments they head. 

There has been an excellent re- 
ception of the new Ford pension 
plan on the part of employes, and 
announcement of the plan was fol- 
lowed by a large increase in ap- 
| plications for employment, it was 
stated. 

Research continues on various 


types of automatic transmission 
| (Continued on Page 32, Col. 5) 


Hot Items 


Hang Fire 


Regulation W—Senate passes bill 
continuing controls to Dec. 31, but 
cutting down-payment to 20 per- 
cent and increasing time to 24 
months. House action pending at 
press time. 

+ 7 - 

Tax Reduction Bill—Second veto 
awaited, with little chance to over- 
ride seen. 
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Taft Law’s Curh | Automotive News Reel... 
On Wildcat Tieups 


IN HIGH GOOD HUMOR, K. T. Keller (right), president of Chrysler, and Fred 
Zeder, vice-chairman of the board, take a rest after viewing the 217 Dodge trucks with 
special bodies and equipment at the Dodge truck and equipment show in Detroit. The 


show drew 3,269 Dodge dealers and their 


truck managers from all of the 48 states. 


ag 
% 


GMC TRUCK & COACH division of General Motors has announced a new line of 
light and medium duty models, featuring new styling, sturdier chassis and larger all- 


steel cabs with many comfort and safety 


advancements. The GMC stake truck, pic- 


tured here, is available in nine models of 125%4-inch, 137-inch and 161-inch wheelbase, 


in capacities of 42, %4, 1, 1% and 2 tons. 


The line also includes pickup, panel, plat- 


form, canopy express and tractor models, plus many other chassis types up to 20,000 
pounds gross vehicle weight. Radical appearance changes plus revolutionary cab con- 
struction in the light and medium duty models and increased horsepower for the heavy 
duty gasoline and diesel group highlight the improvements, the company announced 


last week. 


NORTHERN OHIO automotive dealers are turning to radio with greater emphasis 
for advertising both service and parts departments. Already, De Soto, Ford, Stude- 
baker and Plymouth dealers have taken to the air. Latest to join the radio circle is 
the B. W. Blauschild Motors, Inc., which recently opened its ‘‘Million Dollar Show- 
room,’’ featuring individual lifts for mechanics and display room with walls covered by 
After purchasing time over three stations, 
WJW, the largest number of spots for any dealer in Cleveland, Blauschild requested the 
head of Ohio Advertising, Sam Abrams, to come out to the automotive center to get 
‘the feel of a dealer’s problems’? as an aid in the preparation of copy. Blauschild 


expensive paintings. 


WGAR, WHE and 





(left) and Abrams (right) hold ‘‘mikes’’ while they ‘‘rehearse’’ their copy. 


Dealers Press Legal Tests of Resale Bans 


By Jim White 
Staff Writer 


Legal tests of conditional sales | 


contracts designed to prevent re- 
sales of new cars for certain pe- 
riods of time are underway. 
Meanwhile, a roundup by AvurTo- 
MOTIVE News indicates that condi- 
tional sales contracts have been 
adopted by most dealers as the 
only effective way of curbing re- 
sales. | 

Legislation to curb resales is 
being considered in some places, 
but observers are dubious of its 
value, fearing it may drive re- 


In This Issue 


Dealer Business Counsel ......Page 12 
FOB Factory .................Page 15 
Used-Car Auctions 


| sales underground and lead to | 


racketeering. 
| As for contract tests, in Milwau- | 
kee, Sawyer Buick has filed suit | 
jin civil court against a Harold 
Miller who allegedly resold a 1947 
Buick to a used-car dealer with- | 
|out first offering it for purchase | 
|to the Sawyer firm. Miller had | 
signed an agreement binding the | 
car for six months. Sawyer is ask- | 
jing damages of $12.57—said to be | 
the profit by Miller—plus court | 
costs. Sawyer is offering to donate 
any settlement to charity. 

In Duluth, Howard & Sell have | 
started suit against a purchaser | 
and also a used-car dealer. The | 
new-car dealer asked that the used- | 
ear dealer be enjoined from selling 
the car in question, and is suing 
the purchaser to recover the car 





THIS WEEK—NET PAID ABC 


29,602 


$6 Per Year, 25c Per Copy 


Output Up 8,973 
But GM Closing 
To Cost 30,000 


July Prospects Hit 
As Car Divisions 
Shut for Week 


By Bernie Thomas 
Staff Writer 


Car and truck output pros- 
pects for July dimmed last 
week when a temporary steel 
situation hit all passenger car 
divisions at General Motors. 


U..8. plants last week built an 
estimated 72,889 cars and 22,399 
trucks—a total of 95,288 units, or 
8,973 vehicles more than were 
built for the previous week’s 
total of 86,315, which included 
64,557 cars and 21,758 trucks. 
Combined U. S. and Canadian 

output last week topped the 100,- 
000-mark for the first time in sev- 
eral weeks at 100,395 units, com- 
pared with 91,199 the week before, 
according to Automotive News tab- 
ulations. 

Meanwhile, C. E. Wilson, GM 

president, announced that all of 
the corporation’s passenger - car 


Production 


Automotive News Estimates, 
f 8S. Cars, Trucks ° 
86,315 


76,007 


Last Prev. 1946 

Week Week Week 
For complete production totals 

by makes, see table, page 34. 


producing divisions would be shut 
down for a one-week period in or- 
der to accumulate working inven- 
tories of steel. 

With the GM closures sure to 
cost the industry about 30,000 pas- 
senger units, it appears that U. 8S. 
output in July will not be able to 
total much more than about 
270,000 cars and 97,000 trucks or 
367,000 units, compared with 401,- 
170 built in June. 

Chevrolet, Oldsmobile, Pontiac, 
Buitk and Cadillac assembly lines 
in Michigan stopped last Friday 
and will be idle all of this week. 
Outstate assembly plants are sched- 
uled to close as soon as materials 

(Continued on Page 34, Col. 1) 


on payment of the retail price of 
$1,922. The used-car dealer has it 
priced at $2,650. A temporary re- 
straining order has been obtained 
to halt sale by the used-car dealer 
(Continued on Page 30, Col. 1) 


Texas Is Skeptical 
Of Tjaarda Car 


Texas greeted reports that John 
Tjaarda, automotive designer, 
would build a revolutionary new 
car at Grand Prairie, Tex., with a 
good deal of skepticism last week. 


While the Associated Press 
quoted Tjaarda in New York as 
saying that nine Dallas banks 
had assured financing of the 
project to the extent of $20,000,- 

(Continued on Page 27, Col. 1) 








By George Deery 
Staff Writer 
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Delay Is Important Tactic 


, get stuck regularly along with other 
firms, but not on the simpler tricks 


7 auto dealers being frequent | that cost dealers a substantial sum 


victims of bad check passers, 
Automotive News sought the advice 


yearly. 
Delay is an important factor, for 


of bankers as to how dealers could | delay makes a bad check artist ner- 


reduce losses. 


Dealers should check, 


check and triple check the checks 
they receive, banking men say. But | 


double 


| vous. So take your time. 

The greatest danger is in cashing 
| checks for persons from another 
city. As the American Bankers 


even the utmost caution will not be | Assn. has pointed out: 


a guarantee against all the moves | 
of the smart boys with the check- 


“Strangers are not always 
crooks, but crooks are usually 


ered careers, bankers warn. Banks| strangers.” 


NADA Expects 
Record Turnout 
At First Exhibit 


CHICAGO. — The first National 
Autemobile Dealers Equipment Ex- 
hibit will offer exhibitors what will 
be the largest concentration of cus- 
tomers and prospects ever brought 
together in the industry, accord- 
ing to Ray Chamberlain, exhibit 
manager for the National Auto- 
mobile Dealers Used Car Guide Co. 

The exhibit will be held in the 
Stevens hotel exhibition hall Jan. 
25-29 and will be limited to displays 
by manufacturers of equipment 
used by dealer businesses. More 
than 6,500 dealer personnel are 
expected to visit the exhibit. 

The exhibit was organized as the 
result of requests by NADA mem- 
bers for an exhibit of equipment 
to be held concurrently with 
NADA’s 1948 convention. Dealers 
have been urged to bring their ser- 
vice and sales personnel so that 


they can visit the exhibit and note | 
im- | 


the latest developments and 


provements in equipment of all 
fields. ; 

Full information about space 
rental, exhibit applications and 


Unless the dealer knows the in- 
dividual offering the check, or 
knows some reliable person who will 
endorse it, he is taking a long 
chance. 

Various identification cards are 
no good if they have been lost by 
another person and recovered by 
a crook for use in another city. 
The dealer who says “I'll wire or 
phone his bank and see if he has 
the money” will get a response 
from the bank, but it will be that 
“as of that date” there were suf- 
ficent funds to cover the check 
in question. 

That dead end is soon obvious 
when it is realized that the “opera- 
tor” may have written checks be- 
fore and after which had not been 
returned to the bank. Certified and 
eashier’s checks are not always an 

| air-tight answer to doubts, either. 
* a * 

T IS frequently found that the 

checks were printed on the out- 

side and never saw the inside of 
ithe bank bearing their name. As- 
|suming that the checks are valid, 
ithe remaining question is the au- 
'thenticity of the endorser. 


This chain of tricks to throw 





Materials Flow 


other pertinent data can be had | 


Much Improved, 
by writing to Ray Chamberlain, | 


Exhibition Offices, 35 E. Wacker | Auto-Lite Reports 


Drive, Suite 1310, Chicago. | TOLEDO, O. — Raw material; 
_ used in the manufacture of auto- 
|motive replacement parts are in 





Rouge Resumes 
Glass Output 


DEARBORN. — Production of 
plate giass is being resumed at the 
Ford Rouge plant after a 14-month 
suspension, the company an- 
nounced last week. The furnace 
was fired last week and the first 
glass is expected to pour through 
the rolls about Sept. 1. 

An attempt was made to start 
the plant in April, 1946, but a 
shortage of soda ash forced a shut- 
down early in May. A sufficient 
supply of soda is now available to 
warrant near-record production, 
Ford stated. 


Sweat 


EL PASO, Tex. — Manufacturers 
of road sprinkling vehicles take 
note: Have you thought about air- 
conditioning the inside of your 
tanks? Some immigrants would ap- 
Breciate same. At least that was 
the thoughts of 13 Mexican aliens 
who tumbled out of a tank of a 
road sprinkler recently in Artestia, 
N. M., after two men from Fabens, 
Tex., were seized for smuggling. 
They had ridden 200 miles in the 
tank. They reported the ride wasn’t 
so bad, but it was awfully hot. 


|greater supply except in some iso- 
|lated cases and the motorist can 
| lcok forward to increased produc- 
| tien, according to Royce G. Martin 
| president of Electric Auto-Lite Co. 


Basic raw materials, with the 
exception of pig iron and coke 
which are short due to the recent 
|coal holiday, are now available in 
|quantity necessary to meet most 
|requirements, Martin said. Some 
suppliers of copper, zinc, steel and 
\lead are offering a full supply de- 
livered practically on time, he 
added. 


“All materials, however, are not 
plentiful as we had hoped they 
would be,” Martin said. “Coke is 
scarce, as are soda ash and many 
of the cleaning solutions needed in 
[the manufacture of automotive 
|equipment. Strip and sheet steel 
are still short but not critical. 

“Other materials are easing up 
though prices are remaining high. 
|We expect these prices to lower 
somewhat once law of supply an 
demand becomes effective, but we 
‘do not expect a lowering of the 
|costs of the basic materials until 
| well into next year.” 





It costs you about a penny-a-day to keep 
|} abreast of the automotive news—better re- 
new NOW! 








KLINGLER PRESS CONFERENCE. H. J. Klingler, general manager of Pontiac, met 
with the press before conducting a meeting of Buffalo zone dealers the other day. He 
declared it will be'a “major achievement”’ if auto manufacturers can prevent prices 
from rising. 


How to Cut Bad Check Losses 


Correct Identity Is First Step in Stopping Loss; 


| 





|know your endorser.” 


businessmen off the track of crooks 
would seem to be broken by the 
suggestion of Assistant Cashier Gas- 


ton A. Becigneul of Wabeek State | 


Bank of Detroit. 

While it does involve delay, 
with conditions as they are to- 
day, reliable persons will wait for 
employment of this method—it’s 
the crooks who are in a hurry 
and by their rapid fadeout the 
dealer saves money. 

Becigneul recommends that, when 
an out-of-town check is presented 
to a dealer, he ask his bank to 
have the funds wired from the 
bank in the other city to the local 
institution. With air mail and tele- 
graph, this transaction can gen- 

erally be completed in a short time 
and at only a few dollars expense. 
It is claimed to be fool-proof. Bank- 
ers agree that it is better to wait 
than to be sorry. 
* - 


EALERS should be wary of gov- 
ernment bonds and checks. Nat- 
ural confidence in the ability of the 
government to pay often over- 
shadows the need for caution in 





checking the endorser. Uncle Sam | 


is good for the amount all right 
but the tactics of so many of his 
nephews makes the old man weary. 
Dealers should be wary. 

Payroll checks, because of the 
smaller amounts involved, are 
probably the commonest stumb- 
ling blocks to a perfect check- 
cashing record. Like bank orders 
to pay, payroll checks are often 
printed on the outside and passed 
around to several merchants. 

Here both the paper and the 
signatures are fraudulent. In this 
classification come the checks 
written by persons who have no 
account. One large Detroit bank 
receives an average of six items of 
this kind daily. 

+ * * 


HE need for checking checks 


thoroughly finds further proof in | 


the statements of Assistant Cashier 
Glen A. Baker of the Detroit Bank 
who points out that “you must 
“Stop Pay- 


ment” forms another pitfall that is | 


‘Worcester Vetoes 


hard to avoid, according to Baker. 
A bank may verify that the amount 
written is in the account. But that 
doesn’t aid the solvency of the deal- 
er holding a piece of paper on which 
payment has been stopped. 
Because the gyps have so many 
methods, Automotive News pas- 
ses on the following tried tips 
for keeping worthless checks 
dewn to minimum: 
Know That Man 
1. Don’t cash a check without 





PRODUCTION WORKERS at Oldsmobile put the finishing touches on the 100,000tb 


1947 model Oldsmobile, which came off the assembly line recently. 


70 model, equipped with an eight-cylinder 


Car was a Series 
110 hp motor and Hydra-Matic drive. Body 


finish is checked at this point, the headlight beam is adjusted and chromium-finished 


headlamp rims are attached. 





Glass Firms Pledge Security 


For Union’s Output Promise 


TOLEDO. — Mutual pledges of 
full production on the part of em- 
ployes and support of union secur- 
ity on the part of the companies 
are incorporated in a joint letter 
mailed last week to the 18,000 
members of the Federation of 
Glass, Ceramic & Silica Sand 
Workers of America-CIO, now em- 
ployed in factories of Libbey- 
Owens-Ford Glass Co. and Pitts- 
burgh Plate Glass Co. 


The letter was said to typify 





"48 Packard on Display; 


Boost in Output Planned 

DETROIT. — Packard has 
scheduled increased production 
of its new 1948 convertible “to 
take advantage of the hoped- 
for rise in availability of steel,” 
it was announced last week by 
George T. Christopher, president 
and general manager. 

The convertible, first 1948 
model produced by the industry, 
went on public display in Pack- 
ard dealer showrooms Friday. 


the attitude of the plate and win- 
dow glass industry as to its general 
policies in respect to the Taft- 
Hartley act. 


In this critical period of eco- 
nomic adjustment, the letter 
states, the “union recognizes that 
full, uninterrupted production at 
low unit costs is necessary to 
take the pressure off prices, curb 
inflation and bring down the cost 
of living.” 

The union and the companies 
pledged: 

1. To find speedy and fair so- 
lutions to all disputes at the 
earliest possible step in grievance 
procedure. 

2. To continue union recognition 
and company support to the union. 

3. To push full, uninterrupted 
production in the factories. 
4. To rely on collective bargain- 
jing as the best method of gaining 
| good and harmonious relations. 

The letter was drafted at the 
close of wage negotiations in 
Washington which concluded by 
collective bargaining what started 


Christopher predicted that de- 
mand for the car “very likely 
will climb faster than our abil- 
ity to get into volume output 
stride.’ 


; out to be an arbitration under the 
contract effective Feb. 1, 1947. 

As a result of negotiations the 
| employes were granted an _ in- 
crease of eight cents an hour 
in basic wages in addition to the 








Plan to Revoke 
'U. C. Licenses 


absolute proof of the identity and | 


title to payment of the person of- 
fering it. Among the more com- 
monly accepted forms of identifica- 
tion are a plant badge or employe 
identification card, driver’s license 
or car registration statement. 
Membership cards in organiza- 
tions, hotel credit cards and busi- 


Watch for changes in descriptions 
in license cards. 
See it Endorsed 

2. Have the check endorsed in 
your presence. Some firms ask for 
a thumb print. A crook won’t leave 
his print and you save red ink. 

Compare Signatures 

3. See that those on the identi- 
fication cards jibe with the one on 
the check. 

S S Cards 

4. Social Security cards, if faked, 

and many are, won’t add to your 


WORCESTER, Mass. — The li- 
cense board has rejected a petition 
from Alderman-at-Large John J. 
O’Brien to revoke the licenses of 
used-car dealers selling new auto- 
mobiles. 


The board found that no used-car 
dealer in the city is violating his 
license. The action came after a 
report from Police Sgt. William V. 
Massei, who was ordered to survey 
second-hand motor vehicle dealers. 


Massei reported only seven 1947 
automobiles were being sold by sec- 


ond hand dealers when he made 
ness cards aren’t satisfactory proof. 


security in your old age if you ac- | 


cept them for identification. 
Bank and Check Books 
5. They are a fine thing to have 
but may have been authored by 
those same writers of worthless 


checks, Better reading is this list | 


of don’ts when it comes to identi- 
fication. 
Uniforms 
§. Make it a uniform policy to 
guard against the crooks operating 
in service suits. 
Get ‘em All 
7. If the check requires two sig- 
natures from the issuing firm see 
that both are there. 
Alterations 
8. Check thoroughly for 
changes in writing, figures 
names. These inconsistencies 


all 
and 
may 


trip a crook and are not acceptable | 


to banks. 


his survey. The seven, the report 
said, were used vehicles and had 
been purchased from private par- 
ties. 

Massei said he found no instance 
where a second hand dealer had 
purchased a 1947 vehicle from 
those selling new cars. 


He said the dealers were cooper- 
ating in producing records of sales, 
and that they were prompt in filing 
daily reports with the police de- 
partment. 


‘‘We received excellent results from our 


| advertisement printed in the Classified Sec- 


tion of Automotive News.'’'—Adams & Son, 


Coeur D’Alene, Idaho. 


three-cent advance put into ef- 
fect at the time the contract was 
signed last February. 

Other adjustments bring the 
overall average increase to ap- 
proximately 15 cents an hour. In- 
creases are retroactive to Feb. 1. 
The contract was extended to May 
1, 1948. 


The letter was signed by Joseph 
Froesch, international president of 
the union, and by John D. Biggers, 
L-O-F president. Pittsburgh Plate 
; executives signed the identical let- 
ter going to union members in 
their plants. 





K-F Dealers Deny 


Discount Settlement 

BOSTON.—A report that 
Kaiser-Frazer Corp. had settled 
its differences with the Eastern 
Massachusetts Kaiser - Frazer 
Retailers Assn. over the reduc- 
tion of the discount on Kaisers 
was heatedly denied last week 
by J. E. Earley, secretary of the 
association. 

“There has been no factory 
negotiation or discussion with 
us,” Earley said, “since the 
meeting of June 24 relative to 
the cut in discount. We intend 
to continue our fight for main- 
tenance of discount with the aid 
of state and national associa- 
tions, which are deeply inter- 
ested in the matter.” 











REID RAILTON (left), consulting engineer for Hudson and designer of the Railton- 





Cobb racer, holder of the world’s speed record of 369.74 mph, is shown accepting ‘¢- 
livery of three 1947 Hudsons from George H. Pratt, Hudson vice-president in charge © 
| sales. The cars were chosen by Cobb and Ralliton as official cars for use at the Utal 


Centennial speed trials, which will be held at the Bonneville Salt Flats in August 
where Cobb expects to drive his racing car to a new world mark in excess of 400 mp" 


| Cobb, it was stated, drove a 1940 Hudson Eight sedan to a speed and endurance reco™ 


which still stands, one of Hudson’s 149 AAA speed and endurance records which ha‘ 
never been broken. 
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Gus this column has been urg- 
ing enfranchised dealers to re- 
tail used cars, correspondence has 
been heavy from independent, as 
well as from new car dealers. 

Many new car dealers say they 
don’t want to have anything to do 
with used cars as long as prices 
are so high. Of course, the answer 
to that is that wholesaling con- 
tributes to the elevation of prices. 
Another group of new car dealers 
tells me that volume is so low that 
they cannot handle used cars prof- 
itably. 

Some have given up their used 
car lots or are using them for 
other purposes. Then besides, 
they tell me there is not suffi- 
cient quantity of cars to keep a 
salesman living. 

Well, there is room on new car 
floors for a used car or two, and 
the same individual who handles 
new car orders would not find it 
difficult to sell a few used ones. 

This process would help train a 
sales force at no expense to the 
dealer. 

When a new car dealer retails 
his own tradeins, he can sell them 
way under the local market and 
at the same time serve some good 
customers. 

One dealer, for instance, tells me 
that he conditions all his takeins, 
then sells them to customers on 
his new car order list who critical- 
ly need a better car while waiting 
for delivery of a new one. 

. * + 


Cites Increase 


In U. C. Dealers 


But WHAT impresses the col- 
umn conductor is the fact that 
while there was about one inde- 
pendent used-car dealer for every 
five new-car dealers in prewar 
times, there are now about as 
many used-car dealers as new-car 
dealers. At least that is true, with- 
out exception, in more than 200 
towns the conductor has personally 
visited so far this year. 


I have no criticism ‘because 
many additional used-car dealers 
are entering the field. God bless 
them. It is one of the privileges of 
our free enterprise system. Some 
of them will make good in a big 
way. But before the trade settles 
down to its normal routine, big 
losses will be suffered by both 
classes of dealers. This unhealthy 
growth in the used-car field’ is 
stimulated only because so many 
new-car dealers are temporarily 
wholesaling their tradeins. 


I quote the following letter 
from New England because it is 
typical of many received from 
used-car dealers. It emphasizes 
the fact that if the new-car deal- 
er would retail his takeins at a 
fair price he would not come in 
for criticism from his customers 
or the trade. 

“T have been following very 
closely and reading the articles in 
regard to used-car dealers getting 
exorbitant prices for slightly used 
new cars. In my opinion, and this 
is from actual cases, not a used- 
car dealer’s viewpoint, the new- 
car dealer is entirely to blame. 

“In the majority of cases, un- 
less the customer has a tradein, 
he has to wait indefinitely to get 


Mead Resigns 
NADA Position 


WASHINGTON. — Joseph Mead, 
for the past year director of 
NADA’s research and planning de- 
partment, resigned that position 
effective July 15, according to offi- 
cial announcement last week. 

Mead expects to establish his 
own Washington bureau devoted to 
Statistical and research work, it 
was stated. The department which 
Mead .headed for NADA is to be 
reorganized, it is understood, with 
Special attention to be given to the 
oe of employer-employe rela- 

ons. 
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his new car. The tradein car is 
taken in by the new-car dealer for 
$300 to $500 less than what a used- 
car dealer would pay wholesale for 
it. These are not exaggerated fig- 
ures that I am quoting because I 
have seen this done time and time 
again in the past year. In other 
words, the customer is buying the 
new car for the legitimate deliv- 
ery price, but on the other hand, 
is giving money away by sacri- 
ficing his tradein. 
* * * 


Says the Buyer 


Can’t Be Blamed 


T= man who gets a new car 
and then sells it cannot be 
blamed for asking a big price be- 
cause the car actually stands him 
a big price. With a profit added on 
to the purchase price the used-car 
dealer pays, the price of this car 
immediately becomes ridiculous. 

“T feel that when the time comes 
that the new-car dealer sells his 
car legitimately, the market condi- 
tions will automatically make the 
slightly used new cars legitimate 
in price.” 

On the other hand, many deal- 
ers lend encouragement to the 
effort to influence more dealers 
to retail their tradeins. 

P. C. Duckworth (Ford), Lynch- 
burg, Va., feels that dealers who 
wholesale do themselves, as well 
as the industry, irreparable harm. 

He recently stated his used-car 
policy to the public with the fol- 
lowing newspaper advertisement. 
* + * 


Sees Responsibility 


To Supply Public 


“WE BELIEVE it is the respon- 
sibility of new-car dealers to 
supply the public with good used 
cars at fair prices. However, as 
there is an abnormal condition ex- 
isting today, very few used cars 
are being offered in trade on new 
ones. 

“The used cars we do get as 
tradeins are first put through a 
reconditioning process and then 
offered for sale with a guarantee 
at prices much under the pres- 


cars sold to worthy people than 
in letting them get into used-car 
speculators’ hands. 

“If you are in need of used-car 
transportation, we invite you to 
come to us and we will cooperate 
in helping you get something de- 
pendable at a fair market price.” 


‘“‘We received excellent results from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’’—Adams & Son 
Coeur D'Alene, Idaho. 





Buyer Sues GM, Buick 


For $1,000 on Tradein 

DETROIT. —The first legal ac- 
tion against alleged “gray mar- 
ket” practices by new-car deal- 
ers was launched here last week 
in Common Pleas Court against 
General Motors Corp. and the 
Detroit branch of Buick. 

Saul A. Dann, of 2999 Burlin- 
game, complained that he was 
forced to trade his 1941 Buick 
sedan, worth $1,000, for $800. He 
charged that this was contrary 
to GM's advertised policy and 
the terms of his contract with 
the branch. He asked $1,000 in 
damages and said he would give 
the money to charity if the suit 
proved successful. 





Seattle Dealers 
Reopen As Some 


Workers Return 


SEATTLE.—The 39 members of 
the Seattle Automobile Dealers 
Assn. reopened for business Wed- 
nesday following the decision of 
non-striking workers to ignore the 
picket lines set up by the machin- 
ists’ union. 

Non-striking employes, including 
salesmen, paint and body workers, 
and office workers, returned to 
work after accepting a wage in- 
crease of 15 cents an hour. The 
mechanics had rejected a similar 
offer and were holding out for 
their original demand of 25 cents. 


On behalf of its entire member- 
ship, meanwhile, the dealer asso- 
ciation again offered arbitration of 
the wage dispute. The machinists’ 
union flatly rejected the first arbi- 
tration proposal. 

The 39 new-car dealerships were 
closed on July 11 following picket- 
ing action on July 9 against four of 
the firms by the mechanics’ union. 
Picketing had not been employed 
by the union up to July 9, and all 
operations of the dealerships ex- 
cept mechanical service had been 
functioning. 


However, establishment of picket 
lines against S. L. Savidge, Inc., 
Anderson Buick Co., Westlake 
Chevrolet Co. and William O. Mc- 
Kay Co., across which other work- 
ers would not pass, brought on the 
compkete closing of the other mem- 
ber firms in the Seattle Automobile 
Dealers Assn.—an action instituted 
by the dealers themselves. 


Shearer Gets Two Years 


For Income Tax Evasion 

ST. LOUIS. — Franklin Wells 
Shearer, president of Shearer Chev- 
rolet Co., will enter a federal peni- 
tentiary Aug. 3 to serve a two-year 
sentence for income tax violation. 
He also must pay a $10,000 fine be- 
fore being released. 

The punishment was fixed by U. 
S. District Judge George H. Moore, 
before whom Shearer pleaded guilty 
to the charges on May 21. 





AT THE EIGHTH annual convention of Missouri Automobile Dealers Assn. held re- 


cently in St. Louis. The men in the picture were at the head table at 


the luncheon 


which was sponsored by the Universal CIT Credit Corp. Standing from left, Lee Moran, 


former executive vice-president of | 1. Ray C. 
J A 
Cooney, vice-president of Universal CIT Credit Corp. of St. Louis; 
president, Berry Motor Car Co., St. Louis, Seated from left, D. E. 


CIT Credit Corp., Kansas City; 


Plumhoff, vice-president of Universal 
New York; John M. 
George M. Berry, 
Castles, director and 


Stokes, tax expert, 


former president of NADA, St. Louis; Al G. Rude, vice-president in charge of sales, 


Universal CIT Credit 


Dealers Assn., Marysville, Mo.; Harry J. Klingler, general manager of Pontiac; 
w. 





By George S. Connell 
Staff Correspondent 

MIAMI, Fla.— There was evi- 
dence last week that articles ap- 
pearing in a Miami newspaper rel- 
ative to the black market in auto- 
mobiles had gotten under the skin 
of Miami dealers. At a meeting of 
the Miami Automobile Dealers 
Assn. two proposals aimed to help 
stamp out the black market were 
rejected, a reversal of action taken 
two weeks earlier. 

The dealers turned thumbs 


$1,245,000 Sale 
Of Surplus Parts 
Set for July 31 


CLEARFIELD, Utah. — Automo- 
tive parts which cost $1,245,000, all 
unused with many items in original 
packages, will be offered in a spot 
competitive bid sale to be held at 
the U. S. Navy supply depot here 
on July 31 beginning at 10 a. m. The 
sale will be conducted by the Den- 
ver regional office of the War As- 
sets Administration. 

Parts for all makes of passenger 
cars, trucks and motorcycles will be 
offered in 180 large trade lots. Each 
lot will contain parts aggregat- 
ing from $8,000 to $10,000 list price. 
Bidding will be restricted to estab- 
lished wholesalers, distributors and 
dealers in automotive parts. 

Included in the sale will be parts 
for General Motors vehicles which 
cost approximately $660,000; Chry- 
sler vehicle parts costing $85,000; 
Ford parts that cost $70,000; $85,000 
worth of Reo truck parts and In- 
ternational truck parts costing $80,- 
000. 


Complete catalogs and research 
material will be available during 
inspection dates, July 28-30. 





NADA’S EXECUTIVE COMMITTEE met in Washington while General Motors’ ‘‘Train of Tomorrow’’ was exhibited there. Here 
they are shown on a tour of inspection with members of other NADA committees, directors and representatives of ATAM called 
to attend the meeting as observers. Left to right—Cecil Walker, South Charleston, W. Va.; D. E. Castles, St. Louis; H. L. Galles, 


anewem Paul Graves, Detroit; Ben Wright, Evanston, Ill.; George B. Wallace, Portland, Ore.; D. 
Charies ©. Freed, Salt Lake ews President M 


D.; Russell B. Lentz, Columbia, 8. C.; 


Tulsa; Lee Moran, Washington; ~~ mony M. Sloate, Hartford, Conn.; J. 
Charies B. Robertson 


F. Ziesmer, Mankato, Minn.; 
Henry, Worcester, Mass.; 


. Hoed, 
. _ Ww. 


ir., Richmond 
Ww. 8. Edwards jr., Birmingham, Als.; W. Theo Proctor, 


G. Kelly, Grand Forks, N. 
R. Ledterman, 


3; George 
. Fits- 


Corp., New York; E. C. Bagby, president, 
Thoms, Pontiac dealer in St. Louis and 


Resale Curb Vetoed 


Miami Assn. Also Reneges OK of Price Publicity; 
Hypocrisy of Public Condemned 


Automobile 


Lansing 
of convention couumniteeb, MADA, 






down on proposals to advertise 
the delivered list price of new 
automobiles, and also to ask pur- 
chasers to sign an option giving 
the dealer first chance to buy 
back an automobile offered for 
resale within six months of pur- 
chase. 


Some dealers already are using 
the six-month option in an effort 
to prevent new-car buyers from 
reselling to used-car dealers and 
to exporters. A few dealers also 
have advertised list prices. 

Speaking against the proposals, 
Charles B. Tutan, former president 
of the association and Dodge- 
Plymouth dealer in Coral Gables, 
questioned the wisdom of asking 
the public to support the drive 
against the black market. He de- 
clared the whole matter one of 
supply and demand. 


“The public doesn’t think we op- 
erate our business right, and there 
is nothing we can do about it,” 
Tutan told his fellow dealers.“What 
do we care what the public thinks? 
When supply catches up to de- 
mand, they’ll be back asking us 
to take in the old cars we don’t 
want.” 


Robert W. Pierce, president of 
the association, reported there is 
now a list of about 40 names of 
persons known to have sold new 
cars for profit. The association 
is keeping a check on offenders. 

Pierce, who since his inaugura- 
tion as president of the organiza- 
tion has taken an aggressive stand 
against the black market, declared 
that a survey just made shows 
that “fully 98 percent” of the cars 
delivered by Miami new-car deal- 
ers have been sold “on a legiti- 
mate and equitable basis.” He 
added that these cars have gone 
to “deserving purchasers who have 
waited a year or longer for de- 
livery.” 

Pierce said he had polled every 
franchised dealer in Miami and 
learned that most of them main- 
tain “chronological lists of pur- 
chasers based on original place- 
ment date of firm orders, subdi- 
vided into series or body styles. 
Deliveries are made in routine or- 
der from these lists in most in- 
stances. In most cases these lists 
are open for inspection, so that a 
purchaser may learn his position 
and when he may reasonably ex- 
pect delivery.” 

The association president esti- 
mated that 50 percent of new 
cars were delivered without 
tradeins. In many cases, he said, 
customers were permitted to take 
delivery of new cars and keep 
their older models. Then he 
added: 


“The next thing the dealer knew, 
the purchaser had sold his new car 
for a sizeable profit and continued 
to drive his old car. Under such 
circumstances, oft repeated, can 
the dealer be blamed for demand- 
ing a trade if it was indicated on 
the original order?” 

As for the charge dealers are 
“loading” new cars with accesso- 
ries, Pierce said dealers have told 
him “everybody wants the works” 
on new cars, 
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thing in its path, is far from a jok- 
ing matter as you and I well re- 
member. There are a whole new 
batch of young men in business 
today who do not even remember 
when businesses were popping like 
firecrackers on the Fourth, when 
fellow club-members were jumping 
out of skyscrapers and when many 
a wartime millionaire was down to 


Publisher George M. Slocum 


Business Manager—-B. B. Crighton 
Advertising Manager--Edward Kruspak 


Editor—Pete Wemhoff 
Managing Editor—Robert M. Finlay 
Service and Truck Editor—J. C. Weed Midwest Adv. M«r.—J. Goldstein 
Washington—William Uliman Pacific Coast Mgr.—R. H. Deibler 
Editorial Associates—Patricia Cassady, Mac Gordon, George Deery, 
Bernie Thomas, Jim White 


(Chris Sinsabaugh—Editor 1933-1943) 


RESIDENT CORRESPONDENTS - 
Hartford, Conn.—R. St. Martin Pittsburgh—Leon M. Leffingwell 


Akron—Rex McConnell 





Jacksonville, Fla.—A. G. Ivey Philadelphia—Sam Elber 
Kansas City—I. E. Kirkland Phoenix—Floyd Gillette 
Lincotn, Neb.—G. W. Kline Portiand, Ore.—F. K. Haskell 
Little Roeck—Inez H. McDuff Richmond, Va.—T. D. Eaton 
London—David Wood San Francisco—Leon Pinkson, 
Los Angeles—Slim Barnard, Steve Still 

Lynn Rogers Seattle—D. M. Trepp 
Louisville—A. W. Williams South Bend—L. EK. Dunkin 
Madison—John Wyngaard Spartanburg, 8. C.—lL.. D. Bray 
Milwaukee—John E. Hubel Springfield, t1.—cC. C. Hall 
Montreal—Roy Carmichael Springfield, Mass.—K. ©. Zack 
Columbus—Bert D. Strang Nashville—Clyde Grissam St. Louis—Sam X. Hurst 
Concord, N. H.—Guy Langley New Orleans—Gordon Hebert Toledo—Rert Woods 
Coral Gables, Fla.—G. 8. Connell New York—RBethune Jones Torento—James Montagnes 
Dallas—C, K. Cates Oklahoma City—E. W. Fair cuties adits ten 
Denver—tIra Alexander Omaha—Arthur R, Oleson aa ae a 


Wichita—H. J. Heneman 
Harrisburg, Pa.—George Shelley Ottawa—M. L. Schwartz York, Pa.—M. H. Frey 


(Other cities covered by Universal Trade Press Syndicate) 


Albuquerque—K. 8. Harris 
Atlanta—Joe Conkle 
Baltimore—Kate Savage 
Birmingham, Ala.—Stuart Riddle 
Boise—H. H. Miller 
Boston—Harry Stanton 
Buffalo—Geo. E. Toles 
Butte—Kenneth Mulholland 
Chariotte, N. C.—D. G. Spencer 
Chieago—-Mel Adams 
Cleveland—Sanford Markey 


his last yacht! 
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federal bank savings guarantees, 




























which are the opposite of the pic- 
ture which presented itself at the 
end of the last war. Still, it is far 
from a time when any of us dare 
rest on our oars and believe we 
can sit tranquilly in our own 
canoes and weather a storm whilst 
other craft in our vicinity are cap- 
sized. Most individuals whom I 
know intimately and who will 
divulge the facts in their own lives, 
are quite willing to admit that al- 
though their own pay envelope is 
twice or three times what it was 
in 1939, still they find it hard to 
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AUTOMOTIVE P make both ends meet when they 

A 11. Fair and equitable contracts between manufac-| have finished paying the butcher 
DA <M turers and dealers in motor vehicles, parts and ac-|the baker and the candlestick 
E fal cessories. {2. A fair profit to the dealer on every| maker—not to mention the most 
Az used vehicle accepted in partial payment for a new | avaricious of all, the outstretched 
L car or truck. 13. Every dollar of gasoline tax col-| mits of income tax collectors! 
E lected by state or federal governments applied to . a « 
a | the building and maintenance of highways. {1 4. The 

elimination of governmental and bureaucratic con-|. THE FACT is, of course, prices 


have gone up almost on a par with 
wages so that a $2,500 income to- 
day only represents about $1,500 
in 1939 buying power. The man who 
is today proud of his $10,000 in- 
come, after taxes has left for pay- 
ing his bills only about what a 
$100 per week would have repre- 
sented eight years ago. Of course, 
we all know that we are on the 
higher-wages, soaring-prices merry- 
go-round and no one yet has been 
smart enough to propose a way out 
of this tail-chasing routine. John 
Lewis feathers his own nest by 
getting wage concessions for the 
coal miners who only too soon will 
be confronted with higher prices 
on everything they buy. To restate 
this is repeating an axiom but the 
fact that the President pleads with 
industry generally to hold the line 
on prices while allowing wages to 
climb up to alltime highs, only 
proves how shallow is the thinking 
even in the stratosphere of the 
official master planners. 
* *+ 


THIS WEEK Detroit will wel- 
come the members of the Automo- 
tive Trade Assn. Managers for 
their midsummer meeting. Their 
convention here at this particular 

time will have spe- 


trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Sign of the Times 
x SEADER, O. H. Banker, of the New Products Corp., 
4 Chicago, writes in to tell us of the following conversa- 
tion he overheard in an elevator between two white-collar 
bank workers: , 

FiIrsT WoRKER: I had lunch with the boss the other day, 
and he asked me if I got a car yet. I told him, “No, I am not 
a rich man like you to go and buy a second-hand car at an 
exorbitant price. I am only a poor working man, and can 
only afford a brand new car, and I’m willing to wait for it.” 

SECOND WoRKER: By gosh, you are right. No working man 
can afford a second-hand car these days, and it surely is a 
mess, ain’t it. 

Reader Banker adds: 

“Don’t you think there should be some way to editorialize 
the comments of these two workers, which mean in reality 
an orchid to the automobile manufacturers who have scrup- 
ulously maintained fair prices for their product, and have 
not taken advantage of the public, which they could have 
done easily.” 

We agree that it is an orchid for the manufacturers, and 
add that it is one, too, for the new car dealers, and their 


; ial signifi : 
number is legion, who have scrupulously sold new cars to wants No. group Gf tae 
the public at prices ridiculously low in view of the cur- ATAM and women are 


closer to the deal- 
ers and their local problems. They 
will have face-to-face contact with 
the manufacturers and also with 
the officials of NADA who plan to 
entertain them. Automotive News 
has invited the visitors to an open 
house in our offices here on Tues- 
day afternoon. It will be a great 
treat for us to meet many old 
friends and a few new ones in 
the group, all of whom have been 
loyal friends and supporters of this 
paper. Our editors call ‘on them 
frequently for opinions on pressing 
dealer problems; they have never 
failed us. We have come to look 
upon them as members of our 
Team and so they are!—G.MS. 


rent market. 


Work Helps, Too 


W E HOLD no special brief for consistency, especially 
when a person happens to be wrong in the first place. 
om the other hand, lack of it sometimes gets under our 
skin. 

We refer to President Truman’s appeal to coal and steel 
producers to go slow on price increases. No one wants price 
increases, but there are some hard facts to consider. 

Wage increases without increases in productivity inevit- 
ably result in price increases. 

It was President Truman’s Administration that added a 
high note to the CIO chorus for higher wages just after 
the war. 

It was President Truman who vetoed the Taft-Hartley bill 
to make unions more responsible. 

The question is whether Union Boss John L. Lewis really 
won a victory for his miners or whether he did great dam- 
age to the cause of all workers by encouraging a trend 
toward inflation. 

If President Truman had appealed to workers, too, to turn 
out out more products to make up for their wage increases 
he’d have come closer to the mark. 


With this issue of Automotive 
News the price of single copies 
is advanced from 15 cents to 25 
cents per copy. Analysis shows 


our actual mechanical and paper 
cost is averaging in the neigh- 
borhood of 30 cents per copy. 





GRANTED that there are a lot 
of basic conditions today such as 


rigid controls over stock markets 
and the bulging cash positions of 
both corporations and individuals 





‘Freedom to Fret ...... 


IFA CAR WONTRUN, 
NO ONE IS HURT. 
BUT, IF 1T WONT SIOP 


—THATS BAD” 
— NEBRASKA NADA 





There You ARE, AUTO DEALERS. 
GOOD For. NEBRASKA ONLY ? } 
No SIREE! PLUG THAT SLOGAN. 


This is an open forum for the discussion of any suDject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Gripe Department 

The writer has many times 
thought that little suggestions from 
the driving public would be of in- 
terest to many engineers who are 
very efficient and technical in build- 
ing automobiles, but neglect so 
many minor details that gripe the 
owner. 

Would not your paper be an excel- 
lent place to publish a “gripe” col- 
umn. 

As a suggestion, I am giving you 
a few herewith. Why is ignition lock 
(on some cars) placed to the ex- 
treme left of dashboard, only good 
for lefthanders and very difficult 
to find at night? 

Why is the lever for seat shifting 
on the left side of seat between the 
door so that the door has to be 
opened in order to change position? 
Why is the ventilator handle on the 
extreme right side under dash, so 
that from a driving position driver 
cannot reach? 

Why is the floor button for bright 
lights placed in a position where the 
driver would naturally rest his foot, 
causing the button to be pressed 
without knowledge? 

Why not make the glove compart- 
ment suitable for holding a few art- 
icles instead of just shells? 

Why not return to the old side 
pockets on front doors which were 
very convenient to carry miscel- 
laneous items? 

Maybe you have enough trouble 
without starting any “gripe” de- 
partment, but I had to get it off my 
chest. — R. W. Rogum, Beecher 
Peck & Lewis, Detroit. 

Epiror’s Note: Gripes are wel- 
come. 


Backs Tucker 

. . . Both Bankert and I are 
Tucker dealers and believe Avurto- 
Motive News can help the facts, and 
be optimistic about a new proven 
revolutionary product that has a 
100 percent public acceptance. We 
think it the finest thing on wheels, 


and we hope it gets the considera- 
tion it deserves for the benefit of 
all concerned.—S. J. DeP1azza, Lit- 
tle Falls, N. Y. 

Epitor’s Nott: Our best wishes 
to Readers DePiazza, Bankert 
and to Tucker. 


Imagination 


You’ve got to hand it to the pub- 
lic, though. They put radiator orn- 
aments on Kaiser-Frazers and 
venetian blinds on Studebakers.— 
Ke..iy, South Forks, A. P. 


Coming Events 


duly 21-23—Detrolt (Book-Cadillac Hotel). 
Midsummer meeting, Automotive Trade 
Assn. Managers. 

July 31-Aug. 2—Saratoga, N. Y. 1947 con- 
vention of the New York State Automo- 
bile Dealers, Inc. 

AUGUST 

Aug. 21-22—Los Angeles (Biltmore Hotel). 
SAE West Coast Transportation & Main- 
tenance meeting. 


SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 
ical Engineers. 

Sept. 7-9 — Biloxi, Miss. 
hotel). Tennessee Automotive 
eighth annual convention. 

Sept. 12-13—Traverse City, Mich. Annual 
meeting of Michigan Trucking Assn. 

Sept. 15-16—Egg Harbor, Wis. Annual 
meeting of Wisconsin Trucking Assn. 

Sept. 17-18—Mlilwaukee (Hotel Schroeder). 
SAE Tractor meeting. 

Sept. 17-26—Chicago. National Machine 
Tool Builders’ Exhibit and Production 
and Machine Tool Show. 

Sept. 18-19—St. Louls. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8. ©. (Hotel 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 


OCTOBER 

Oct. 2-4—Los Angeles (Biltmore Hotel) 
SAE Autumn Aeronautical meeting. 

Oct. 3-4—Atilantic City. Annual convention 
of Pennsylvania Automotive Assn. 

Oct. 6-8—Houston, Tex. Petroleum Mechan- 
ical Engineering Conference. 

Oct, 13-14— Miami Beach (Roney-Plaza 
hotel). Convention, Florida Automobile 
Dealers Assn. 

Oct. 30-Nov. 1—Boston. (Hotel Statler). 
15th semiannual meeting, American So- 
ciety of Tool Engineers. 


(Buena Vista 
Assn.’'s 
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2,000 Midwest 


ealer Representatives 





On July 17th, 2,000 Ford and Lincoln- 
Mercury Dealer Representatives of the 
Midwest Region met with top Ford 


executives at Chicago’s Hotel Stevens. 
Here Henry Ford II and members of 
his policy committee reported on many of 


the company’s plans for 1948. 


In addition to Henry Ford II, the speakers 


were Ernest Breech, Executive Vice-Presi- 
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dent and John R. Davis, Vice-President 
in Charge of Sales and Advertising. 


During recent months, similar meetings 
have been held in New York, Los Angeles, 
San Francisco, Kansas City and Dallas— 
others are on the schedule. Already, 
more than 7,100 enthusiastic Dealer Rep- 
resentatives have been present at these 
gatherings to share in the plans for leader- 


ship which are in the making for Ford. 
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By William Uliman 

Washington Correspondent 
DEALER-level service on public 
relations and promotion advice 
is furnished to members of NADA 
through the organization’s depart- 
ment of public relations, headed by 
Walter M. Kiplinger, a business 
adviser in that field for 

No.5 more than 20 years. 

of a At a time when dealers 

Series are confronted by some of 

the most perplexing prob- 
lems in the experience of the in- 
dustry, Kiplinger has pushed a vig- 
orous program of action, urging 
them to tell their customers the 
facts about automobile production 
and deliveries through every avail- 
able medium. 

Pointing out that many dealers 
entered the postwar sales period 
under the illusion that they had 
no sales problems at all, they 
found, he says, that the lack of 
cars raised one of the greatest 
problems they ever have faced. 

Kiplinger has advocated steps 
that probably would have been 
questioned in some dealer circles 


New-Car Sales 
Double 1946 
In Detroit Area 


DETROIT.—New cars sold and 
titled in Wayne county during the 
first half of 1947 totaled 56,379 
units, it was reported last week 
by the Detroit Automobile Dealers 
Assn. 

Truck and commercial car sales 
for the same period totaled 6,212. 
There were 36,681 used cars and 
2,575 used trucks sold in the first 
half. 


A comparison of totals to date 
of last year and this year shows 
that 22,210 new cars and 3,763 new 
trucks were sold during the first 
six months of 1946. 

Tabulations by DADA list 10,110 
new cars and 8,417 used cars sold 
in June. New trucks and commer- 
cial vehicles amounted to 967 units 
while used trucks and commercial 
vehicles were tabulated at 482 
units. 

A comparison of May and June 
used cars, 1,033 new trucks and 
524 used trucks as sold and titled 
figures lists 9,972 new cars, 7,976 
during May. 


PAA Pushing Safety . 





Dealers Get Counsel in Car Scarcity 


As Chief of NADA Public Relations, Walter Kiplinger Gives 
Invaluable Tips on Retaining Customer Goodwill 
in prewar days, but now have re-| emphatic terms attention is called 


to any reported practices which 
His advice is designed to create| seem harmful to dealer interests or 


ceived almost universal acceptance. 
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and continue confidence that every| to the industry as a whole. 


dealer is trying 
always to protect 
his legitimate cus- 
tomers’ interests. 

To this end, he 
has advocated 
such far-reaching 
steps by dealers 
as checks of cus- 
tomers on wait- 
ing lists to deter- 
; mine for certain 

: that they want a 

W. M. Kiplinger new car for their 
personal use and fully intend to 
keep it, before approving any allo- 
cation or sale. 

That step, if carried out properly, 
will go far, he is sure, to inspire 
confidence that the dealer is being 
absolutely fair with his regular 
customers. 

Kiplinger’s program is shaped 
in every respect to carry out the 
purpose of the association in 
creating its public relations de- 
partment to speak out nationally 
for the automobile dealer. 

To reach the dealer level, his 
office prepares public relations 
copy in such form that it can be 
given wide local distribution. Prime 
examples are posters, designed to 
keep customers satisfied and give 
them the facts about new-car de- 
liveries and the present day auto- 
mobile situation. 

The posters are the foundation 
of the action program and are at- 
tractively prepared in two colors 
with excellent topography, one on 
statement of policy, another as a 
pledge to customers, a third as a 
warning to car buyers, and others 
stressing that no bonuses or pre- 
miums shal be paid to obtain new 
cars. 





* * * 


THE NADA weekly newsletter to 

association managers, issued 
through the public relations office, 
gives a full roundup of news from 
Washington of special interest to 
dealers, together with information 
on regional meetings, and industry 
developments on production and 
poliey. 

In almost every issue the bul- 
letin’s lead item points out specific 
suggestions to assist dealers in 
meeting today’s automobile mer- 
chandising problems. Likewise, in 





CLAUDE 8S. KLUGH, manager of PAA, points with pride as J. E. Wolfington, Phila- 
delphia, president, looks on an enlarged poster depicting the sticker proposed by the 
group and approved by the department of revenue to be displayed on vehicles in a safe 
driving program to be conducted under the auspices of the Governor's Highway Safety 
Council. 








This policy of pulling no 
punches has proved popular, par- 
ticularly among dealers who 
check their organizations and 
sales policies constantly to be 
sure that no are being 
engaged in by employes which 
might reflect on the establish- 
ment. 

Probably no more forceful cam- 
paign has been carried on against 
irregularities or sharp practices in 
new car resales than by NADA, 
and its principal mouthpiece has 
been its weekly newsletter. 

The NADA Review, a special 
publication which is mailed from 
time to time to all members of 
NADA, is another service carried 
on in NADA’s public relations de- 
partment. This bulletin is designed 
to bring directly to the dealer and 
his organization specific informa- 
tion about specific dealer problems. 


The latest issue dealt with “Good 
(Continued on Page 31, Col. 1) 


ATAM Opens 
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KAISER-FRAZER’S factory retail customers will be able to relax im this spacious 
lounge while they wait delivery of new cars. The wood paneled lounge and Early Amer- 


fean fireplace are 


bar, tourist information desk, showers, dressing rooms and 


K-F Inaugurates 
Factory Retail 
Car Deliveries 


WILLOW RUN. — Establishment 
of a Kaiser-Frazer customer deliv- 
ery department and inauguration of 
factory deliveries to retail custom- 


ers were announced last week by 


W. A. MacDonald, vice-president in 
charge of sales. 


Factory deliveries are running 


Detroit Parley; 


NADA, AMA Talks Awaited 


DETROIT.—Something new will 
be added to the midsummer meet- 
ing of the Automotive Trade Assn. 
Managers in Detroit when the 
Automobile Manufacturers Assn. 
takes complete charge of the open- 


Special Taxes 
On Autos Hit 
By 400 Groups 


WASHINGTON,—More than 400 
national and state organizations of 
highway users, representing a com- 
bined membership running into the 
millions, formally petitioned Con- 
gress last week to end all special 
federal automotive taxation as an 
unjust burden on the highway 
user. 

The signatory groups included 
major national associations as well 
as state and regional organizations. 
They represented automobile clubs, 
farm groups, bakers, bottlers, au- 
tomotive and other manufacturers, 
letter carriers and numerous other 
organizations. 

Copies of the petition, pre- 
sented to Congress by the Na- 
tional Highway Users Conference 
at the request of the signers, 
were sent to the House Ways 
and Means Committee and the 
Senate Finance Committee. The 
House committee has been hold- 
ing hearings on general tax re- 
vision for action next session, 
and has heard testimony asking 
the early end of federal automo- 
tive excise taxes. 

The federal taxes include special 
levies on new motor vehicles and 
trailers, gasoline and oil, tires and 
tubes, and parts and accessories. 
They brought in revenue of more 
than $800,000,000 in 1946, but rev- 
enues are running at an even 
greater rate this year. 

One of these levies, that on new 
cars, adds a minimum of about $70 
to the cost of even a low-priced 
automobile, it was estimated by the 
National Highway Users Confer- 
ence. 

In a letter to Congress, NHUC 
said that while it was acting in 
the capacity of a clearing house 
for the presentation of the peti- 
tions to Congress, it would be 
“derelict” if it did not state its 
own views that continued federal 
automotive taxation would consti- 
tute a serious threat to future 
highway transportation progress. 

The NHUC letter, signed by Di- 
rector Arthur C. Butler, said in 
part: 

“We note that testimony has 
been given before the House 
Ways and Means Committee 
showing that an average worker 
in manufacturing industry makes 
$48 a week and thus would have 
to work almost two full weeks 
just to pay the federal taxes to 
own and operate a new car one 
year.” 
















ing day’s activities here today 
(July 21). 

Departing from the Book-Cadillac 
hotel at 9 a. m., the ATAM mem- 
bers and their association presi- 
dents will head for an inspection 
tour of the Plymouth and the Pack- 
ard plant, luncheon at the Detroit 
Athletic Club as guests of General 
Motors, and a third tour of the 
Ford Rouge plant. They will then 
be guests of the AMA sales man- 
agers at a cocktail party and buffet 
er at the Grosse Point yacht 
club. 


The business part of the pro- 
gram will start Tuesday and con- 
tinue through Wednesday at the 
Book-Cadillac. The Detroit Auto- 
mobile Dealers Assn. will be host 
at the Tuesday luncheon. Follow- 
ing the afternoon session, the 
group will attend an open house 
and cocktail party at Automotive 
News uarters and wind up 
at the President’s dinner in the 
Founders Room of the Book- 
Cadillac. 





























Guest speakers on the Tuesday 
afternoon program and their sub- 
jects will be: William Burress, Chi- 
cago, “Trade Association Salesman- 
ship”; Lyman W. Slack, vice-presi- 
dent of Packard and chairman of 
the Inter-Industry Highway Safety 
Committee, who will discuss activi- 
ties of the committee; Dan Beck, 
director of the Executive Selection 
& Training Institute, “Practical 
Aptitude Tests,” and Vernon Scott, 
vice-president of the National Tax 
Equality Assn., “Growth of Co-ops 
and Their Effect on Business.” 


Wednesday morning’s session 
will be devoted to reports by 
officers and staff members of 
NADA, with M. O. Anderson, 
president, discussing general ac- 
tivities. 

William L. Mallon, past president, 
will speak on Washington activi- 
ties; Lee Moran, former executive 
vice-president, on membership; La- 
bert St. Clair, executive assistant, 
on legislation; Robert Deo, general 
counsel, on wages and hours; D. C. 
Barnhardt, assistant executive vice- 
president, on employer-employe re- 
lations, and Ray Chamberlain, 
former executive vice-president, on 
the 1948 convention. 

George Romney, manager of the 
AMA, will launch the afternoon 
session with an address entitled 
“Visual Cast of AMA Activities.” 

Open forum discussions by ATAM 
members will then be held on 
employer-employe relations, led by 
R. Earl Burrows; on employing of 
association field men, led by Frank 
Herrick; on automobile shows, led 
by Karl Richards; on new develop- 
ments in state legislation, new con- 
vention ideas, clearing of conven- 
tion dates and speakers, and other 
subjects of interest to the member- 
ship. 

The meeting will conclude with a 
report by the resolutions commit- 
tee. 















































only a part of the building’s facilities, which also include a snack 


* powder room. 
about 10 to 12 a day at present. 

Designed especially for the sum- 
mer months when retail customers 
can take advantage of vacations to 
pick up new cars at the factory, the 
EX-F retail delivery procedure has 
been planned to provide the utmost 
in convenience to the customer. 

All factory delivered cars must 
be ordered and purchased through 
a distributor or dealer. Upon com- 
pletion of advance paper work — 
including financing, issuance of li- 
cense plates and a dealer’s letter of 
introduction — the customer has 
only to appear at the Willow Run 
plant on a prescribed date to take 
delivery on his car. 

Headquarters for the retail de- 
livery program will be located in a 
frame and field stone building west 
of the main plant buildings. Adjoin- 
ing a small lake in the Willow Run 
park, the single story structure is 
being remodeled in Early American 
architecture with a terrace and a 
large car port to permit weather- 
proof loading of baggage and pas- 
sengers. 

The interior appointments include 
a. large wood-paneled lounge and 
Early American fireplace with com- 
fortable furniture and _ writing 
desks. The first floor also will con- 
tain the administrative offices and 
tcurist information desk. 

Ladies and men’s dressing rooms 
with showers, a ladies powder room 
and luggage storage space will be 
provided in the basement, which al- 
so will house the air conditioning 
equipment for the building. 

Retaii customers will be encour- 
aged to arrive in time for one of 
the five daily motorized tours of 
the 80-acre factory. A snack bar 
will provide light lunches in the 
customer driveaway building, sup- 
plementing the plant’s regular res- 
taurant facilities. 


$5 Per Ton Hike 
Seen for Steel 


As Coal Goes Up 


NEW YORK.—An increase of $5 
per ton in the price of steel was 
forecast last week as the result of 
bituminous coal price increases of 
from 40 to 78 cents a ton. The 
forecast was made by Iron Age, 
national metal-working weekly. 

The magazine stated that settle- 
ment of the coal dispute with 
northern operators and the “cap- 
tive” coal mines constituted a com- 
plete capitulation to the major de- 
mands of John L. Lewis and was 
made at the instigation of Ben- 
jamin F. Fairless, president of 
United States Steel Corp. 

It was also predicted that pro- 
duction of steel in 1947 may ap- 
proach the alltime high and that 
fantastic “gray market” prices in 
steel will continue. 

Iron Age said U. S. Steel is ex- 
pected to take the lead in the price 
adjustment which will cover vir- 
tually all major steel products. The 
increase would be the first since 
the $5 to $6 per ton hike last 
January. 

Meanwhile, the Retail Coal Deal- 
ers Assn., in announcing new price 
adjustments, said the average re- 
tail increases will be a little more 
than $1 per ton and that the great- 
est increases will occur in disco 
and coke. 





Twentieth Century Motors 


Twentieth Century Motors, Inc., 
1508 Frederick Ave., St. Joseph, 
Mo., has been incorporated listing 
$100,000 authorized capital stock by 
William Abramson, Margie E. 
Davis and Nate and Violet R. 
Block. 
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s| What do 
“| YOU call it? 








N. matter what you may call it—most Americans believe 


in it! 





But right now, forces from within the country as well as 
ng west without—ranging all the way from complacent indifference to 
highly organized propaganda—are tending to alter, to dis- 
parage, and—yes—even to destroy the ideals which made 
4 or America great and which, if supported, can keep America great. 


iti ili THe AMERICAN MaGazineE is quick to spot these un-Ameri- 


ge and 
th com- 
writing 
ill con- 
es and 


can evils and “isms’’—and put the finger on them. We are 
seeking them out, one by one—exposing their threats to 


American life and business—and floodlighting the scene with 
y rooms 
or room 
will be 
hich al- 
itioning 


the clear truth that has always guided America’s true citizens 
in time of crisis. 





In the past year alone, 26 such articles have been featured 
encour- 


one of in THE AMERICAN Maacazine. And this alertness is no new- 
ours O 


= te i r a born virtue. For nearly forty years, Tuk AMERICAN MAGAZINE 


ig, Sup- 
lar res- 


has fought for American ideals. 

Thus, over the years, it has built a special character and 
e reputation which make THE AMERICAN MaGazine’s audience 
one of the most responsive in the whole field of publishing. 
To demonstrate this, we have prepared a presentation which 


e of $5 tells the unique story of what we are now doing to safeguard 
2el was . _ ‘ 
sult of American life and business. 
ases of cay : s . , 
n. ‘The This presentation bears the same title as this advertise- 
n Age, 
akly. 

. settle- 
e with 
2 “cap- 
a com- 
jor de- 
nd was 
f Ben- 
ent of 


ment. If you'd like to see it, let’s make a date. 


at pro- 
lay ap- 
id that 
‘ices in 


| is ex- 
1e price 
er vir- 
ts. The 
t since 
ke last 


11 Deal- 
w price 
age re- 
e more 
> great- 
n disco 


tors 


# 
8, me bh Bud Schirmer, Detroit Manager e H. A. Patterson 
Joseph, : General Motors Building, Detroit 2, Michigan 





listing 
tock by 


ie E. ‘ : : ’ . 
blet R. THE CROWELL-COLLIER PUBLISHING COMPANY, NEW YORK, PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER S, AND WOMAN S HOME COMPANION 








DETROIT.—Automotive industry 
wage adjustments—covering about 
90 percent of the employes of mo- 
tor manufacturers — have added 
$150,000,000 to the industry’s annual 
payroll for production workers, ac- 
cording to a survey by the Auto- 
mobile Manufacturers Assn. 


The majority of workers have re- 
ceived increases equivalent to 15 
cents per hour since January, 1947, 
AMA stated. About 75 percent of 


the workers affected received 11.5 | 


cents per hour and six paid holi- 
days, equivalent to 3.5 cents per 
hour. 

Current and future negotiations 
in parts and supply plants are ex- 
pected to boost the industrywide 
total, the association said. 

Not included in the estimated 
$150,000,000 are the costs of pen- 
sion plans, increased vacation and 
call-in pay or other benefits for 
hourly-rated employes. Similar in- 
creases to more than 100,000 sal- 





$150,000.000 Raise 


That’s Cost of Latest Wage Increases Awarded 
Auto Output Workers, AMA Says 
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aried employes also are not in- 


cluded. 

AMA said employment in the in- 
dustry has reached nearly a mil- 
lion, a new alltime high. In April, 
according to the Bureau of Labor 





Statistics, there were 807,000 pro- 
duction workers employed by the 
industry. Total employment, includ- 
ing salaried employes, was 983,000. 








Excessive Charges Draw 


New NADA Warning 

WASHINGTON .— NADA, 
through its Executive commit- 
tee, has again gone on record 
as opposed to excessive finance 
and insurance charges. 

The committee adopted a res- 
olution recommending that deal- 
ers make fair finance and insur- 
ance charges in line with the 
prevailing rates in their com- 
munities. The resolution also 
urged that rates be uniform for 
all customers. 











THE OMAHA SAFETY COUNCIL now has an automobile of its own to promote 


safe driving in Omaha. It was donated by Rosen-Novak Auto Co. A sound driver edu- 
cation program influences an entire community—not merely the boys and girls actually 
participating. Parent-teacher organizations and members of families of all ages be- 
come aware of the need for practicing sound driving and pedestrian conduct, Paul R. 
Stevens, council president, states. Omaha Safety Council’s president, Glenn Cavanaugh, 
receives the new car from Ben Novak, president of the dealership. 


Austin Seeks Purchase 


Of Aussie Body Firm 


MELBOURNE, Australia. — Aus- 
tin Motor Co., Ltd., England, has 
offered to purchase a controlling 
interest in Ruskin Motor Bodies 
Ltd., Melbourne. 

Allied Motor 


Interests, which 


holds all the shares in Ruskin, is 


placing the proposal before its 
stockholders’ for a decision. 


Scheppers Motor Co. 

Al Scheppers Motor Co., Main 
and Harrison, Jefferson City, Mo., 
has been incorporated listing $60,- 
000 authorized capital stock by Al 
Scheppers, Robert Wankum, Harry 
Laux and Tony Strope. 





The NAPA 


has been called “A complete parts business in one 
package.” This comprehensive franchise enables the 
NAPA Jobber to enjoy the real satisfaction of indi- 
vidual ownership and operation, while at the same 


time he shares in the strength and support afforded 


by a great national business orgnaization. 
Specifically, NAPA offers these advantages: 


@ A single source of supply, giving over- 
night service or better, on the majority of 
your requirements of service parts, materials 


and supplies. 


@ Substantial savings in buying, receiving, 
stocking and clerical costs. 


@ Nationally-known lines, with quality as- 
sured by the NAPA Seal—known to repair- 
men everywhere through NAPA’S long- 
established advertising program. 


@ Uniform system of Stock Regulation and 
Obsolescence Prevention, on all NAPA lines, 
insures better service—protects against loss. 


@ A service, operating and sales program 
that functions for the success of your com- 


plete business. 


The NAPA program is the result of twenty years of practical operating experience. 
It is not a substitute for good business sense, ambition and energy. But the record 
of NAPA Jobbers is evidence that the NAPA Franchise enables a competent operator 
to realize a greater return on his investment of time and money. The same opportunity 
is open to the right type of men throughout the United States. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 
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Syracuse Dealers 
Meet with Mayor 
On Truck Purchase 


SYRACUSE, N. Y.—The trans- 
portation committee of the Syra- 
cuse Auto Dealers Assn. conferred 
recently with Mayor Frank J. Cos- 
tello in an effort to determine the 
policy the city will employ in pur- 
chasing about 15 new trucks. 

The association has constantly 
criticized certain negotiations 
through which the administration 
has bought vehicles in the past 
year and a half, and the committee 
called on the mayor to reiterate its 
belief that competitive bidding will 
serve the best interests of the pub- 
lic, a spokesman said. 


In addition, the committee re- 


-| quested that the mayor appoint a 


body of truck experts to draw spe- 
cifications for trucks which the 
city needs. 


Robert J. Purcell, association 
president, has contended that no 
city employe is capable of arrang- 
ing specific and fair specifications. 
Members of the association’s trans- 
portation committee include Bert 
J. Dunn, Leroy Casper, George 
Dunbar and Stuart Ballard. 

George F. Wait, city commission- 
er of contract and purchase, said 
the purchase of the 15 trucks may 
cost as much as $165,000. 


Tire Shipments 
Stay at Record 
Levels in May 


NEW YORK.—Shipments of pas- 
senger tires by manufacturers dur- 
ing May continued at peak levels, 
exceeding April shipments by % 
percent, the Rubber Manufacturers 
Assn. reported Thursday. Ship- 
ments for the first five months of 
the year amounted to 30,117,638— 
18.93 percent greater than the first 
five months of 1946. 

Production of passenger tires 
continued at a rate only 2.76 per- 
cent lower than April, and 29.89 
percent greater during the first five 
months of 1947 than in the same 
| period in 1946. 

Truck and bus shipments and 
| production, likewise, continued at 
high levels. Shipments were only 
| 1.44 percent below April, while pro- 
duction was off 2.7 percent. 

The inventory situation continued 
| to ease up. Passenger casing stocks 
| at the close of May totaled 5,038,- 

888, as compared with 4,399,795 for 
| April; truck and bus casing in- 
ventories for May were 1,387,002, 
up from 1,208,353 at the close of 


April. 
Mailmen Help 
Trucks Warn Motorists 


To ‘Take It Easy’ 


WASHINGTON. — A battle for 
traffic safety along an 8,000,000- 
mile front is being waged by the 
Post Office department in coopera- 
tion with the American Automobile 
Assn, and its affiliated clubs. 

Nine thousand U. S. mail trucks 
| throughout July have carried post- 
ers with the warning. “Take It 
Easy and Live,” as they go their 
appointed rounds between 1,560 ci- 
ties and towns throughout the na- 
tion. It is estimated that the trucks 
will travel a combined distance in 
excess of 8,000,000 miles. 

The AAA renewed its “Take It 
Easy” safety educational program 
because of the resurgence of speed 
and recklessness upon America’s 
| highways. A poll among its affili- 
ated clubs indicates that speedy 
driving and recklessness has as- 
sumed alarming proportions and is 
becoming a definite threat to the 
traffic safety marks established dur- 
ing the past year. 

In order to make motorists and 
pedestrians aware of their respon- 
sibility in cutting traffic accidents, 
the Post Office department made 
available every truck with poster 
space on its side to carry the warn- 
ing, “Take It Easy and Live,” dur- 
ing the peak vacation month of 
July. 





Central Meters 


Central Motors of Lexington, 
Inc., Lexington, N. C., has been or- 
ganized with capital stock of $100,- 
000. Principals are E. Paul Sink, 
W. C. Covington and P. G. Stoner. 
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Stinson Gives Dealers 


“A SOLID FOUNDATION 


i FoR A PROFITABLE BUSINESS” 
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Meet Leslie Bowman, whose current sales volume 


is running 200% above his record for ‘46! 


Famed as one of the pioneers of personal 
aviation, Leslie Bowman looked the field 


over before he signed with Stinson. 


Today he writes: “Thanks to the experi- 
enced management, the proved engineer- 
ing, and the alert sales policies of Stinson, 


we have a solid foundation for a profit- 


able business. We have real utility planes 
to sell — 4-place ‘fly-anywhere’ planes of 
quality that attract and hold the kind of 
owners every airplane dealer wants.” 

Bowman’s widely-known Aircraft Sales 


Company, Fort Worth, Texas, now rep- 
pany 


resents an investment of $335,000. It em- 


Leslie H. Bowman, Fort Worth, Texas, 
who backs his Stinson operation with / 
830 vears’ experience in aviation. ploys 60 people. It IS currently doubling 


and might even triple—its high sales 





volume of 746. 


That’s long-range carecr business, Profit- 


able business with a real future to it! 


Stinson has some additional opportunities 





waiting for operators who can qualify— 


8 and who want action! For complete de- 
e tor | tails, write or wire William H. Klenke, 
0,000- | 
y the 
pera- 
\obile 


Jr., General Sales Manager, Stinson 
Division, Consolidated Vultee Aircraft 


rucks s . . 
post- Saf Corporation, Department I, Wayne, 
e It £ 

their 
0 ci- 





Michigan. 
Complete facilities of the Aircraft Sales Company include a retail store, fully 
stocked with parts, accessories, and general flying equipment. 





an | A. {2 | 3 -O. STINSON 


Stinson 





For 21 years, builder of America’s 


$335,000 investment—and still growing! At Fort Worth’s famous Meacham 
or- Field, Aircraft Sales Company maintains complete aircraft, engine, radio, and 
oe propeller shops. In the foreground are four Stinsons — America’s most useful 
nen, personal planes—easy to fly, easy to buy . . . easy to sell! 


most useful personal planes 
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Minnesota Sued 
Over Diversion 


Of Highway Funds 


ST. PAUL, Minn.—Prevention of 
diversion of funds from the state 
highway department to the state’s 
general fund, as permitted by a 
1947 statute, is sought by a suit 
filed in Ramsey County District 
Court by E. Ray Cory of Austin, 
president of the Minnesota State 
Automobile Assn. 

The suit seeks to halt transfer 
of $314,330.46 from the trunk high- 
way fund and the state road and 
bridge fund. The law under attack 
is Chapter 634, Section 58, which 
authorizes the transfer, designed to 
reimburse the general fund for the 
cost of collecting tax on gasoline 
and gasoline substitutes during the 
1946-48 biennium. 

Cory points out in his suit that 
Minnesota’s state constitution pro- 
vides that certain proceeds from 
the sale of motor vehicle licenses 
and gasoline tax revenue go into a 
highway fund and that this money 
can be used only in the improve- 
ment, repair and maintenance of 
roads. 


Hugh Craig, secretary of the 


i 


eae a 
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automobile association, said the 
organization has been 
the highway fund for several years 
to prevent diversion and will con- 
tinue to do so. He said that the 
1946 state convention of the asso- 
ciation adopted a resolution in- 
structing the president to take 
necessary legal steps to protect the 
highway fund. 

Earlier, Milton Rosen of St. Paul, 
president of the Minnesota Good 
Roads Assn., described the 1947 
“diversion” act as unconstitutional. 


Campaign Clicks 
Modern Motors Capitalizes 


On Direct-Mail 


PITTSBURGH.—Modern Motors, 
737 Butler St., is “hammering” 
service with a lively direct-mail 
campaign, reports owner S. T. 
Land. 

After one month, Land said, 
service business has been increased 
30 percent. 

His mailing is between 1,000 and 
2,000, with three or four mailings 
per week at the start, following 
up new car deliveries. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


ergeenye 
a 


“policing” |! 


J. J. BOMALICK, left, head of the all- 
truck Studebaker dealership in Los An- 
geles that bears his name, and his sales 
manager, Thomas H. Marr, in front of 
the artistic panelled plywood walls of the 
showroom designed like the lobby of a fine 
hotel. Bomalick believes that a truck deal- 
ership, just like ® passenger car firm, 
should be made as spic-and-span and in- 
viting as possible. 


‘‘We received excellent results from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’’—Adams & Son, 
Coeur D'Alene, Idaho. 


o 
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Mexican Import Ban 


Not Expected to Aid Border Dealers; 
Effect on Prices Uncertain 


AUSTIN, Tex.—It was still too 
early last week to forecast the ef- 
fects on the automotive industry 
of Mexico’s ban on the importation 
of automobiles and 22 other “lux- 
ury” items, announced July 11. 

Most observers in Texas, close to 
the Mexican situation, said the 
effect would depend on the length 
of the emergency restriction, taken 
By the Mexican government to 
protect its dollar balance with the 
US. 

Along the border of Texas, and 
in some parts of other sections 
of the state, automobile dealers 
were hopeful that the ban would 
mean that cars and trucks that 
have been going to the neighbor- 
ing country to the south would 
now go to Texas dealers to boost 
their allotment. 

This, however, was. generally 
wishful thinking, and most dealers 
agree that the only chance of Texas 
dealers getting additional cars 
would be to divert to Texas the 
automobiles that were en route to 


Ye 


Wa tiga at 


New light and medium duty GMCs bring truck styling, comfort, safety and 
stamina to a new all-time high. All-steel cabs are 3% inches longer and 9% 


inches wider than prewar. 


They have new tubular frame adjustable seats 


with nearly double the number of seat springs . . . new windshields that 
are 5% inches wider and 2 inches higher . . . new larger doors and windows 
» « « new ventilation with provision for fresh air heating . . . new insula- 
tion, soundproofing and weather sealing. And these new GMCs have power 
plants of war famed “‘Army Workhorse” design plus many improved chassis 
advancements. See your GMC dealer... now. . . and get complete details! 


GMC TRUCK & COACH 


DIVISION «© GENERAL 


MOTORS 


CORPORATION 


The new GMC light and medium duty line includes Tractor Models, Pick- 


ups, Platforms, Stakes, Panels, efc. . 


+ + @ truck type for every type of 


hauling. Illustrated is the new 1'4-ton Special Tractor Model of 149” 
wheelbase, which has the recommended 72” CA dimension, standard. 


THE TRUCK OF VALUE 


TFRUCKS 


GASOLINE ¢« DIESEL 


Mexico when the ban was an- 
nounced. 

Varied reports are coming out 
of Mexico as to anticipated prices 
with the ban. Along the border re- 
ports were current that prices 
would be boosted slightly, but deals 
were expected to be slow. 

It is claimed along the Rio 
Grande that automobiles have be- 
come so plentiful in Mexico in re- 
cent months that they can now be 
bought for less than the new cars 
in used lots, even when a heavy 
Mexican import duty is added. 

However, the Mexico City corres- 
pondent of the Dallas News told 
his newspaper that one report cur- 
rent in the Mexican capital was 
that car prices went up $600 a few 
days before the ban was announced, 
word apparently having leaked out 
that new regulations were going 
into effect. 

“Observers were inclined to 
discount this, however, because 
they pointed out that prices al- 
ready have been so high that 
sales were low,” the correspond- 
ent said. 

The Dallas News reporter fur- 
ther reported: ; 

“Operators of the four automo- 
bile assembly plants here do not 
know yet exactly how the new 
regulation will affect them. One 
man said a rationing system on 
parts or assembly may be worked 
out and General Motors, Ford, 
Chrysler and Nash plants will have 
to concentrate on utility models 
and forego large and luxury lines. 
“The regulation prohibiting the 
importation of automobiles may 
hit the two independent companies 
without assembly plants here. 
There is a possibility they may get 
limited import permits on the basis 
of hardship at least until Oct. 15, 
the delivery deadline on merchan- 
dise on order by May 19.” 

U.S. customs officials at the 
border entry point of Hidalgo said 
the ban would have the greatest 
effect on automobiles, canned foods, 
radio sets and refrigerators. 


L-M Appoints 
Controllers for 


3 New Plants 


DETROIT.—Appointment of res- 
ident controllers for the three 
Lincoln - Mercury assembly plants 
now under con- 
struction was an- 
nounced last 
week by T. W. 
Skinner, general 
manager. Two as- 
sistant resident 
controllers also 
were named. 

Those appointed 
are C. L. Martin- 
dale, resident con- 
troller, and Roy 
E. Rhoades, as- 
sistant, at Los Angeles; H. A. 
Yaeger, resident controller, and 
Earl W. Volz, assistant, St. Louis, 
and Edward F. Walsh, resident 
controller, Metuchen, N. J. 

Skinner said that Martindale, 
who has been with Ford in several 
capacities since 1915, requested the 
Los Angeles assignment. 

For several years Martindale was 
assistant general auditor. In March, 
1933, he was named head of the 
company’s manufacturing account- 
ing and continued in that position 
until the end of World War II, 
when he was placed in charge of 
accounting for Rouge automotive 
manufacturing operations. 

Starting as a clerk in the old 
Kearney (N. J.) assembly plant in 
1920, Walsh held several positions 
in the New York area until he was 
transferred to Dearborn in Janu- 
ary, 1937. He held the position of 
traveling auditor until January of 
this year when he was transferred 
to the central office of operations 
accounting. 

Yaeger started with Ford at the 
old St. Louis assembly plant Feb. 
5, 1913, as a general clerk. He held 
several positions at St. Louis and 
in 1942 was transferred to the ac- 
counting department at Dearborn. 


~ 


Cc. L. Martindale 
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U.S. Licensing Flayed 


Mich. Auto Club Brands Bill to Control Drivers 
As Usurpation of States’ Rights 


DETROIT.—Opposition to a fed- |more revenue from millions of al- 


eral driver’s license law, now be- 
fore Congress, was voiced last week 
by the Automobile Club of Michi- 
gan which pointed out that the 
proposed measure would “usurp the 
fundamental rights of the states 
to regulate traffic within their 
borders.” 

Under terms of the bill, intro- 
duced by Rep. Marion T. Bennett, 
Missouri Republican, no person 
could drive on either state or local 
roads or streets until granted an 
operator’s permit by a federal di- 
vision of motor vehicles. All motor 
vehicle operators, including the 
40,000,000 drivers of private passen- 
ger cars, would be affected. 

Position of the Auto Club in 
regard to the pending legislation 
was made known in a letter from 
President John A. Brown to 

members of a subcommittee of 

the House Interstate and For- 
eign Commerce Committee, to 
which the bill has been referred. 

“There is no question as to the 
desirability of requiring every mo- 
tor vehicle driver to pass an ex- 
amination for physical and mental 
qualifications in order to operate 
a motor car—and then obtain a 
state operator’s license,” Brown 
wrote. “This has been, is now, and 
should continue to be a state func- 
tion. 

“There are many and obvious 
reasons why there should not be a 
federal driver’s license law as now 
proposed, and only one excuse in 
its favor; that being to extract 


Freight Car. 
Shortage Seen 
Getting Worse 


WASHINGTON. — Maintenance 
of current high levels of business 
activity, plus anticipated bumper 
crops yet to be harvested and 
moved, are expected to result in a 
freight car shortage later this sum- 
mer that will be more serious than 
any yet experienced, according to 
an article to appear in the July 
issue of Domestic Commerce. 
monthly publication of the Depart- 
ment of Commerce. 

There are 24,000 fewer freight 
cars in operation today than at 
the beginning of 1946, the article 
states, pointing out that this re- 
duction in rolling stock comes at a 
time when unprecedented peacetime 
demands are being made on trans- 
portation systems. 

“Freight car requirements may 
be summed up by stating the trade 
estimates that 150,000 new cars are 
needed to relieve the shortage, and 
574,000 additional ones would be 
required to replace cars over 26 
years of age,” the article continues. 

Even if the 10,000-cars-per-month 
goal were achieved by the end of 
the year, net monthly gain would 
be only 7,500, since Class I railroads 
now are scrapping an average of 
2,500 cars a month, it was pointed 
out. 

“Contract freight car builders and 
railroad shops had 99,346 domestic 
cars on order April 30, enough to 
keep them running at theoretical 
capacity — about 15,000 units per 
month — for almost seven months. 
There are, however, no expectations 
that such capacity operations will 
be achieved,” the article states. 


Auto Dealers on Alert 


For ‘Bad Check’ Pair. 

ST. LOUIS. — The FBI has 
alerted automobile dealers 
throughout the midwest follow- 
ing complaints of dealers that a 
pair of clever confidence men 
purchased two 1947 models here 
with worthless cashier’s checks. 

The men, who identified them- 
selves as R. E. Ward and Ross 
E. Brown, bought the new mod- 
els from Nathan Rubenstein, co- 
owner of Ruby Motors Co., 5701 
Natural Bridge Ave. The ve- 
hicles, a 1947 Chevrolet two- 
door bought for $2,400 and a 1947 
Ford station wagon bought for 
$2,500, have reportedly been re- 
sold in Kansas City by men an- 
swering the description of Brown 
and Ward. 








ready overtaxed citizens. 

“The cost of collection of such 
fees and administration would be 
tremendous, and out of all pro- 
portion to the net revenu: that 
might be collected, and would 
cause a volume of public resent- 
ment such as the federal gov- 
ernment has never experienced. 
Federal intervention would usurp 
the fundamental rights of the 
states to regulate traffic within 
their borders. 

“Our thoughts on the proposed 
bill are presented to you in behalf 
of over 250,000 of our members— 
and over 2,000,000 drivers in Mich- 
igan.” 

Copies of Brown's letter were 
also mailed to all Michigan sena- 
tors and representatives in Con- 


gress and to state legislators. 


The American Automobile Assn. 
has adopted a resolution opposing 
the bill on these grounds: 


“It would involve the establish- 


NO OTHER CAR HEATER CAN 
FEATURES 


| 
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WITH OVER 65 dealerships participating, the Cleveland sone office of Pontiac has 


a series of dealer accountants’ 


schools. Four sessions were held in four 


completed 

cities, Cleveland, Canton, Columbus and Youngstown. Largest class, with over 100 par- 
ticipating, was held in Cleveland. The Cleveland class in its final session is shown. 
Rack row, left to right, John M. O’Sullivan, zone manager; Norman ©. Helwig, busi- 
ness management manager from Pontiac; George E. Thompson, zone business manage- 
ment manager, and H. A. Quick, district manager. 


ment of a huge federal bureau- 
cracy, with branches reaching into 
all the 48 states and the District 
of Columbia and practically all the 
nation’s more than 3,000 counties; 
it would add another tax burden 
to the already overburdened motor- 
ist; it would duplicate the licensing 
authority now maintained by all 
but one of the states; it would give 


LIST THESE 


the federal government power to 
deprive citizens of the right to 
drive and thereby earn their live- 
lihood even in their own immediate 
neighborhoods; it would inject 
chaos and confusion into the ad- 
ministration of driver licensing 
which has shown steady progress 
toward uniformity; and throw a 
flood of police court cases into the 
federal courts.” 


Columnist Dealer 
‘Casey’s Corner’ Is New Twist 


To Classified Advertising 


BUFFALO. — Hal Casey, general 
manager of South Park Chevrolet, 
1545 S. Park Ave. has turned 
“newspaper columnist” with a 
double-barreled purpose. He’s pro- 
viding Buffalonians with some in- 
teresting reading on automobiles in 
general and at the same time 
working in some clever commer- 
cials for his service business. 

Casey’s column, entitled “Casey’s 
Corner,” is a paid advertisement 
appearing in the classified section 
of a local daily but is set up in 
type to look like an editorial. 


Argentine Market Seen 
NEW YORK. — C. Alonso Iri- 
goyen, former finance minister of 
Argentina, and president of C. 
Alonso Irigoyen & Co., New Yerk 
importer and exporter, has predict- 
ed that Argentina will increasingly 
become a good customer for heavy 
American goods such as automobile 
products and accessories. Irigoyen 
plans to fly to Argentina shortly 
in order to make an extensive sur- 

vey of the foreign trade field. 


You get them all 
in the new 


CAR HEATER 


POSITIVE HEAT SELECTOR—THERMOSTATIC 


CONTROL. 


FAST, CONSTANT HEAT—Heats in a minute 
or less! Maintains pre-selected heat con- 
stantly—it’s thermostatically controlled! 


ALL THE HEAT YOU WANT—So powerful it 
produces sufficient heat to keep an average 
size room comfortably WARM. 


HEATS WHEN YOUR ENGINE is OFF—Operates 
independently of engine and fuel pump— 
does not affect idling of engine. 


EASY TO INSTALL IN ALL CARS—EVEN THOSE 
WITH AUTOMATIC TRANSMISSION. 


TWO MODELS—for cowl mount or underseat 


installation. 


Both models engineered for 


thorough, scientific air circulation—both 
have new, efficient defroster-blower system. 


Get the complete profit story on this wonderful " tomers—for it’s the kind of heater they'll want 
to replace the ordinary-type heaters already in 


new car heater. Remember—with the new Mo- 
torola Car Heater all car owners are your cus- 


Motorola Gnce. 


CHICAGO 51 


* MAKERS OF 


their cars. Call your distributor TODAY. 


MOTOROLA CAR AND HOME 


RADIO 
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Climb in Canada 
In April-May 


OTTAWA. — New motor vehicle 
sales in Canada were higher in April 
and May than in any of the earlier 
months of the year, according to 
the Dominion’s Department of 
Trade and Commerce, merchandis- 
ing and services branch. The num- 
ber of vehicles sold was approxi- 
mately 18,400 in both April and 
May, with the retail values slightly 
over $32,000,000 in each case. 

The ratio of passenger to com- 
mercial vehicle sales has remained 
fairly constant in recent months at 
about 2 to 1, according to the re- 
port in Ottawa. 

There were 81,654 new motor ve- 
hicles sold in Canada for $140,982,132 
in the first five months of this year, 
a much higher volume than in the 
same period of 1946 when 35,396 
units retailed for $53,945,586. 

Passenger car sales numbered 
54,726 and the retail value of these 
was $91,992,512 in the January-May 
period of 1947. 











Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


“KNOW HOW, = 


If you have an equipment* problem, you 


+ 


The salability of a product is in direct ratio 
to how it compares with competitive prod- 
ucts in its price range. A “good buy” is 
the result of “know-how,” and sometimes 
it is profitable to go afield for specialized 


“know-how” such as AC offers to its equip- 


ment customers. 





WH AIRCRAFT SPARK PLUGS - AIR CLEANERS - AMMETERS 


Rew Vehicle Geies | 





REBUILDING OF the Texas City volunteer fire department, which was completely 
destroyed in the Apr. 16 disaster, took a big step recently, when Mayor J. ©. Trahan 
received the gift of a new high-pressure fog fire fighter on behalf of Texas City. 
Trahan received the gift from officials of Food Machinery Corp., parent company of 
John Bean Mig. Co., which made the truck. It is an FMC high-pressure fog fire fighter, 
employing up-to-date fire fighting techniques developed mainly during World War IT 
and used extensively by the Army and Navy. Trahan holds certificate of ownership of 
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Dealer Business Counsel 


Extra Service Shift Increases Capacity, 
Avoids Added Rental Cost 


By J. B. Van Tassel 

HE DEALERS who are now op- 

erating their service depart- 
ments in excess of an eight-hour 
basis for customer service, new-car 
preparation and used car recondi- 
tioning say it is 
working out very 
successfully. 

One dealer ad- 
vertises: “While 
you shop, we ser- 
vice your. car” 
and “While you 
sleep, we service 
your car.” The 















continually - increasing in volume 
as new and used car deliveries in- 
crease. 

They cannot get additional 
space without paying extremely 
high rental prices and signing 
long-term leases on a basis where 
the lessor wants to take all of 
their profits from the business 
for the next few years to come. 
These dealers are smart in re- 
fusing to pay these high rental 
prices and in refusing long and 
expensive leases. 

On this extra-shift service basis, 
as compared with the regular eight 


» CARBURETOR INTAKE SILENCERS - CARBURETOR 


the fire fighter, which he has just accepted from John B. Crummey, chairman of board 
of Food Machinery. Looking on are Bob Horton, in the cab, Fire Chief Fred Dowdy, 


left, and R. G. Pulver of John Bean Mfz., 


GE Offers 2 Holders 


For Fluorescent Lamps 


Two new General Electric fluor- 
escent lampholders—one for 8%4- 
inch Circline lamps, the other for 
standard lamps—have been an- 
nounced by T. D. Foster, manager 
of the company’s accessory equip- 


ment division, Bridgeport, Conn.| with four 30-inch leads. 


FA APPOA OBE, 





how.” They 


extra sales. 


AC SPARK PLUG DIVISION ¢ 


General Motors Bidg. 
Detroit 2, Michigan 


INTAKE SILENCER AND AIR CLEANERS - CRANKCASE BREATHERS - CRANKCASE VENTILATION VALVES - DIE 
CASTINGS - DIE CASTING MACHINES - BACK FIRE DEFLECTORS - FLEXIBLE SHAFT ASSEMBLIES - FUEL OIL 
FILTERS - FUEL PUMPS - FUEL AND VACUUM PUMPS - GASOLINE GAUGES - GASOLINE STRAINERS - IGNITION 
CABLE TERMINALS - INSTRUMENT PANELS - LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS 
AND CARTRIDGES - AIR GAUGES - OIL GAUGES - RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER 
ELEMENTS - AUTOMOTIVE SPARK PLUGS - SPARK PLUG CLEANERS - SPARK PLUG GAPPING TOOLS - SPARK 


PLUG TESTERS - 


SPEEDOMETERS - SPEEDOMETER AND TACHOMETER DRIVE ADAPTERS - TACHOMETERS 


THERMO GAUGES - VACUUM PUMPS - VOLTMETERS 


are cordially invited to investigate AC’s 
wide variety of standard or special equip- 


ment units, backed by 39 years of ‘“‘know- 





Lansing, right. 


The Circline holder, designed for 
use in portab!e lamps especially, 
consists of a white enameled chan- 
nel with a white plastic lampholder 
at one end and a white plastic ten- 
sion support at the other. It is 
available in two models—either 
with lamp switch and two 30-inch 
lead wires; or without switch and 











can help you ring up 


GENERAL MOTORS CORPORATION 


Mott Foundation Bidg. 
Flint 3, Michigan 


73 E. Wacker Drive 
Chicago 1, Iilinois 





reasons. these 
. dealers have 

; « gone on an extra 
oa shift for service 
is primarily because of the short- 
age of space with which to do all 
of the things that are now required 
of a service department and are 








Resale Contract 
OK’d by Dealers 
In Palm Beach 


WEST PALM BEACH, Fla. — 
Moving to create what they call a 
“white market” and to combat 
maverick traffic in new cars, mem- 
bers of the Automobile Dealers 
Assn. of West Palm Beach have 
endorsed a re-purchase contract 
plan whereby they hopc to block 
the flow of new cars at inflated re- 
sale prices. 

The plan, outlined to the mem- 
bers at their monthly luncheon by 
Arthur W. Huguley and Stanley 
Peeler, would require all purchas- 
ers of new cars to sign a resale 
agreement, committing themselves 
to offer their new cars first to the 
authorized dealers under penalty 
to the amount of 25 percent of the 
invoice price. In turn, the dealers 
themselves would contract not to 
sell such reclaimed new cars above 
the invoice price. 


Peeler, as vice-president of the 
state dealers association, explained 
that the contract adopted by the 
group was similar, with three modi- 
fications, to the one recommended 
by the state association. He cited 
the local modifications as follows: 

1. The contract would extend the 
life of the agreement from six 
months to one year. 

2. Instead of a depreciation clause 
which, he said, could run up to 15 
percent, the local contract pro- 
vides for repurchase by the dealer 
at a 10 percent discount to allow 
for handling and reconditioning. 

3. The insertion of the dealer- 
liability clause, limiting resale of 
the new car by the authorized 
dealer at list price or lower. 

The group subscribed to an ad- 
vertising program to acquaint the 
public with the re-purchase plan. 

As explained by Huguley, the ap- 
pearance of new model automobiles 
at exorbitant prices has been de- 
stroying public confidence in list 
prices. Authorized dealers, he said, 
have been suffering from the un- 
favorable public reaction to the 
situation. 


Johnson Named 
Aide to Hoffman 


SOUTH BEND. — Promotion of 
Courtney Johnson to the post of 
assistant to the president of Stude- 
baker, has been 
announced by 
Paul G. Hoffman, 
president. 

In addition to 
the duties he as- 
sumes as a con- 
sequence of the 
election of E. E. 
Richards to the 
office of treasurer, 
Johnson will con- 
tinue as assistant “% 
to the company’s ©ourtne 
chairman of the board, H. S. Vance. 
Johnson has been a Studebaker 
exécutive since 1939. 





y Johnson 


Montgomery Motor Sales 

Montgomery Motor Sales, Inc., 
232 S. Jefferson, Lebanon, Mo., has 
been incorporated by Hershell and 
Elbert and H. P. Montgomery. 























hours, dealers acquire the same as 
an increase of 100 percent to 209 
percent in productive space as 
compared with what they now 
have. In other words, they would 
have to buy or rent 100 percent to 
200 percent more floor space in 
order to do the same job on an 
eight-hour basis. 
om a + 


Promptness Pays 


IROMPT customer service is im- 

portant in the development of 
a steady flow of service and parts 
income. Where there is a conges- 
tion of cars waiting for service, 
the owners are going to look else- 
where, at least for a place where 
they can drive in out of the rain 
and be given some consideration 
and courtesy as to what is wrong 
with their car and how long it 
will take to fix it. 

Right here I would like to inject 
a very important thought in con- 
nection with building and develop- 
ing customer goodwill and repeat 
service and .parts business. That is 
to caution your service salesmen 
to be sure before they promise a 
customer a car at a certain time, 
that the car will be ready at the 
promised time. 

Nothing irritates a customer 
more or will create bad customer 
relations faster than to make a 
customer wait for his car beyond 
the time the service department 
promised it. 

It won’t be long now before the 
old battle will once again start: 
that is, what car will be repaired 
first, the customer’s car or the used 
car department’s used cars. Cer- 
tainly it is important from a profit 
and merchandising standpoint to 
keep used car movement at a max- 
imum at all times, but not at the 
expense of the cash service cus- 
tomer. 


One Way 


NOTHING is more unsightly and 
costly to the promotion and 
maintenance of a steady flow of 
cash customer service, parts and 
accessory income than to have the 
service department all cluttered up 
with used cars waiting to be re- 
conditioned and new cars in the 
preparation of delivery. 

Where dealers are not inter- 
ested in keeping their service de- 
partments open for an extra shift 
for customer service, it might be 
well for them to consider the pos- 
sibility of at least utilizing their 
service space at night for the re- 
conditioning of used cars and the 
preparations of new cars for de- 
livery in order to free up the 
congestion in the service depart- 
ment during the day for cus- 
tomer service. 

In other words, use the service 
department for customer service 
during the day and used car re- 
conditioning and new car prepara- 
tion at night. This is one way of 
obtaining maximum usage of floor 
space in your service department. 


* * * 








Canadian Dealers Fight 


Proposed Rail Increase 
VANCOUVER, B. C.—Last year 
British Columbia paid $2,500,000 in 
freight charges on cars and trucks 
shipped into the province. If the 
proposed railway increase of 30 
percent goes into effect, this will 
mean an additional $750,000. 
During the recent hearing of the 
freight rates case by the board of 
transport commissioners at Van- 
couver, Alderman Charles Thomp- 
son, general manager of Vancouver 
Motors Ltd., presented a brief on 
behalf of the British Columbia mo- 
tor dealers’ association. The brief 
was in opposition to a rate hike. 
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MONTREAL. — Used-car deal- 
ers across Canada were accused of 
black marketeering in a trenchant 
address in the Canadian House of 
Commons by Hazen Argus, C.C.F. 
party member for Wood Mountain, 
Sask., who gave Montreal examples 
in support of his charge that used 
car dealers are exacting exorbitant 
prices for used cars, selling “bat- 
tered jallopies, little better than 
heaps of junk” for fantastic figures. 
He demanded that the government 
reimpose price ceilings on both new 
and used cars. 

Speaking of the situation in 

Montreal, he said he had received 


Legislation 





New Illinois Laws Affect 


Parking, Driver Training 


Gov. Dwight H. Green of Illinois 
has signed into law two bills af- 
fecting motorists. 

One law would permit munici- 
palities to construct and operate 
parking lots, garages and parking 
meters. The other makes it man- 
datory for public schools to include 
a course in traffic regulation and 
safety in the school curriculum. 

* * 


Forced Insurance Law 


Postponed by Pa. 


An act postponing until Jan. 1, 
1949, the effective date of the man- 
datory financial responsibility law 
requiring motorists to carry insur- 
ance has been signed into law by 
Gov. James H. Duff of Pennsyl- 
vania. First adopted by the legis- 
lature in 1945, the law has never 
been operative. 

+ 


State Cars Face Curb 


Identical bills have been intro- 
duced in the Alabama legislature 
to make it unlawful for any per- 


son to use a state-owned motor ve- | 


hicle for “his personal conveni- 
ence, pleasure or private business.” 
* * a 


N. H. Planes Face Tax 


A bill which would put airplanes 
in the category with automobiles 
as far as the state gasoline tax is 
concerned, has been passed by the 
lower branch of the New Hamp- 
Shire legislature. The state tax is 
four cents a gallon. 

+ * * 


Ohio Enacts Parking Law 


A bill permitting municipalities 
to acquire land, by condemnation 
if necessary, to provide off-street 
parking facilities has been signed 


into Ohio law by Gov. Thomas J. 


Herbert. 
: « * 
Fuel Truck Bill Vetoed 


Legislation which would have 
exempted vehicles carrying kero- 
sene, stove oil and diesel fuel in 
California from stopping at rail- 
road crossings has been vetoed by 
Gov. Earl Warren. 





Seattle Reports 
Fewer Resales 


Than Elsewhere 


SEATTLE. — The appearance of 
new or practically new cars with 
inflated price tags on used-car lots 
is “not as bad” in this area as it 
appears to be in others throughout 
the nation, according to J. E. 
(Jack) Blume, head of University 
Chevrolet Co. and president of the 
Seattle Automobile Dealers Assn. 


“Just why this should be so, I| 
am not certain,” Blume said, “un- | 


less it could be that the individual 
dealers are more careful in check- 
ing their buyers and prospective 
buyers.” 

His own firm, he pointed out, 
requires customers to sign an 
agreement prohibiting immediate 
resale of new cars purchased. 

In a further effort to discourage 
over-paying for new cars, the Seat- 
tle Chevrolet dealers have com- 
bined to publicize the local deliv- 
ered prices of all models. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


Autos and Politics 


Canadian Used-Car Resales a National Issue, 
But Return of Controls Doubted 
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letters from businessmen in this 
city stating that anyone could get 
a new car there if he was willing 
to pay from $500 to $1,000 above 
the list price. 

Argus argued that people who 
needed cars should be protected, 
and recalled that Hon. Douglas Ab- 
bott, minister of finance, had told 
the House last April that if the sit- 
uation came to warrant it, he would 
return automobiles under the price 
ceiling system. 

He also quoted R. M. Sale, vice- 
president of the Ford of Canada, 
as admitting that the automotive 
trade was unable to check the as- 
tronomical prices being charged by 
individuals and dealers, and as rec- 
ognizing that “public reaction is 
very unfavorable.” 

In giving a number of examples, 
he told of one car price tagged at 
$2,775 which was earmarked on a 
used-car lot for $3,595 with only 165 
miles on its speedometer. . 

Another priced originally at 
$3,775 could be purchased for 
$1,500 from a used car dealer, 











ABOUT 200 MECHANICS attended 


the annual ¢ 


meeting conducted by 


xamination 
Chevrolet recently at Omaha, according to R. G. Schulte, Omaha zone manager. 


while one 1941 light model was 
ticketed at $1,350. 

“T think it should be pointed out,” 
he said, “that the situation that has 
developed is perfectly legal. I do 
not think anyone is breaking the 
law in doing this. Used cars and new 
cars have been removed from the 
price ceiling.” 

Charging that the situation was 
the result of government’s inaction, 
Argus declared that if the govern- 
ment “means what it said on Apr. 
14 it should reimpose fair and prop- 
er price ceilings on cars.” 

Later, Rt. Hon. C. D. Howe, min- 
ister of reconstruction, replied he 
would call Abbot’s attention to the 


matter, but doubted whether “it is 
possible to consider the restoration 
of controls in a market which was 
always difficult to control.” 


Va. Assn. Membership 


Continues to Increase 

RICHMOND, Va.—The Automo- 
tive Trade Assn. of Virginia has 
issued its annual membership re- 
port, showing that as of June 30 
the membership numbers 918. 

This figure is an increase of 56 
since the last report and is 17 more 
than the entire membership for 
1946. The association’s goal is 1,000 
members. 


On CITY STREET 
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Spark Plug Gutill 
U. S. Tires Devises Chart 


For Its Dealers 


NEW YORK.—To enable service 
mechanics to choose quickly the 
proper spark plug for any car, 
United States Rubber Co.’s U. S. 
Tires division has designed a spark 
plug check for use by its distrib- 
utors and dealers. 

The new merchandising aid is a 
glossy cardboard device with an 
inner rotating wheel to indicate the 
proper “hot” plug for cold climates, 
“cold” plug for hot climates, nor- 
mal plug for normal driving and 
the plug gap setting for each 
model car. 

Im addition to serving as an aid 
for mechanics, the plug check is 
designed to provide a visual com- 
parison for showing customers 
whether their spark plugs are de- 
fective and what type is required 
for replacement. 


Jones Construction 
Completed in Texas 


Construction has been completed 
on the George Jones, Inc. (Ford) 
showroom at 101 N. Shoreline, Cor- 
pus Christi, Tex. 

The building contains 42,000 
square feet of floor space. 





LONG Clutches 


have 


Smooth, 


Easy, Positive Operation 


Stop-and-go traffic drivers appreciate the combina- 
tion of easy operation and positive dependability of 


the Long clutch. And, on the highway, Long's semi- | 
centrifugal clutch construction gives greater torque 
capacity at increased speeds. This means less slip- 
page and wear, and longer service. Since 1922, mil- 
lions of cars, trucks, buses and tractors have been 


equipped with the Long clutch. 


LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION 
Detroit 12, and Windsor, Ontario 


CLUTCHES + RADIATORS + OIL COOLERS 














Something a bit different in the 
way of radio shows is slated by 
Ford Motor. 

Starting Sunday, Oct. 5, from 5 
to 6 p. m., Ford will put on the 
NBC network a series of hour-long 
adaptations of great plays, classic 
movies, best-selling novels, prize- 
winning short stories and an occa- 
sional musical. 

The program will be known as 
“The Ford Theater.” Ford plans to 
commission first-rank dramatists 
to write original one-hour plays, 
which will be used as well as the 
best in past and contemporary lit- 
erature. 

Two original plays will be used 
in each thirteen-week cycle. In ad- 
dition, original plays not specific- 
ally commissioned will receive con- 
sideration. 

George Zachary has been ap- 
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Ford Show to Hit 
A Different Note 
By Bob Finlay 


pointed program director and 
George Faulkner will write the 
continuity and serve as advisory 
script editor. The music will be 
conducted by Lyn Murray. 


Relations 


As a result of the successful 
launching of step three in its com- 
munity employe relations program 
—an “Open House” for more than 
10,000 visitors at its Brackenridge, 
Pa., plant—Allegheny Ludlum Steel 
Corp. is now making plans for 
similar plant tours“in its principal 
operating centers. 

This mass visit to the company’s 
largest plant is the third phase in 
the company’s policy of getting 
acquainted with the neighbors in 
its communities. The initial intro- 
duction was begun last January 
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when company executives met with 
community and labor leaders in 
plant towns to discuss Allegheny 
Ludlum’s operations, community 
interests and its future activities 
of importance to workers and the 
townspeople. 


The second step in the interest 
of community-employe relations 
was its special report to employes 
which was hailed as a model of 
clarity in explaining the financial 
and industrial operation of a large 
company to its workers. 


Record 


The N. Y. Mirror reports that on 
July 3 it broke all records for at- 
tendance at a newspaper promotion 
when it gathered together a crowd 
of 2,500,000 at Coney Island to wit- 
ness an air show and fireworks 
display. The estimate was arrived 
at separately by the Police Depart- 
ment and Monroe J. Ehrman, offi- 
cial Coney Island tabulator. 


Award 


Manhattan Rubber division, Ray- 
bestos - Manhattan, Inc., Passaic, 
N. J., has again received the 
Award of Excellen@: for its busi- 
ness paper advertising campaign 
from the National Advertising 


EROTYPE SHOCK ABSORBERS 
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CLEVELAND 
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yo SERVICING 


Gabriels superior seals result in longer- 
lasting shock absorbers with uniform 
control throughout their life. A more 
uniform control in all temperature 
ranges is obtained through synthetic 
piston packing. And through versa- 
tile valve action, any desired control 
can be produced for any type of 
springs or suspension. 


A qualified Gabriel ride engineer 
is as close to you as your telephone. 
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AN EXTERIOR VIEW of the new $100,000 plant housing Palmetto Automobile Co. 
(Lincoin-Mercury), 8S. Church St., Spartanburg, S. C. Clyde J. Chastain, general man- 


ager, says the new structure occupies 16,000 square feet of floor space. 


Agency Network at the fourteenth 
annual competition at its conven- 
tion held recently at French Lick, 
Ind. This is the fourth consecutive 
year that Manhattan has won this 
award as well as other premier 
awards given by the network in 
previous years for advertising and 
merchandising campaigns and em- 
ploye and public relations pro- 
grams. 


Standard’s Customers 


John E. Brennan, executive vice- 
president of Standard Outdoor Ad- 
vertising Network, gave a presen- 
tation for the billboard side of the 
business in New York last week, 


pointing out, incidentally, that 
Standard reaches 18,000,000 cus- 
tomers. 


Motels Make Business 


In reprinting an article, “Just 
What The Motorist Ordered,” by 
Frank Taylor, which tells about 
motels, the Saturday Evening Post 
points out that motels have a di- 
rect bearing on the automotive 
aftermarket. Well-equipped motels 
make motor travel more pleasant 
and comfortable. As a result, peo- 
ple put more and more mileage on 
their cars, knowing they can be 
sure of good places to dine and 
stay overnight. This in turn means 
more sales of automotive items: 
extra dollars in the hands of deal- 
ers, jobbers and manufacturers. 


Resale View 


One of, the most intelligent edi- 
torials on the resale situation ap- 
peared last week in the Detroit 
Times. Referring to the recent ap- 
pointment of a grand jury to in- 
vestigate alleged improper distribu- 
tion of cars, the Times says: 


“We can’t, for the life of us, see 
how any grand jury is going to 
purge foolishness out of the buy- 
ing public.” 


Radio Drive 


In order to stimulate demand 


and sell more radio receiver sets, 
Manufacturers’ Assn. 
intensive mer- 


the 
has 


Radio 
launched an 





Edmonton Assn. 
Reports Resales 


At a Minimum 


EDMONTON, Alta. — Compara- 
tively little profiteering in auto- 
mobiles exists in Edmonton, ac- 
cording to A. L. Burrows, presi- 
dent of the Edmonton Automobile 
Dealers Assn., who said last week 
that the volume of new-car resale 
business was not sufficiently large 
to be regarded as a racket. 

Reports from Winnipeg indicat- 
ed that there was a widespread 
racket operating in that city un- 
der which purchasers obtained 
new cars from dealers and almost 
immediately resold them as sec- 
ond hand cars at much higher 
prices. A similar situation is said 
to have existed in Vancouver but 
has now somewhat abated as a 
result of action taken to check it 
by new-car dealers. 

One Edmonton dealer explained 
that as there were far more peo- 
ple wanting cars than there were 
cars available, all prospective buy- 
ers were carefully screened. 

Another dealer said that of his 
sales this year to date, he be- 
lieved two buyers resold their cars 
two days later as used cars, but 
he knew of no other case. 

Edmonton dealers said that on 
occasions they had been offered 
a premium for quick delivery but 
had consistently turned down such 
offers. 


chandising public relations cam- 
paign. 

This drive will be backed up in- 
dividually by all members of the 
association, comprised of the lead- 
ing radio manufacturers. 

Copy on auto radios will point 
out that they relieve the monotony 
of long trips and keep the driver 
abreast of what is happening out- 
side. “Going by car” no longer need 
mean being out of this world. 


Sun Building 

The Chicago Sun has acquired a 
site east of Wabash Ave. and north 
of the Chicago River for its new 
publishing plant, it is announced 
by Marshall Field, publisher and 
editor. Consisting of 64,054 square 
feet, it was purchased from the 
Chicago & Northwestern Railway 
Co. for $625,000. The Chicago archi- 
tectural firm of Shaw, Naess and 
Murphy is now working on plans 
for the new building, which will 
be modern in every respect and 
designed solely for the production 
of a metropolitan daily newspaper. 


Sign Moves 

Ford’s huge advertising airship, 
carrying the world’s largest paint- 
ed and electrical messages on its 
sides, moved north last week for 
South Weymouth, Mass., to begin 
a month-long series of missions 
over the New England area. 


Radio Booklet 


Radio Reports, Inc. has gotten 
up a booklet, “What Does Radio 
Say About You?” It points out that 
through its offices in New York, 
Los Angeles, Detroit, Washington, 
Boston, Wilbraham, Mass., Rock- 
ford, Ill., and Paris, France, it lis- 
tens to 1,000,000 words a day. On 
the basis of this, it performs a 
number of services for clients. 


Audience Maps 


Radio Sales, the spot broadcast- 
ing division of CBS, is distributing 
Broadcast Measurement Bureau 
audience maps for WCBS, New 
York; WBBM, Chicago; KNX, Los 
Angeles; WEEI, Boston; KMOX, 
St. Louis; WTOP, Washington; 
WCCO, Minneapolis - St. Paul; 
WBT, Charlotte, and WAPI, Bir- 
mingham. 


Tool Engineers 


H. E. Conrad, executive secre- 
tary of the American Society of 
Tool Engineers, 1666 Penobscot 
Bldg., Detroit, has announced the 
appointment of Brooke, Smith, 
French & Dorrance, Inc. to handle 
advertising and promotion for the 
ASTE account. With 77 chapters 
and over 18,000 active members 
throughout the country, the Amer- 
ican Society of Tool Engineers is 
already laying plans for its na- 
tional exposition to be held in 
Cleveland next March. 


Names 


Sports Afield magazine has 
opened a Detroit office with quar- 
ters in the Bond building. Accord- 
ing to Vice-Pres- 
ident David N. 


Laux, this move 
has been made 
necessary in or- 


der to more ade- 
quately service 
the growing vol- 
ume of business 
which has devel- 
oped in Detroit 
and the surround- 
ing territory. 

Heading up the 
new office as Detroit manager is 
Harold Van Horn who announced 
his resignation from the American 
Weekly in order to take over this 
important assignment. Van Horn 
will have as his assistant Ted 
Boynton who was recently released 
from the Army Air Forces. 





Harold Van Horn 
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Faster Method Sought 


, Lf] fe Castings Output 


By A. H. Allen 


MASTER MECHANICS of one of the larger automobile 
manufacturing companies are consulting with foundry engi- 
neers and other specialists to see if they can arrive at some 














completed for manufacture of 
Chevrolet parts to supply assem- 
bly plants and service parts ware- 
houses, 


Civic leaders in Cleveland felt 
most disappointed over the drop- | 
ping of plans for this light car | 
manvwfacture there and have been | 
speculating for some time over | 
what GM would do with the large | 
tract of land acquired there, on 
which preliminary grading had 
been started. They can cease wor- 
rying now, as the 1,350,000-square- 
foot plant will proceed at once, and 
employment needs wilh approxi- 


W. E. KEANE, service manager of Don Lee, Inc. 
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(Cadillac-Oldsmobile), Los An- 
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ers and some of the oil companies 
has make continuing efforts to main- HERE'S PROOF. ee SUMMER PROFITS! Climb aboard this sells prospects who will come in later. 
juar- tain clean, sanitary establishments, great South Wind “Summer Sales” band- ccidiak sibiiiis adheres Vhas's the 
aaa ‘es ject meade Taonga “4 You Can Sell SOUTH WIND wagon. Already, dealers report smexing truth! We're determined to give you 
— take simmediate recourse in a lit results from South Wind advertising. ; ; 
AW. tle initiative, backed up by soap Car Heaters This Summer! And rest assured that the advertising se grentest selling ae ov 
nove and water, paint, disinfectant, and ‘ill sti all S Fall known. We're backing our judgment 
nade “some elbow grease, regularly and Car Dealer in North Dak es ee a Oy COS ee with the greatest advertising campaign 
or vigorously applied.” ob aaebiass tenor ree — - —" in car heater history! Get in touch with 
= “It was never obligatory,” the During last summer, sold 125 South Winds. STEADY PROFITS! This hard-hitting sched- your jobber today for complete details 
as. statement declared, “for the dis- @ Brake Service Shop in Indianapolis ule of ads not only sells right now, but pre- of this sensational selling plan. 
ness ead of gasoline — - - Last August and September, sold 130 South Winds 
evel- Se ee ee eee GET GOING AND ENJOY REATEST YEAR WITH 
troit but as the motor age has grown @ Auto Supply Store in Abilene, Texas sor Your Oe 
und- they have become universal and Sold 198 South Winds during June, July, August, September. 
are now as much a part of the oe 
» the equipment of service as the gaso- @ Automotive Service Repair Shop in Knoxville, Tenn. 
. 4 line pump and the cash register. Sold 250 South Winds in September. 
one Consequently, they are facilities 7 , ee ates REG. U &. PAT. OFF. 
: that the management should and @ Service Station in Small Subur STEWART 90-SECOM 
8 
— must keep spotless, in the interest Sold 52 South Winds last summer. WARNER Oo CAR HEATER 
Ted of public health if not for more i “== South Wind Division + Stewart-Warner Cerporation 
ased selfish reasons.” (Names and addresses available on request.) Indianapolis 7, Indiana 
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ganizations in research engineer-| principal offices of the company manufacturers as original equip- 
ing and development capacity. in Akron. Jones has been with| ment on new vehicles. 

ish, # Goodrich since 1943. J. Chester Ray was named to 
Brown, Lofquist Get ot ee 


succeed Baldwin as sales manager 
API Posts in Connecticut Pennsylvania Rubber 


of the company’s U. S. Tires divi- 
sion. Harry M. Ramsay will suc- 
rt: f Com- 
Chevrolet Names Glass — cate aie a tom | two Hartford (Conn.) oil execu- Ups Duffy, Rogers, Scott 
. Edwin V. Duffy and Opha Lee 


ceed Ray as sales manager of the 
Head of Indianapolis Plant man. W. Aver-| tives have been appointed to,head Fisk Tires division of the company. 
f an errno vm. | state industry committees of the | Rogers have been promoted to as- 


Appointment of J. H. Glass as jell Harriman, secretary of com- P eee eee a aouieeens 
Jant manager of the Chevrolet |merce, and Clinton P. Anderson, | American Petroleum Institute. They sistant sales managers of Pennsyl- i a _ * 
Seated body division in In- secretary of agriculture. are Jarvis W. Brown, district man- ae Rubber a ee eee seg ig ed in Rockefeller Cen- 
diana rpose of trip, which|ager of the Socony-Vacuum Oil announce: yh. Bb. ve, , ° 
fone Wodkaee theme haem > ka enti pola - tis saueee of the |Co., Hartford, advertising, and A.| vice-president in charge of sales.| During the past two years Bald- 

C. Lofquist, district manager of At the same time, Cave an- 


i 
perintendent to assistant plant |War department, is “to find out U eke a onl "He join - — 
manager, have been announced by | how the Department of Agriculture the Atlantic Refining Co., East/ nounced R. J. Scott’s promotion to| ~" ~~ . 
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company as a salesman in the Spo- 








Hugh Dean, general manufacturing | and Commerce can best assist in Hartford, finance. service manager, succeeding Duffy.|)-.4¢ (Wash.) branch. 

manager of Chevrolet. the carrying out of United States; The appointments were an- P ORS Ray, who has been Fisk sales 
Glass, formerly master mechanic | occupation policies.” nounced by C. N. Mitchell, district . manager since 1941, started with U. 

of the plant, succeeds Earle W. RAs 8420 manager of the Colonial Beacon Oil Baldwin, Ray, S. Rubber as a stockroom boy in 

Pughe, resigned, and has been con- | 4nderson Vice-President Co., Hartford, chairman of public the Pittsburgh branch in 1908. 





nected with the Chevrolet organ- Ramsay has been sales manager 





relations for the Connecticut state Ramsay Boosted 









ization since 1981. Wechsler started |Of Thermoid Research committee of the institute. : of tim ecpuaye eater uae Le 
with Chevrolet in 1932 as a gen-| Announcement of the election of G9 By U. S. Tires plement tire division at Detroit 
eral foreman. He was made gen-| Harold C. Anderson as vice-presi-| ( oodrich Assigns Jones since 1944. He has been in the tire 
eral superintendent in 1943. dent of research engineering and Three executive promotions in| business since 1924. 
oe ee development of Thermoid Co.,| To Detroit Sales Post the ag a . United Seats or ae % 
Trenton, N. J., has been made by Li ones has been ap- | Rubber . have been announce 
Knowlson Touring Europe Fred E. Schluter, president. oalaaah tae. Sudanubaties in tee by J. W. McGovern, vice-president Coogan Succeeds Coale 
In Occupation Study Prior to his coming with Ther-/| Detroit district for the Automo- — general manager of the divi-| 4, 4ytocar Sales Head 





James 8S. Knowlso chairman | moid in 1945, Anderson had been| tive, Aviation and Government di- _M. i i 
and president of Stewart-Warner associated with Flintkoke Co. as| vision of B. F. Goodrich Co., it is| Walter D. Baldwin was appointed pa 3 at ee ae 
Corp., has left for a tour of Eng- | assistant general manager for in-| announced by George Stritch, De- director of manufacturers sales for July 1, and will be cana ded by 
land, France, Belgium, The Nether- | dustrial products. Previously he/|troit district manager. the company’s tire division. With | pawa rd F. Caagan, previously vice. 
lands, Italy and Germany as a/had held important positions with; Jones succeeds Howard Kidwell, | Cffices in Detroit, he will handle president in charge of Avert 
member of the business advisory! both the Chrysler and Ford or-| who has been transferred to the che sale of tires to automotive onion. 


House «Garden 22= 
















draftsman in 1904. 

Coogan joined the Autocar or- 
ganization in 1924 and was elected 
a vice-president in 1942. 

* +t 


Parker to Head Republic’s 


Personal Plane Sales 


Don M. Parker jr. has been ap- 
pointed director of personal plane 
sales for Republic Aviation Corp., 
Farmingdale, L. I. N. Y. He re- 
places Gordon C. Sleeper, who is 
resigning to enter another field. 

Parker joined Republic in July, 
1940, as assistant export manager. 
He served as director of military 
contracts for two years during the 
war, later transferring to transport 
plane sales where he served as 
director until recently. 

* * * 


Du Pont Promotes 4 
In Rayon Research 


Du Pont Co. has announced four 
promotions in the technical divi- 
sion of its rayon department. They 















Reflecting Influence 


Here you are...with cars that reflect top taste 





G. P. Hoff, appointed assistant 
manager of the division, succeedinz 
A. E. Buchanan jr., who became 
manager with the retirement of 
Dr. E. B. Benger; W. W. Heckert, 
appointed director of acetate re- 
search; Hood Worthington, ap- 
pointed director of nylon research 
section; V. R. Hardy, appointed 
assistant director of the nylon re- 
search section. 

* oJ + 


Rinshed-Mason Establishes 


Personnel Unit, Names Reagh 


With the appointment of Ronald 
J. Reagh as director of industrial 
relations, Rinshed-Mason Co., De- 
troit, automotive finish manufac- 
turer, has established a new di- 
vision which is expected to benefit 
employer and employe. 

Reagh’s responsibilities will in- 
clude various phases of personnel 
work. Reagh was most recently in 
charge of labor relations at the 
U. S. Naval Ordnance plant at 
Center Line, Mich. 


* * * 
Thermoid Announces 


Leaver Appointment 


Fred Schluter, president of Ther- 
moid Co., Trenton, N. J., announces 
the election of L. R. Leaver as 
president of the Thermoid subsidi- 
ary, Joseph Stokes Rubber Co., 
Ltd., Welland, Ont. Heretofore 
Leaver has been a vice-president 
and director of the enterprise. 

W. D. Pardoe, Yardley, Pa., was 
elected a director of the company. 
Schluter continues as chairman of 
the board, which includes L. J. 
Falkenhagen and L. R. Leaver, 
both of Welland, Ont. 

* 


* * 


Buda Names de le Paulle 


A. H. de le Paulle, former head 
of the automotive division of the 
Commonwealth of Australia War 
Supplies Procurement, in Washing- 
ton, has been appointed factory 
sales representative for western 
Europe by the Buda Co. of Harvey, 
Til. He will make his headquarters 
in Paris. 


wherever they go. 






Here we are...with readers who reflect top taste 






wherever they are. 






Together, your car and our reader become a power- 






ful influence to create multiple sales for you. 
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States Approve Tolls 
Despite Opposition 


A SOs generally opposed 
‘% by highway user organizations 
and the Federal Public Roads Ad- 
ministration, bills providing au- 
thority for the construction of toll- 
financed superhighways were en- 
acted this year by a number of 
state legislatures, a survey reveals. 

An act to facilitate financing of 
east and west extension of the 
Pennsylvania Turnpike, now link- 
ing Pittsburgh and Harrisburg, 
was passed by the Pennsylvania 
legislature. The new measure au- 
thorizes combination of the present 
160-mile all-weather toll highway, 
a proposed extension to Philadel- 
phia and a proposed link to the 
Ohio state line, for financing pur- 
poses. 

Recently signed by Gov. James 
H. Duff, the measure authorizes 
issuance of consolidated revenue 
bonds, to be amortized by tolls, for 
such construction purposes. 

West Virginia’s legislature this 
year enacted a bill providing for 
appointment of a turnpike com- 
mission with authority to build 
toll-financed superhighways in 
that state, but similar legislation 
was defeated in Ohio, where toll 
road advocates had ambitious 
plans for a 1,000-mile network of 
five toll superhighways to cost 
an estimated total of $560,000,000. 

Oklahoma’s legislature enacted a 
bill authorizing construction of a 
toll-financed express highway be- 
tween Oklahoma City and Tulsa. 

A bill enacted in New Hampshire 
authorized construction of a $7,- 
500,000 toll road along the 18 miles 
of seacoast connecting Massachu- 
setts and Maine traffic. This pro- 
ject differs from those approved 
in other states, however, in that 
it calls for direct state financing 
instead of private sale of bonds, 
which drew strong opposition in 
the legislature. 

Legislative authority was pro- 
vided in Maryland for the issuance 
of revenue bonds for self-liquidat- 
ing projects, including a Chesa- | 
peake Bay bridge, possibly a bridge 
or tunnel across the Baltimore city | 
harbor, and any other bridges or 
toll roads that might be devised 
by the state roads com™'ssion un- | 
der proper conditions of traffic. 

Georgia’s legislature approved 
a bill to create a Georgia Scenic 
Highway Authority, empowered 
to issue revenue bonds for con- 
struction of a coastal high vay. 
The Arkansas legislature enacted 
a measure authorizing construc- | 
tion of a toll highway in Desha 
county. 

Three bills to pave the way for 
collection of tolls on the Saw Mill 
River and Hutchinson River Park- 
ways were signed into New Yor’: 
state law by Gov. Thomas E. 
Dewey. 

Killed in the Maine legislature 





was a bill to limit construction of | 
that state’s new toll turnpike to 
the stretch now being built be- 
tween Kittery and Portland. Under 
authority granted by the 1945 
Maine legislature, plans call for 
eventual extension of the toll 
superhighway from Kittery to Fort 
Kent at a total cost exceeding 
$100,000,000. . 
+ * * 

Tow ROAD proposals have been | 

strongly opposed by highway 
user organizations. Arthur C. But- 
ler, director of the National High- | 
way Users Conference, recently 
charged that this year’s crop of 
toll road proposals was inspired 
by banking interests rather than 
by motorists. 

In a recent appearance before 
a congressional committee to urge 
repeal of all federal automotive 
taxes, H. J. Brunnier, president, 
American Automobile Assn., said 
that the demand for toll roads that 
has appeared in many parts of the 
nation was the result of “the cur- 
rent demoralization” in the auto- 
motive tax situation. 


“This cry for toll roads,” he de- 
clared, “will continue to be heard, 
with its unfortunate impacts on 
the future of highway transpor- 
tation, until the states set their 





financial houses in order. This 
cannot be done so long as the 


federal government and _ the 
counties and municipalities are 
vying with each other to mulct 
the motor vehicle owner.” 


Recently reiterating his opposi- 
tion to toll roads, Commissioner 
Thomas H. MacDonald of the Fed- 
eral Public Roads Administration 
termed them “an inadvisable and 
expensive expedient” that can af- 
ford only a “partial, and a com- 
munally unsatisfactory and expen- 
sive solution of the traffic problem 
existing in the area of its location.” 


“So far as we know,” MacDonald 
replied to a query from a New 
Hampshire newspaper, “there is no 
existing toll road (except some 
short roads built to afford tourist 
access to mountain tops and coasta) 
resorts) on which earnings have 
been sufficient to cover all costs 
of the undertaking.” 


While the Pennsylvania Turn- 
pike is frequently cited as an out- 








GUEST SPEAKER at an annual dinner meeting of Seiberling Rubber Co. foremen’s 
club recently was Graham Patterson, publisher of Farm Journal and Pathfinder, who 
came from Philadelphia to make the address at Seiberling country club. Here Patterson, 
seated left, chats with F. A. Seiberling, 87-year-old rubber industry dean and board 


chairman. Standing, 


left to right, are Charlies Lanning foremen’s club official, and 


Harry P. Schrank, Seiberling vice-president in charge of production. 


standing example of a successful 
toll highway and as the model 
upon which similar projects in 
other states are proposed, Mac- 
Donald pointed out that it is not 
generally understood that this pro- 
ject “was subsidized by a substan- 
tial Public Works Administration 


grant amounting to $29,250,000 of 
the original cost of $71,500,000.” 


It has otherwise been noted that 
since the Pennsylvania Turnpike 
was constructed the cost of labor, 
materials and equipment has in- 
creased sharply to bring total high- 
way construction costs to more 


than 50 percent above prewar lev- 
els in many areas. 

MacDonald contended that toll 
roads are expensive because: To 
attract traffic it must be designed 
to standards beyond the need of 
the traffic it will get; existing 
parallel roads, which toll roads by- 
pass, would still need to be main- 
tained as free alternative facilities 
to serve local traffic; it must bear 
the large cost of toll collection, 
which other authorities have esti- 
mated as adding about 10 percent 
to the original cost of a toll pro- 
ject; and interest on toll road 
bonds is inevitably higher than on 
money borrowed for regular high- 
way financing. 

A passenger car rate of 1 cent a 
mile, genera'ly depended upon in 
most toll road proposals, MacDon- 
ald said, is equivalent to a gasoline 
tax rate of 12 to 16 cents a gallon. 


Roland Hughes, Inc. 


Roland Hughes, Inc., has received 
a state charter to operate an auto- 
mobile and accessory business in 
Jonesboro, Ark., beginning with 
capital of $25,090. Incorporators are 
Roland Hughes, Marian M. Hughes 
and Jane Hughes Purvis. 





Interesting items in Bob Finlay’s adver- 
tising column. 








SIN CE V-E Day the number of Commercial 


Credit offices throughout this country was increased from 
eighty-eight to three hundred and nineteen. 


In one sense, this might be termed ‘‘growth.’’ Actually it 
was but our preparation for growth. 


But the true measure of growth lies in the record of our 
vastly extended service to the automobile industry... from 
factory to dealer. to owner... backed by more than 
$80,000,000 of invested capital and surplus. 


Through 1946 and up to now, the financing facilities which 
we had made available to dealers were accepted by them 
to an extent unprecedented in our more than 30 years of 
business. Today, we have more active dealer accounts than 
ever in our whole history. 


This is what we call ‘“‘GROWTH. ”’ 


To have so many new dealer accounts... to have so many 
new friends and collaborators in the business of. selling 
automobiles to the American public...is a matter of 
great satisfaction and pride to us. 






a 
COMMURCIAT 
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BEF EAN 


A Subsidiary of Commercial Credit Company, Baltimore 
MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


CORPORATION 
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IN the Lief of 4) Candles 


Fory -five years ago, out of a Wisconsin factory, 
cam one of America’s first great automobiles, 
the an bler. Just thirty years ago this month, 
out ofthe same doors came the first automobile 
bearing the name of Charles W. Nash. standard of efficiency the world has ever seen— 









is hard and competitive. Only those who con- 
They weegood automobiles . .. rugged . .. sound stantly strive and drive ahead can hope to make 
sa dollg.. . built to g0 anywhere. good. 
| ditioned Air, and the unitized body and frame. 
ice thajday many kundreds of memorable And here you see Nash—on this Anniversary— i : 
kes of Afterican automobiles have been hope- striking ahead at a faster pace than ever before! You can see it in the three new Nash factories 


that will eventually boost Nash production to 


- laundpd, 2nd come and gone across the 
a quarter million new Nash cars a year. 


You can see it in Nash assembly lines... in 15 
miles of new machinery and methods, now the 
e autompbile business—with the highest most modern in the industry. 


on. 


{ 
f 


You can see it in the sky-rocketing sales of the 
Nash ‘‘600’’—hailed by motorists and engineers 


as the pattern of cars to come. 
You can see it in the rightful pride of the thou- , ° 


sands of Nash workers—who did the number one And behind it, the Nash daring that put millions 
production job of 1946. of dollars into a radically new type automobile. 
You can see it in the laboratories and on the Yes—and you can see it all over America—where 
proving grounds—where new developments are outstanding dealers have swung to Nash, offering 
coming up to match such features as Nash Con- the public a finer standard of service than was 


ever available before. 







Yes, it’s more than just another year—another 
Anniversary celebration. Nash is on the march 
—traveling fast. OUT TO WIN! 






YOU'LL BE AHEAD WITH 
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NASH MOTORS DIVISION, NASH KELVINATOR CORPORATION, DETROIT 
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AUTOMOTIVE WASHINGTON 


House Hears NAM’s 
Tax Relief Program 


By William Ullman 
Washington Correspondent 


A TAX PROGRAM “to provide a maximum of tax relief 
now for all taxpayers and at the same time to insure full 
production and full employment in the years to come,” has 
been submitted to the House Ways and Means Committee 
by the National Assn. of Manufacturers. Don G. Mitchell, 
chairman of NAM’s taxation®—~  - 

. h ily is a ques- 
committee, told the House tion of making 
group that the tax problem possible an ad- 
“is not exclusively one of collect- equate overall 
ing the amount of money needed volume of sav- 
by the government, but involves ings,” he added. 
the more fundamental question of “After three 
how many billions we can afford years, or start- 
to collect from taxpayers and still ing in 1950, the 
safeguard jobs and the production 
of goods needed for a high stand- 
ard of living in the future.” 

“The tax problem as it relates 
to savings and capital formation 
for the next three years primar- 








making possible 
William Uliman an adequate 


volume of venture savings. 
“That is why we are proposing 











THIS NEW NASH dealership in Wilmington, Del., Allied Motors Sales, has 18.999 


feet of floor space, with 13,500 devoted to service and 2,000 to parts. Maurice Win- 


ston is president. 





a new approach to the tax prob- |billion for taxpayers above $5,000. 


‘em, with specific means to imple- 
ment this approach, all to the end 
of providing the maximum of tax 
relief to all citizens and the maxi- 
mum of protection to all against 
unemployment, distress and na- 
tional weakness in the years imme- 
diately ahead.” 

NAM’s tax program stressed the 
necessity of permitting taxpayers 
to save a larger share of their in- 
come for possible investment in 
productive businesses. It would 
provide an estimated $3.47 billion 
of tax relief for taxpayers with in- 
comes to $5,000, compared with $2.8 


Two other recommendations—de- 
ductions up to $500 for life insur- 
ance premiums actually paid, and 
for medical expenses up to $1,250— 
were emphasized as especially im- 
portant to low-income taxpayers. 

+ + 


C of C Also Recommends 


Lessening of Tax Burden 


RECOMMENDATIONS for les- 
sening the burden of taxation both 
upon individuals and production 
also have been offered by the U. S. 
Chamber of Commerce. Principal 
recommendations are as follows: 

Individual income taxes: More 





CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 
John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know 
the buying power of your po- 
tential customers? The Plain 
Dealer Market Survey depart- 
ment can answer not only these 
questions, but can also reveal 
detailed sales breakdowns from 
1928 to 1942, and trace Plain 
Dealer readership to car sales. 
We'll be glad to make an ap- 
pointment with you to discuss 
in detail your marketing po- 
tentialities in Cleveland. 






























extensive reductions in all brackets 
than provided in the pending in- 
dividual income tax reduction bill; 
a limit of 50 percent of taxable net 
income upon the total liability of 
any individual; retention of the 
withholding principle, current pay- 
ment and present exemptions; con- 
sideration of suitable methods of 
applying the averaging principle to 
the income of individuals over a 
reasonable period of years; appli- 
cation of lower rates to earned in- 
come than to other income; grant 
married couples in all states the 
option of dividing equally for in- 
come tax purposes their combined 
incomes, exemptions and deduc- 
tions; gradual elimination of the 
tax on capital gains after reducing 
the effective rate on long-term 
gains to 12% percent and liber- 
alizing treatment of long-term cap- 
ital losses. 

Corporation income taxes: Re- 
duction in the effective rate upon 
corporations for 1948 from 38 to 
33 percent and as soon as possi- 
ble to 25 percent; abandonment 
of the present surtax device; 
immediate diminution and even- 
tual elimination of double taxa- 
tion arising from levies on earn- 
ings of corporations and divi- 
dends to shareholders, without 
resort to an undistributed profits 
tax; repeal of the tax on inter- 
corporate dividends; elimination 
of the penalty tax upon consol- 
idated returns. 

Depreciation, net losses, etc.: Lib- 
eralization of law and administra- 
tive practice with respect to allow- 
ance for depreciation; recognition of 

present high costs of construction 
and equipment by allowing an in- 
itial writeoff of 25 percent of cur- 
rent capital expenditures as a cur- 
rent expense; allowance of a two- 
year carryback and a five-year car- 
ry-forward of net losses; relief for 
taxpayers acquiring emergency fa- 
cilities for war production who 
failed to obtain certificates of 
necessity allowing special amorti- 
zation; allowance of deductions for 
research and development as cur- 
rent expense rather than as capital 
cost. 

Excise taxes: Continuance of ex- 
cise taxes as an important feature 
of the peacetime revenue system, 
with reasonable rates upon articles 
of wide use but not of first neces- 
sity and avoidance of excises so 
high or so inequitably applied as 
unduly to impede production or 
consumption; repeal of the war 
increases in excises, the taxes upon 
transportation, and levies of a 
nuisance type producing relatively 
little revenue. 
oe * * 


Treasury Report Spurs 


Tax Reduction Drives 


THE DRIVES for reductions in 
taxes and appropriations for the 
fiscal year 1948 gained added im- 
petus last week following publica- 
tion of the official Treasury re- 
ceipts and expenditures in the fis- 
cal year ended June 30, 1947. 

The huge tax burden still being 
borne by the American people 
was shown in total receipts which 
have been exceeded only during 
the two peak war years of 1944- 

1945. The 1947 total of $43.3 bil- 
lion topped the 1946 total of $43 
billion. It fell only $600 million 
short of the $44.1 billion total of 
1944. The 1947 total was only 
about 7 percent below the record 
total of $46.5 billion in the fiscal 
year 1945 at the height of war 
activity. 


The 1947 receipts were about 
eight times the average prior to 
tax increases at the time of the 
inauguration of a defense program 
in 1940. The total was more than 
10 times the average of the decade 
of the 20s. It was more than six 
times the largest amount collected 
during World War I. 


The high present level of ex- 
penditures, nearly two years after 
the termination of hostilities in 
World War II, is indicated by com- 
parisons between the 1947 total and 
earlier years. The 1947 total of 
$42.5 billion was more than three 
times the total in 1941, the last 
fiscal year before Pearl Harbor, 
more than 12 times the total in 
the late 30s, and nearly 2% times 
the total of the peak year of World 
War I. 


New Building for Cherry 

Cherry Motors, Chrysler-Plym- 
outh dealer in Cherryville, N. C., 
has moved into a large new build- 
ing with greatly improved facilities. 
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Europe Holds Answer 
To Market Moves 


By George Deery 
Staff Writer 

.-. CAN easily develop that the 

first six months of the year were 
a picnic for business men clutch- 
ing for clues of the trend compared 
with what the final half will pro- 
duce to plague them. 

At the turn of the year most of 
the January-June obstructions re- 
mained as real or potential threats 
to a smooth ride. 


As predicted in this column 
several months ago, events in 
Europe have become an impor- 
tant key to the future course of 
domestic business. This forecast, 
made long before the announce- 
ment of either the Truman Doc- 
trine or the Marshall plan, gains 
force as the latter’s role in the 
home economic picture is as- 
sayed. 

If peace prevails, the goods sent 
to Europe can help in preventing 
too sharp a decline in production 
caused by the admitted possibility 
that millions of Americans have 
been priced out of the buying mar- 
ket. 

The Lewis victory, good for the 
miners, but hollow for the nation, 
means that the squeeze is tightened 
on domestic buyers and, along with 
other price factors, may boost the 
exports of other countries not sub- 
ject to the upward price spiral. 

* * * 


Too there is lack of agreement 

that the supply of U. S. dollars 
is sufficient to tide over the strick- 
en countries until Congress con- 
venes and loosens up the purse 
strings. 

Prices, already high, are bound 
to spurt through bidding for sup- 
plies to Europe. Such moves are 
inflationary on prices but have the 
opposite effect on living standards 
in this country. Further develop- 
ments along this line will be an- 
ticipated drives by other unions to 
follow the Lewis pattern (on a less 
drastic scale, probably) and more 
boosts in the cost of living. 

When Congress meets to act on 
the Marshall proposal it seems to 
us that with elections coming up, 





the lean-to-the-left segment will 
surely come forward with some 
unexpected measure intended to 
enhance the Democratic chances 
at the expense of business. 
Whether such possible proposals 
get anywhere, or not, they are 
bound to be disturbing. 

Added to these factors is specula- 
tion on how successful Russia will 
be in thwarting the Marshall plan. 
First signs of Soviet sabotage ef- 
forts are looked for soon. 


The stock market has apparently 
taken the view that while foreign 
and domestic factors are mixed in 
their implications, inflationary 
forces have the upper hand at pres- 
ent. 

* a oe 


Outlook for Auto Companies 


Listed by Investment Firm 


[N A 32-PAGE book being offered 
to the public gratis, Merrill, 
Lynch, Pierce, Fenner & Beane, 
member of the New York Stock 
Exchange, presents the following 
pro-and-con tabulation of the out- 
look for the motor industry: 
FAVORABLE: 

1. The automobile occupies an 
important place in average budget, 
ranking next to food, shelter and 
clothing. 

2. Potential market at peak— 
while a general recession might af- 
fect car sales, volumes should even- 
tually hit new peacetime high. 

8. Model changes and relaxation 
of credit restrictions likely to stim- 
ulate domestic demand, while world 
recovery would help exports. 

4. Improved materials situations 
and labor productivity may be sup- 
plemented by further advances in 
plant efficiency. With taxes re- 
duced and wartime curbs ended, 
wider net-to-sales ratios indicate 
large earnings. 

5. Though financial resources 
differ widely for individual com- 
panies, position of most manufac- 


turers is currently better than pre- 
war. 

6. Capitalizations generally not 
burdensome. Dividends likely to be 
reasonably generous. 
UNFAVORABLE: 

1. Though some growth potential 
exists, industry has been chiefly 
on replacement basis since 1920s— 
average car life gradually in- 
creased. 

2. Sharp curtailment likely when 
demand backlog is filled. Industry 
is subject to wide cyclical swings 
with changes in national income. 

3. Competition severe and Big 
Three are expected to retain bulk 
of total market. Publicly owned 
companies may have their share 
of business cut if Ford program is 
successful. . 

4. Further unsettlement in labor 
relations may occur in the future. 

5. Cost of materials and labor up 
sharply, and resulting car price 
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Auto Stocks 

duly 7 duly 14 
Chrysler ........ 57* 59% 
ee ee 10% 10% 
General Motors... 59% 60% 
Cee 16 17% 
Kaiser-Frazer ... 6% 8% 
See 16% 17% 
Packard ........ 5% 5% 
Studebaker ...... 19% 21% 
WED. 0.00 <esdiws 9% 9% 


*Adjusted to basis of two-for-one stock 
split effective July 14. 





advances will increase consumer 
sales resistance. 

6. Heavy costs require large sales 
for adequate profits. Lack of earn- 
ings and dividend stability makes 
motor common stocks more suit- 
able as speculations than as con- 
servative investments. 

* + + 


Future for Far West 


Favored by N. Y. Bank 


EALERS in the Far West can 

find comfort in the appraisal 

of their region in the current num- 

ber of the Index, published by New 

York Trust Co. Discussing the out- 
look, the publication states that: 

“The Far West has grown great- 
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ly in recent years in population, 
income, industrial stature and in- 
ternational importance. The de- 
mands of a global war accelerated 
the output of its established in- 
dustries and brought many impor- 
tant new industries to the region. 
Some of these will face difficulties 
in the period ahead, for such indus- 
tries as steel and light metals will 
meet competition for peacetime 
markets from similar industries in 
other parts of the country. The 
area has always been known as a 
high wage region in comparison 
with other sections. However, the 
Far West has compensating ad- 
vantages such as its abundance of 
cheap power, while its rapidly in- 
creasing population represents a 
gain both in the potential market 
and labor supply. 

“Continued expansion of industry 
appears to be of primary import- 
ance to the progress of the Far 
West. Its abundant natural re- 
sources, its climate, its forest 
riches, its excellent harbors, and 
its scenic beauties have been the 
chief contributing factors to its 
rapid growth in the past. To ac- 
commodate and support a popula- 
tion increase in the future com- 
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World War II period, would seem 
to require the broader economy 
which its sustained industrial 
growth is furnishing. 


“On the whole, with the largest 
proportional wartime gains in pop- 
ulation and income of any of the 
sections of the United States, the 
region promises to continue to be 
the ‘Golden West’.” 


* * * 


Earnings 


Sunray Oil reported estimated 
net profit for six months ended 
June 30 of $4,960,000, equal to ap- 
proximately 94 cents a share, com- 
pared with $1,116,000, or 29 cents, 
for the like period in 1946. 

Motorola, Inc. reported net profit 
for six months ended May 31 of 
$1,379,774, equal to $1.72 a share, 
compared with a net loss of $337,- 
985 for the same period in 1946. 

Murray Corp. of America report- 
ed net profit for nine months ended 
May 31 of $2,087,245, equal to $2.03 
a share, compared with a net loss 
of $764,873 for the same period in 
the previous fiscal year. 

Continental Motors and wholly 
owned subsidiaries reported for the 
quarter ended Apr. 30 net loss of 
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Dehlendorf Joins 
Jack & Heintz 


CLEVELAND.—Robert O. Deh- 
lendorf, for the past two years 
eastern district manager of Emer- 
son Electric Mfg. Co., has joined 
the sales staff of Jack & Heintz 
Precision Industries, Inc., Cleve- 
land, as eastern district sales man- 
ager of the electric motor divi- 
sion. 

Dehlendorf was associated with 
Emerson Electric for 23 years, the 
first 15 in various engineering ca- 
pacities, the final eight as a sales 
executive. His Jack & Heintz 
headquarters will be in New York 
City. 
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STATES 


Chevrolet 

Chrysler 

Crosley 
Kaiser 
Lincoln 
Mercary 
Nash 
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Packard 
Plymoath 
Pontiac 
Studebaker 
Willys 4 
Miscellaneous 
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Dealer Doings 


which now gives it a total of 21,280 
square feet of floor space. Two 
complete new departments, parts 
ae and body, have been 
a \ 





Roundtree Motors Plans 


Waco Opening Soon 


Gordon Roundtree Motors (Lin- 
coln-Mercury), will soon open its 
new home in Waco, Tex. Rey Oz- 
ment will serve the new firm as 
service manager. 

Gordon Roundtree is the manag- 
ing partner of the firm, which em- 
ploys 35 persons. The showroom 
measures 65 by 55 feet and a $25,000 
stock of parts for all makes and 
models of cars will be carried. 

a * * 


Weinzel to Erect Shop 


Weinzel Paint and Body Works, 
Houston, Tex., will erect an auto- 
mobile shop at the northwest cor- 
ner of Webster and Smith, it has 
been announced by F. J. Weinzel, 
owner. Architect’s drawings are 
already made and construction will 
begin soon. 



































Reno Remodels Facilities 

Reno Bros. Motor Co. (Chrysler- 
Plymouth), Bloomfield, Ia., has 
completely remodeled its facilities. 


- * + 
Volpato Expands 
M. Volpato & Co. (Chrysler- 
Plymouth), Chico, Calif., has com- 
pleted an addition to its service 
department and enlarged the parts 


department and showroom. 
* * * 


Hrubecky Directs Shop 


Charles Hrubecky, former Nash 
district manager, has been ap- 
pointed general service manager 
for Nash-Northside, Pittsburgh. 


* * * 


Humphrey to Be Dealer 


Charles E. Humphrey has re- 
signed as assistant regional man- 


* * * 


Hill Opens Truck Plant 


Roy Hill Chevrolet Co., Dallas, 
Tex., has announced opening of an 
enlarged truck sales and service 
department across the street from 
its main building at Ninth and 
Lancaster. The new department, 
including a 17,000-square-foot area, 
is under the supervision of R. D. 
Mahoney. 


* * * 


Crowder Expands Shop 


Crowder Motor Co. (Chrysler- 
Plymouth), South Charleston, W. 
Va., has begun work on an addition 
to the service department. The new 
building will house the body works 
and paint shop. 

* 


* * 


Queen and McDonald 


Queen and McDonald, Inc., with 
maximum capital of $10,000, has 
been formed at Morgantown, W. 
Va., to conduct an automobile bus- 
iness. Incorporators were Harry 
L. McDonald, D. M. Queen and 
Arlene McDonald. 

* 


* * 


Frank Blair Motor 


Frank Blair Motor Ce, Inc., 
South Charleston, W. Va., capi- 
talized at $100,000, was granted a 
charter of incorporation by the sec- 
retary of state. Incorporators are 
Frank J. Blair, George W. Cargill 
and Sidney E. Goad. 

* * * 


Sponsors Team 


Browning Chevrolet Co., West 
Point, Va., is sponsoring a base- 
ball team which gives promise of 
developing into a championship 
club. Manager is Harry Daniels. 

* * * 


Norem Buick 


Norem Buick Co., Ottawa, IIl., 
has been incorporated, with a cap- 
ital stock of 750 shares common 
at no par value, to conduct a gen- 
eral garage business, etc. Incor- 
porators are Ervin J. Norem, Lena 
and Dorothea McGarry. 

+ * + 


Streator Heads C. of C. 


Frank B. Streator, president of 
Streator Chevrolet Co., Salt Lake 
City, is the new president of the 
board of governors of the Salt Lake 
chamber of commerce. Streator 
served as a director of the Salt 
Lake Automobile Dealers Assn. in 
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ONE OF THE busiest Oldsmobile dealers on the West Coast, from the service stand- 
point, is Bill Lepper Motors, Burbank, Calif. Lepper has more than 34,000 square feet 
of space available for customers, including the parking lot adjacent to the service de- 
partment. There are 22 service work stalls. 





to become a Chevrolet dealer at; Fred C. —> Blanche J. Ham- 


Enid, Okla. He has been succeeded | let and Jack P 


by F. C. Mengel, former zone man- 
ager at Houston. 
+ * * 


Boggs Motor Co. 


Boggs Motor Co., Lumberton, N. 
C., has been organized with capi- 
tal stock of $100,000 to deal in 
automobiles. Principals are E. G. 
Boggs, E. P. Boggs and S. A. Grey. 


* * * 


Justice Motor 


Justice Motor Co., Pittsboro, N. 
C., has been organized with capital 
stock of $100,000 to engage in the 


ager for Chevrolet at Dallas, Tex.,| automotive business. Principals are 


J ustice. 


Mullan Named in Phoenix 


Read Mullan, Consolidated Mo- 
tors (Ford-Lincoln-Mercury), Phoe- 
nix, Ariz., has been elected to the 
20-man board of governors of the 
city’s retail trade bureau. 

+ 


Queen City Motors 


Queen City Motors, Inc., has 
opened at 316 S. Church St., Char- 
lotte, N. C., dealing in used cars. 
Y. S. White and F. C. Biddy head 
the new firm. 

+ + 


Miami Redecorates 


a 23 


Plymouth), West Milton, O., is in 
the process of ‘redecorating its en- 
tire facilities. A new office and a 
new overhead door are part of the 
program. 

* + « 


Bilgere Buys Site 


Bilgere Chevrolet Co., corner of 
Grand Ave. and University St., St. 
Louis, has bought a 70 by 250-foot 
parcel just opposite its present lo- 
cation and plans to erect a truck 
service station and display room 
there. 

” * * 


Freed Co. in Virginia 


Freed Co., Inc., Waynesboro, Va., 
with maximum capital of $11,000, 
has been formed to conduct an 
automobile and truck servicing 
business. Paul W. Freed of 
Waynesboro, is president. 

* * ” 
Plans Annex 


Ham and Burns, Inc., Beeville 
(Tex.) Chrysler-Plymouth dealer, 
has purchased property in the rear 
of its building and plans to build 
a shop addition in the near future. 

* ¢ * 

Schopene Motor Sales, Freeport 
Rd., Pittsburgh, has purchased a 
power prover, front-end machine 
and wheel balancer, reports J. C. 


Miami Service Station (Chrysler- | Patterson, co-partner. 









motive Vehicles 


have been 


1937. 


* * * 


Charles A. Scott, Ine. 

Charles A. Scott, Inc., Norfolk, 
Va., with maximum capital of 500 
shares without par value, has. been 
formed to conduct an automobile 
business. Charles A. Scott is presi- 
dent. 

* oe + 


Bratton Motor 
Bratton Motor Co., Inc., Norfolk, 
Va., with maximum capital of $25,- 
000, has been organized to do a 
motor sales business, George’ W. 
Bratton jr. is president. 


* * * 


lv’s Now Frost Motors 
McCormack Maryland Co., Bal- 
timore, has changed its name to 
Frost Motors, Inc., and also re- 
duced maximum authorized capital 

stock from $400,000 to $200,000. 


* * * 


Simmons Expands 


Simmons Motor Co., Charleston, 
S. C, has completed an addition 
to its sales and service garage, 





Hydrovac* scores one more engineering 
“first” for Bendix. Hydrovac combines in 
one compact unit all the advantages of pre- 
vious vacuum power braking systems. With 
three simple tubular connections, it uses 
engine manifold vacuum to give smooth, 
positive brake action with a minimum of 
driver effort. Already the industry acclaims 
Hydrovac as “1st in power braking.” 


HYDROVAC* POWER BRAKING | 


aca we 


( B.K." VACUUM POWER RELAY VALVES 


TRAILER VACUUM POWER BRAKES 


The dictionary defines engineering as “the science and art of con- 
structing and using machinery.” In no other industry has progressive 
engineering achieved such outstanding results as in the automotive 
industry. Bendix* has been the partner of this progress for over thirty 
years, and has always held a prominent place in the vanguard of new 
engineering development. Tomorrow, as in the past, the industry can 
confidently expect the best from Bendix —First in Creative Engineering. 
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Brooks Motor Observes 


30 Years in Portsmouth 


The 30th anniversary of Brooks 
Motor Co. in Portsmouth, N. H., 
was observed with a banquet at 
the Star Dust inn in Kittery, N. H., 
with approximately 175 guests in 
attendance. 

Brooks was presented a golf bag 
by his employes, the presentation 
being made by Arnold G. Barron, 
service manager for the Ford deal- 
ership. Speakers included Henry 
Strout, Somersville (Mass.) district 
manager for Ford; J. W. Abely and 
John Cahill, representing auto deal- 
ers in the area, and Ellis Robert- 
son, president of the New Hamp- 
shire Automobile Dealers Assn. 

~ + +. 


Gauss Succeeds to Post 


Vacated by Wilmeth Death 


Ralph N. Gauss, sales manager 
of Roy Wilmeth Co. in Indianap- 
olis since 1938, has been named 
president and general manager of 
the firm, succeeding Roy Wilmeth, 
who was killed in an auto acci- 
dent in late June. 

Mr. Wilmeth had been president 
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of the firm since 1925. Gauss is a 
native of Louisville, Ky., and has 
long been associated with automo- 
tive firms. 


Baal Devs Fed 


Burton Personnel Graduate 


From SAI Course 


A. C. Burton Co., Inc., Chrysler- 
Plymouth dealers in Houston, Tex., 
recently graduated its first group 
of key personnel from the Sales 
Analysis Institute. 

The class was begun Feb. 21, 
1947, and students attended two 
three-hour sessions each week. 
There were 16 men in this first 
group. The second group will be- 
gin its studies shortly. 

At the graduation ceremony, A. 
C. Burton, president, presented each 
graduate with a diploma and a key. 
Dr. Kyle M. Yates, D.D., gave the 
Baccalaureate address. 

* * + 


Al Stein Motors 
Al Stein Motors, Inc., Milwaukee, 


has been incorporated to deal in 
cars, motor vehicles, automotive 











and vehicle parts and sundries. A 

capital stock of 400 shares at $100 

per share par value has been au- 

thorized. Incorporators: Albert E. 

and Claire Stein and C. J. Kleats. 
+ * * 


Locey Named by O’Toole 
Percy P. Locey has been named 
sales manager for O’Toole Motor 
Co. (Chevrolet-Oldsmobile), Cor- 
vallis, Ore. 
a + + 


Shane in New Home 


Shane Motor Co., Braddock, Pa., 
has moved to a new concrete-brick 
showroom at 903-5-7 Braddock Ave. 
The showroom will accommodate 
four cars. Every department has 
been enlarged, making Shane a 


complete garage with shops on the | 


second floor. 
* * * 


Radio Gets Kirkpatrick 


J. W. Kirkpatrick, general man- 
ager of Pierce Motor Co. (Ford), 
Spartanburg, S. C., has resigned to 
become associated with the Geor- 
gia-Carolina Broadcasting Co., li- 
censee of station WTNT, Augusta, 
Ga. Kirkpatrick will serve as as- 
sistant general manager of the 
radio firm. 

* * * 


Kuhlman & Nagel 
Kuhlman & Nagel, Inc., has been 








In Philadelphia—nearly everybody reads The Bulletin 


The Sunday Bulletin — first issue 


published February 9, 1947 








ERNEST G. BEAUDRY 


(Ford), Atlanta, Ga., has opened a used-car department 


at 451 Spring St. It accommodates 60 cars and occupies 15,000 square feet of space. 
The dealership has operated for 32 years. Marvin H. Sneed is sales manager and Carey 


B. Paul used-car manager. 
formed at Des Plaines, Ill., with a 
capital stock of 250 shares at no 
par value. Incorporators: Alvin E. 
Kuhiman, Ella Nagel and Pearl 
Spiegler. 


* * 


Durham Motors Corp. 
Durham Motors Corp., Charles- 
ton, S. C., has been incorporated 
with capital stock of $50,000 to con- 
duct a general automobile business. 
Joseph E. Dunham is president. 
* + * 


Kitsmiller Motors 


Kitsmiller Motors (Kaiser- 
Frazer), Columbus, O., has been in- 
corporated by Floyd J. Kitsmiller 
and others. It will have 750 shares 
of no par value. 

+ + * 


A. & F. Motor Co. 


A. & F. Motor Co., Wallace, N. 
C., has been organized with capi- 
tal stock of $100,000 to deal in 
and repair automobiles. Principals 
are Carey Fleming jr., Ruth Flem- 
ing and Mayard Alford. 

* + * 


Barnes Chevrolet 
Barnes Chevrolet Co., 701 Cal- 
houn St., Chillicothe, Mo., has been 
incorporated listing $100,000 au- 
thorized capital stock by Prentice, 
Bernice and Ted C. Barnes. 
* + * 


Deakins-Harris Ups Stock || 
Deakins-Harris Motor Co., Long- | ' 


view, Tex., has been granted per- | 
mission to increase its capital | 
stock from $21,000 to $50,000. 

* * * 


Bird-Kultgen in Waco 


Bird-Kultgen, Inc., Waco, Tex., ' 
has been incorporated, listing $100,- 
000 authorized capital stock to deal 
in automobiles by J. H. Kultgen, | 
A. 8. Bird and Margaret B. Thorn- | 
ton. 

” ad + 


Young Motor 


Young Motor Co., Inc., Tyler, 
Tex., has been incorporated listing 
$50,000 authorized capital stock by | 
John L. Young, Jean Young and! 
J. H. Richardson. 

+ 


* * 


Shult Motor 


Shult Motor & Appliance Co., 
Rosenberg, Tex., has been incor- 
porated, listing $25,000 authorized 
capital stock by Walter R. and 
Ruth R. Shult and A. L. Johnson. 

+ 


* * 


Holt Motor to Build 


L. J. Holt, of Holt Motor Co., 
Oklahoma City, has announced 


plans for construction of an auto! . 


dealership. Specifications call for) 
a two-story 70 by 140 foot struc- 


ture. 
* + a 


Now A. D. Motor 


Hetzler Motors Inc., 3261 W. Lib- 
erty Ave., Pittsburgh, has been 
changed “in name only” to A. D. 
Motor Co., reports manager A. D. 
Buck. “A. D.” stands for “Always 
Dependable.” 


* * * 


Pettit-Jenkins Builds 
Pettit-Jenkins Motor Co. (Chrys- 
ler-Plymouth), Cartersville, Ga., is 
erecting a new showroom, The 
present building will be used to 
house farm equipment. 
” * * 


Lee Motor Sales 


A business name has been filed 
in the county clerk’s office for Lee 
Motor Sales, 899 Main St., Buffalo, 
by Leon L. Sidell. 


* * * 


McMillan in New Plant 


McMillan Motors (Chrysler- 
Plymouth), Spokane, Wash., has 








made extensive alterations and im- 
provements in the new plant it 
recently moved into. 

* é ~ 


Clark Moving Soon 


Harold W. Clark, Enosburg Falls 
(Vt.)  Chrysler-Plymouth dealer, 
will soon occupy the new building 
which it recently purchased and 
renovated. 

* 4 * 

Kleineck Maps Expansion 

E. F. Kleineck (Chrysler-Plym- 
outh), Wyoming, Ia., is preparing 
plans for a new building to be 
erected next to his present fa- 
cilities. 


* * * 
Murphy’s Open 
Murphy’s Service (Chrysler- 
Plymouth), Oldtown, Me., has for- 
mally opened its new building. 


* * * 
Horn Builds in Calif. 
Hyrum Horn (Chrysler - Plym- 
outh), Gridley, Calif., is erecting a 
new building 80 by 110 feet. 














MAXIMUM 
COMMISSIONS 


Resolute’s intensive spe- 
cialization makes possible 
economies in operation 
which result in increased 
profits to the producer 
and increased protection 
for you. Write for full 
particulars. 














A New England Stock Company 
Chartered in 1926 


RESOLUTE FIRE 
INSURANCE COMPANY 


350 MAIN STREET 
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Viewed As ‘Must’ Need... 





Long-Term Road Studies 


Begun in 9 


WASHINGTON. — Long-range 
highway planning, viewed by high- 
way user groups as a “must” in 
getting a dollar’s worth of good 
roads for every highway tax dol- 
lar collected, has won support in 
nine state legislatures during 1947 
sessions. 

According to information re- 
ceived by the National Highway 
Users Conference here, highway 
studies have been ordered in Illi- 
nois, Kansas, Maine, Massachusetts, 
Minnesota, Nebraska, Oregon, South 
Dakota and Washington. In Cali- 
fornia authority apparently broad 
enough for a study was given an 
assembly interim committee. 

Quasi-official studies are also 
underway in Michigan and under 
consideration in Mississippi, and 
in Pennsylvania an existing study 
group—the joint state govern- 
ment commission—has been 
granted additional time by the 
legislature for making its report. 
The report is now due March 
1, 1949. 

In two other states, Florida and 
Ohio, legislation providing for 
long-range planning failed. 

In six of the nine states in which 
highway studies were voted this 
year, legislative committees were 
created for the express purpose of 
making the investigations. Existing 
official bodies received the respon- 
sibility in Maine (the state high- 
way commission), Massachusetts 
(committee on highway and motor 
vehicles) and Nebraska (the Ne- 
braska legislative council). 

In Minnesota, Oregon, South Da- 
kota and Washington, personnel of 
the committees is limited to elected 
officials. The Kansas committee in- 
cludes, in addition to elected offi- 
cials, 18 members appointed by the 
governor, including representatives 
of agriculture, highway users, labor 
and others. 

The number  of- +committee 
members ranges from seven in 
Oregon and South Dakota to 22 
in Kansas. Expenses of the stud- 
ies are to be paid from state 
highway funds, with Washington 
making the largest appropriation 
of $100,000. In almost all cases 
the committee reports are to be 
made to the next regular session 
of the legislature. 

What the new state legislation 
provides: 


California—Creates an assembly 
interim committee on transporta- 
tion and commerce, consisting of 
five assembly members, to study 
“all facts relating to the transpor- 
tation of persons and goods and 
the problems of commerce” includ- 
ing the adequacy of highways. The 
committee’s final report must be 
filed not later than the 15th legis- 
lative day of the 1949 regular ses- 
sion. 


Illinois—Creates a commission of 
17 members (six senators and six 
representatives, and five citizens 
appointed by the governor) to for- 
mulate a road and bridge program. 
Findings and recommendations 
shall be reported to the general as- 
sembly not later than March 1, 
1949. 


Kansas—Creates a Kansas high- 
ways fact-finding and _ research 
committee of 22 members, includ- 
ing the present chairman and vice- 
chairman of the senate and house 
committees on highways and 18 
members appointed by the gover- 
nor, to be apportioned equally be- 
tween the state’s six highway di- 
visions and representing agricul- 
ture, highway contractors and ma- 
terial men, oil industry, automobile 


States 


five years and recommend means 

of financing the same based on 

financial ability to build and 
maintain. 

Massachusetts — Authorizes the 
committee on highways and motor 
vehicles to study and recommend 
not later than Dec. 1, 1948, a pro- 
gram of highway and traffic im- 
provements. Authorizes expendi- 
tures from the highway fund. 

Minnesota — Creates an interim 
commission on highways consisting 
of five representatives and five 
senators. The commission shall file 
its final report not later than the 
15th day after the opening of the 
next regular legislative session. 

Nebraska—Directs the Nebraska 
legislative council to examine into 
“a. the adequacy or inadequacy of 
funds provided for highway con- 
struction and maintenance, and b. 
the proper methods of financing 
the state highway program.” The 
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CHEVROLET DEALERS from the Flint region whe visited the new Chevrolet assem- 
bly plant in Flint included G. M. Felger (left) and H. J. Harrington, of the Harrington 


Chevrolet Co., Findlay, 0., shown inspecting a chassis on the 


assembly line 


suspended 
which is a feature of the plant. The plant tour was preceded by a huge parade of 750 
dealers in gayly decorated cars witnessed by 50,000 people. 


council is directed to consult and 
cooperate with any groups ap- 
pointed by the governor for the 
study of the state highway system 
and to report its findings to the 
next regular session. 
Oregon—Creates a committee of 
seven members (three senators and 
four representatives) to make a 
study of the transportation facili- 
ties of the state, including addi- 
tional revenues therefor. The com- 


mittee’s report and recommenda- 
tion shall be made available to the 
next regular or special legislative 
session. 

South Dakota—Creates a legis- 
lative highway interim commit- 
tee of seven members (three 
senators and four representa- 
tives) to study the present state 
highway and highway laws sys- 
tem. The committee’s recommen- 
dations shall be filed on or before 


25 
the first day of the next regular 
legislative session, and expenses 
shall be paid out of the state 
highway fund. 

Washington — Creates the joint 
fact-finding committee on high- 
ways, streets and bridges, consist- 
ing of six senators and six repre- 
sentatives, The committee report 
shall be fiied not later than the 
15th legislative day of the next 
regular session and the committee 
is vested with rights and powers 
conferred on legislative commit- 
tees. 


In addition to the above legisla- 
tion, the Pennsylvania legislature 
extended until March 1, 1949, the 
time for making its report by the 
joint state government commission. 

NHUC said it is probable that 
highways and highway taxation 
will be considered—in greater or 
less detail—by newly created legis- 
lative councils in Oklahoma and 
Utah. 


Hill Opens Service Center 

Roy Hill Chevrolet Co., Dallas, 
Tex., has opened an enlarged truck 
sales and service department across 
the street from its main building at 
Ninth and Lawrence Sts. It will be 
directed by R. D. Mahoney. 





industry, labor, county commission- 
ers, newspapers, radio and such 
other groups representative of ur- 
ban and rural communities as the 
governor may deem advisable. The 
committee shall submit its report 
on or before Dec. 15, 1948. Expenses 
Shall be met if possible from fed- 
eral-aid funds. 

Maine—Directs the state high- 
way commission to resume and 
complete the statewide highway 
planning survey and to present to 
the 94th legislature “an integrat- 
ed statewide highway program 
or road-building plan projected 
over a period of not less than 





THE SWAN SINGS an 


BEFORE HE DIES 


Tue mytu of the Swan Song is of the 
greatest antiquity, dating back at least to 
Virgil, 70-19 B.C., and it is so deeply 
rooted that it actually affects our common 
law*. 

We thought John T. Zimmer, Curator 
of Birds at the American Museum of 
Natural History, would know the truth, 
so we asked him. He replied: 

“The old story that swans always sing 
just prior to their death is not supported 
by recent observations.” 

We are not concerned with smashing 
ancient myths, but we are very much 
concerned when mythical nonsense en- 
ters into the serious business of buying 
space with precious dollars. 

The “mass and class” myth, the “du- 
plication” myth, the “nobody-reads-it-ex- 
cept” myth live on, in spite of their flimsy 
foundations. 

Their believers accept them on faith. 
They cannot support them with facts 
and yet they will not listen to reason. 
They place the burden of proof on the 
victims of the myths and demand that the 
proof be irrefutable. 

The Mirror is currently the second 
largest newspaper in the United: States 

both daily and Sunday. Because of its 
astonishing circulation — daily, more 
than 1,055,000; Sunday, more than 
2,202,000 —it is naturally a target of the 
myth-mongers. 


NEW YORK MIRROR 


In a city like New York where there 
are no carrier boys, no home-delivered 
circulation, a paper with millions of 
readers finds it peculiarly difficult to pro- 
duce absolute proof to combat myths that 
are never proved at all. 

But every survey, every breakdown of 
circulation, every “result” report from 
our advertisers, every analysis of our mail 
—all point clearly to the obvious fact that 
a big newspaper is just like a small news- 
paper in the same city—only more so. 

The Mirror reaches every money- 
spending class, high, middle, and low, in 
proportion to the number of families in 
that class. Its duplication with any other 
newspaper is roughly proportionate to 
the combined circulation. And the only 
true “nobody-reads-it-except” statement 
is...“ Nobody reads it except millions of 
readers.” 

Yet the myths live on, at serious cost to 
the advertiser. For the Mirror delivers a 
truly stupendous market at low cost per 
reader, low cost per sale. It costs more 
money to reach an equal number of 
prospects by any combination of smaller 
papers; and every time an advertiser pays 
more money for an equal result, it is 

waste. The Mirror reaches the customers 
of every dealer in every neighborhood to 
an extent impossible with smaller papers. 
It sells goods vigorously for all not 
blinded by their faith in myths. 








*THE CASE OF SWANS 


TRIN 34 ELIZ. 


“And in the same case it is said 
that the truth of the matter was, 
that the Lord Strange had certain 
swans which were cocks, and Sir 
John Charleton certain swans which 
were hens, and they had cignets be 
tween them; and for these cignets 
the owners did join in one action, 
for in such case by the general cus- 
tom of the realm, which is the com- 
mon law in such case, the cignets 
do belong to both the owners in 
common equally, sc. to the owner 
of the cock and the owner of the 
hen; and the cignets shall be di- 
vided betwixt them. And the law 
thereof is founded on a reason in 
nature; for the cock swan is an em 
blem or representation of an affec- 
tionate and true husband to his 
wife above all other fowls; for the 
cock swan holdeth himself to one 
female only, and for this cause na 
ture has conferred on him a gift be- 
yond all others; that is, to die so jO7 
fully, that he sings sweetly when he 
dies; upon which the poet saith: 

Dulcia defecta modulator car- 


mina lingua 
Cantatur, cygnus, funeris ipse 
sui &ec. 
And therefore this case of the swan 
doth differ from the case of kine, or 
other brute beasts.” 


Court of King’s Bench—1592 
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Ky. Truckers Elect 
Byrne President 


LOUISVILLE, Ky.—A. A. Byrne, 
secretary and general manager of 
Kentucky Transport Corp., Louis- 
ville, has been elected president of 
the Kentucky Motor Transport 
Assn. He succeeds D. M. Miles, 
who served four terms. 

Other officers named were Ray 
Doyle, Harry Lamppin and H. G. 
Southworth, vice-presidents, and 
Carl H. Arnold, treasurer. Lew 
Ullrich was reappointed managing 
director for a 12th term. E. J. 
Buhner was reelected vice-presi- 
dent of the American Trucking 
Assns. 


Mich. U. C. Dealers Hold 


Outing Tomorrow 
DETROIT.—The Michigan Used 
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F. EVERETT NUTTER, vice-president of Goodali-Sanford, Inc., and Robert E. Mc- 
Caffrey, general sales manager of Goodall Fabrics, Inc., at a preview opening of the 


new Goodall-Sanford showrooms at Sanford, 


Car Dealers Assn. will hold its an- 
nual outing tomorrow (July 22) at 
the Western Golf and Country 
Club, Redford, Mich. Golf will be 
featured all afternoon and a din- 
ner will be served in the evening. 


‘‘With reference to our ad for Chevrolet 
ring gear and pinion, the response was 
very good, in fact, we received more re- 
plies than we needed. If at any time we 
are in need of parts that are hard to se- 
cure, we assure you that we will use a 
classified ad in your paper to obtain same.’’ 

Scarbrough Buick Co., Pine Bluff, Ark. 


For Lower 


U.C. Prices 


Buck Hanson Calls for More Thorough Appraisals 
As Way to Gradual Adjustment 


RICHMOND, Va.—The supply of 
used cars on dealers’ lots has in- 
creased three-fold over last year, 
according to Buck Hanson, of Buck 
Motors here. 

In a statement printed recently 
in the National Used Car Dealer 
News, Hanson asserted that the 
public is in a shopping mood for 
the first time since 1943 and that 
a gradual cooperative price ad- 
justment by all dealers is neces- 
sary to avoid a rapid drop in the 
days ahead. 


“The solution of the problem of 
gradual adjustment and mainte- 
nance of unit profit,” Hanson said, 
“lies with the used-car dealers 
themselves and the answer is in 


PARTS 


Approximately 8,500 Line Items... in about 180 Large Lots 
All Unused... Many Items in Original Packages 
ACQUISITION COST TO GOVERNMENT, OVER $1,220,000 


at he NAVAL SUPPLY DEPOT, CLEARFIELD, UTAH 


(Entrance thru Gate No. 1) 


Dates: July 28, 29 and 30 


About 


Slots Goodyear 


RA 


Parts, accessories, and equipment of the following manufacture 
or for vehicles of the respective manufacturers, will be offered: 


About 


llots Standard Seal 


A.C. Spark Plugs 


Alemite 
Autocar . 
Autolite .. 
Bendix .... 
Carter Carb. 


Champion Spark Plugs.. 


Cummins 


Continental ........ 


Cushmaa ..... 


AWARDS WILL BE MADE 


Harley-Davidson 
Heil 

Hygrade 

Indian 
International Truck . 
King Seeley 
Koppers Co. 

Link Belt 

Mack Truck 
McQuay-Norris 
Monarch Gov. ..... 
Murphy Diesel . 
Northwest Crane 
Neil . a 
Norma Hoffman. 
New Departure . 


60 “ 


Packard 
Pierce Gov. .. 


ed 


oie Reo Truck 


National Motor Bearing 
National Automotive . 


Raybestos Brake Lining 


OO ee ee ee ee ee ee Oe ee BD 


™ Schrader Valve.............. 


Stewart-Warner 


Stromberg Carburetor 


Safety Step Co 
Seig Ottawa . 
Simplex . 
Smith Booth. 
Sterling . : 
Studebaker ... 
Thompson 
Trice 


Tung Sol Lamp ......... wi 


Wagner 

Walker 
Weatherhead 

UP MMEMIIIRD csi scecacces.s 
White Truck ............. 
Wico 5 

Zenith Carb. 

Zolner 
Miscellaneous . 


SETTLE WHEN THROUGH BIDDING 
PROMPT DELIVERY ASSURED 


Items will be set up in trade lots. Many of the lots will consist of entire quantities of like manufacture 


being offered. 


_— 


l 


Several 


AND ANNOUNCED AT THE SALE 


Bidding will be restricted to established distributors, wholesalers and dealers in automotive parts and 
equipment, and priority claimants. Cashiers will be on hand to assist purchasers in effecting settlement. 
General information is available at your nearest WAA Customer Service Center; detailed listing. 
however, will be available only at the sale location. The transportation and lodging situation in the 
Clearfield area makes it advisable for bidders to drive their own cars to the sale. 


WAR ASSETS ADMINISTRATION 


DENVER REGIONAL OFFICE 


728 15th Street 


Denver 2, Colorado 


For further information centact your nearest Customer Service Center, located at: 


DETROIT—13740 Oakland Ave., Highland Park 


making more complete and thor- 
ough appraisal of each used car 
we purchase from the public. As a 
step in this direction, many dealers 
have returned to the prewar ap- 
praisal method.” 

Hanson maintains that prices 
can be cut 10 percent and even 
more if every dealer will do his 
part in making more thorough ap- 
praisals and at the same time 
maintain a reasonable profit mar- 
gin in a gradual downward price 
adjustment. 

“We all agree,” Hanson pointed 
out, “that a dealer can make a 
fair unit profit in a gradually ad- 
justed market with the proper 
turnover of merchandise. However, 
in a rapid downward price adjust- 
ment we cannot expect unit profits 
to hold. Practically every dealer 
would be faced with the problem 
of taking a loss in hopes of rebuy- 
ing after the abrupt decline had 
run its course.” 

Hanson listed the prewar ap- 
praisal sheets as a valuable asset 
not only in aiding the dealer to pay 
a profitwise price for each vehicle 
but also as a helpful aid to show- 
ing the seller that his probable 
asking-price is completely out of 
proportion to the value of the ve- 
hicle. 

Appraisal sheets cover such items 
as battery, body work, paint, glass, 
upholstery, tires, motor, transmis- 
sion, rear, steering, front end and 
rear end. 


U.C. Men Form 
Public Relations 


Firm in Buffalo 


BUFFALO.—A group of Buffalo 
used-car dealers has organized a 
corporation to serve as a public re- 
lations agency to give their an- 
swers to charges of profiteering. 

Thirty-five dealers attending an 
organizational meeting formed the 
Buffalo Used Car Dealers Board 
of Trade, Inc., licensed under state 
law. 

In a statement released after the 
meeting, the new corporation gave 
the reason for its formation as 
“the misinformation on the part 
of the public concerning used-car 
dealers in what has been known as 
illegal practices in the business.” 


Officers elected are: president, 
Harry Axelrod; first vice-president, 
Jack Chesbro; second vice-presi- 
dent, Nathan Raskin; third vice- 
president, Edward Simon; treas- 
urer, Daniel Helfman; assistant 
treasurer, Irwin Buxbaum, and sec- 
retary and attorney, Abraham 
Roth. 

David Becker was named chair- 
man of the board of directors. 
Other members of the board are 
Carl Silverstein, Barney Baker, 
Ben Horowitz, James McNichol, 
Herbert Dreyfuss and R. J. Eck- 
man, 

Promising that it “will wt 
every effort to produce a leveling- 
off practice in the price of auto- 
mobiles and create healthier eco- 
nomic conditions in the industry 
as a whole,” the new corporation 
stated that present dealers’ profits 
are “nominal,” running “from 4 to 
5 percent of the initial investment.” 


/ * 

What's in a Name? 
Booklet Discusses Methods 
Of Buying Oil 
FREEDOM, Pa. — Freedom-Val- 
voline Oil Co. is distributing a 
booklet by the lubrication com- 
mittee of the American Petroleum 
Institute, “Buy on Performance.” 
Discussing the practice of buying 
by specification as against buying 
by brand name, the booklet em- 
phasizes, “The most valuable in- 
gredient of any product is the 

maker’s good name.” 


Michels, Inc., Tucker Outlet, 
Leases St. Louis Site 

A. A. Michels, Inc., Tucker dis- 
tributor, has leased a building at 
the southeast corner of Leonard 
Ave. and Locust St., St. Louis, for 
its headquarters. 
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Tjaarda Car Doubted 


Announcement Finds Texas Skeptical 
Of Plans for New Auto 


(Continued from Page 1) 


000, with a like sum to come from 
Eastern interests, Dallas banks 
disclaimed support. 

Spokesmen for three large Dallas 
banks said, in reports given the 
press, that their banks had made 
absolutely no commitments to the 
group which Tjaarda says he 
heads. 

J. Ben Critz, vice-president and 


upon being apprised of the state- 
ments given the press services 
that the Dallas chamber had 
been in contact with Tjaarda for 


Dallas papers have also pub- 
lished denials by James A. Moffett, 
a former vice-president of the 
Standard Oil Co. of New York and 
former housing administrator, that 
he will be chairman of the board 
| of the automobile firm promoted 

' by the Detroit engineer whose tele- 
gram to the United Press listed 
himself as prospective head. 

A United Press dispatch from 
New York quoted Moffett as say- 
ing he had been approached and 
had considered the position but 
that he “had turned it down cold” 
when he discovered that the pro- 
posal was only in the promotion 


stages. 
This same dispatch quoted 


spokesmen of two New York in- | 


vestment houses, listed as plan- 
ning to aid in the financing of 
the venture, as saying they had 
heard nothing of the venture. 

So far as is known in Dallas, 
no lease on a part of the expansive 
and partly occupied former North 
American plant has been consum- 
mated by the interests named by 
Tjaarda. A numbet of business and 
industrial concerns are housed in 
the two large units of the plant 
but there still is considerable por- 
tion of one of the buildings un- 
leased and which is now used by 


Chevrolet Plans 
New Parts Plant 


Near Cleveland 


PARMA, O.—A new parts fabri- 
cating plant devoted exclusively to 
the manufacture of Chevrolet parts 
to supply assembly plants and ser- 
vice parts warehouses throughout 
_ the country will be erected in 
. Parma, a Cleveland (O.) suburb, 
' it was announced last week by 
Nicholas Dreystadt, Chevrolet gen- 
_ eral manager. 

The new unit in the Chevrolet 
' manufacturing system will occupy 
_ 1,325,000 square feet. Construction 
_ is expected to begin immediately. 
: “When in full-scale operation, 
the new parts plant will employ 
5,000,"  Dreystad 
» said. “Employment will be on a 
| gradually expanding basis as the 
plant moves toward capacity out- 
| put. 
“Selection of Cleveland was made 


| in consideration of the city’s stra- 


tegic central location, since this 
unit will supply assembly plants 
from coast to coast. Excellent ship- 
| ping facilities and an adequate 
\ labor supply were factors recom- 
* mending this choice.” 

: Albert Kahn Associated Archi- 
tects and Engineers, Inc., have 
» been selected as the architects, 
Dreystadt said. 


Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 
$136 
FOB Cleveland, Ohio 


Immediate Delivery Anywhere 
in U.S.A. 


/ Station Wagons Inc. 
; 9619 Euclid Ave. Cleveland 8, Ohio 


War Assets Administration for 
storage purposes. 

Tjaarda, designer of the Lincoln- 
Zephyr, listed other associates in 
the project as S. C. Swanson, for- 
merly with J. Walter Thompson 
Co.; Eastman Burrows and Ernest 
Pavey, consulting engineers, and 
Norman De Vaux, former vice- 
president of the Fairchild Engine 
& Airplane Corp. 

The plan, it was indicated, 
would include, in addition to the 
automobile production, prefabri- 
cated housing, home appliances, 
and a new steel tatanium oper- 
ation utilizing Texas ore supplies 
and steel. 

Meanwhile, Automotive News was 
unsuccessful in efforts to contact 
Tjaarda directly for further in- 
formation on his plans. 


N. Y. Dealers Pick 
Vice-Chairmen 
To Plan Parley 


ALBANY, N. Y. — The appoint- 
ment of convention vice-chairmen 
to assist in making plans for the 
24th annual convention of the New 
York State Automobile Dealers was 
announced last week by C. D. Hen- 
derson, executive vice-president. 

The vice-chairmen, representing 
each county in the state, will assist 
the general convention chairman, 
A. (Dutch) Bigsbee, in rounding up 
all dealers planning to attend the 
Saratoga meeting. 

Those appointed include: Charles 
Godlove, Albany county; Jim Hol- 
brook, Allegany county; C. . 
Wheeler, Broome county; L. B. 
Hartman, Cattaraugus county; Wil- 
liam F. Murray, Cattaraugus; C. L. 
Northway, Cayuga county; R. W. 
Austin, Chautauqua; Donald San- 
derson, Chautauqua county; Robert 
Christman, Chenango county; How- 
ard J. Luekenbill, Chemung county. 

T. J. Ryan, Clinton county; H. 
R. Gould, Columbia county; C. W. 
Neubig, Cortland county; Wesley 
Van Benschoten, Dutchess county; 
Worthey J. Pulver, Dutchess, coun- 
ty; Irving Picard, Dutchess junty; 
E. Vail, Delaware county; Oscar H. 
Todd, Delaware county. 

Chester Daetsch, Erie county; T. 
H. McElvein jr., Erie county; Harry 
P. Johnson, Essex county; Fred A. 
Mason, Franklin; Earl Harvey, 
Franklin county; E. E. Jenkins, 
Delaware county; R. Managun, Ful- 
ton county; George Smith, Genesee 
county; Cal Lacy, Greene county; 
Eugene L. Green, Hamilton county. 

Henry Gaffey, Herkimer; E. M. 
Hubbard, Jefferson; Dave Spielman, 
Kings; Henry N. Nortz, Lewis; C. 
C. Bateman, Livingston; Dan O’ 
Laughlin, Madison; William Her- 
pich, Monroe; Charles Parsons, 


t| Montgomery; E. J. Lalmant, Nas- 


sau; Harry M. Williams, New York; 
A. L. Nelson, Niagara; H. W. Kel- 
logg, Niagara; F. B. Reamore, One- 
ida; I. J. Cole, Oneida. 

H. O. Clark, Onondaga; C. S. For- 
sythe, Onondaga; L. B. Leonard, 
Ontario; Harold M. _ Stanton, 
Orange; W. A. Shelp, Orleans; Rob- 
ert Ebert, Oswego; John Ohmeis, 
Otsego; Frank B. Maynard, Put- 
nam; William Meyer, Queens; A. 
J. Morris, Rensselaer; R. M. Nel- 
son, Richmond; J. E. Sayles, Rock- 
land. 

Oral S. Helmer, St. Lawrence; 
G. W. Dodds, St. Lawrence; Karl 
King, Saratoga; John D. Wendell, 
Schenectady; Arthur H. Van Voris, 
Schoharie; D. E. Fraboni, Schuyler; 
Fred L. Huntington, Seneca; Lewis 
Hooker, Steuben; Waldo Rhodes, 
Steuben; Clifford Raynor, Suffolk; 
Emerson L. Hamilton, Orange; C. 
P. Stanton, Sullivan. 

Vernon Howland, Sullivan; 
Charles Hills, Tioga; E. E. Tunison, 
Tompkins; E. G. Boessneck ir. 
Ulster; J. C. Smith, Warren; 
Charles Caputo, Washington; Wil- 
liam R. Noonan, Wayne; Peter J. 
Kaufmann, Westchester; Oscar C. 
Oram, Wyoming; R. '. Jolley, 
Yates. 


‘‘We received excellent results from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.''—Adams & Son, 
Coeur D’Alene, Idaho. 


A NEW LIN 'Y dealership, W: 


‘COLN-MERCUR’ 
Vegas, Nev. Bob Griffith, in 10-galion hat, and Ted Werner, 
their staff. 
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Large Oil Companies Fear 
Higher Petroleum Price 


HAGs=aR gasoline prices are in 
prospect unless major oil com- 
panies win their current battle to 
hold down petroleum prices—and 
their chances look poor. 


If the price of crude oil goes 
up as much as 10 cents a barrel, 
higher gasoline prices are fore- 
seen as inevitable. 

Only one thing is certain—large 
oil companies don’t want prices on 
their products to go any higher. 
But they say that a seller’s market 
has them caught in a trap. 


Prices for crude oil and refined 
petroleum products have climbed 
substantially since the expiration 
of price control. They went up, ac- 
cording to informed sources, be- 
cause the industry couldn’t replace 
the crude oil it was using up for 
anything resembling the cost for 
which it originally found the oil. 
Oil men call it “replacement cost.” 


For months independent oil 
producers have been seeking $2 
a barrel crude oil to stimulate 
exploration. Now they almost 
have it, with East Texas crude 
selling at $1.95, up 70 cents since 
OPA’s death. And now some in- 
dependents are urging that crude 
ought to sell for $2.25. Future 
price hikes seem to depend on 
how much greater an already 
great demand for crude oil be- 
comes. 

At present crude oil purchasers 
reportedly are offering and paying 
premiums up to 25 cents a barrel 
above the official “posted price” in 
Texas. Sooner or later it is believed 
that refiners will get tired of these 
premiums and simply advance 
prices to include such premiums 
or part of them. 

+ . - 

PREMIER Oil Refining Co. last 

week boosted its posted-price 
for East Texas crude 10 cents, to 
$2.05 a barrel, “to meet competition 
of certain purchasers who are pay- 
ing premiums above the current 
posted price,” Premier officials said. 


That boost is seen setting the 
stage for a general round of price 
hikes for crude oil. Last January, 
when East Texas crude was at 
$1.70 a barrel, Premier boosted its 
price to $1.80 a barrel. Two months 
later, major purchasers offered to 
pay another 25 cents a barrel for 
crude, bringing the price to the 
current $1.95 at East Texas. 


Whether gasoline prices go up 
or not, it seems certain that 
prices on other petroleum prod- 
ucts will because payments of 
premiums aren’t being confined 
to just crude oil. 

Generally, according to petro- 
leum economists, a 10-cent a barrel 
crude oil price increase will ad- 
vance the prices of refined petro- 
leum products about a quarter of 
a cent. 

A majority of large oil com- 
panies throughout the nations are 
sincerely opposed to any further 
price advances on crude oil. They 
consider the present _ high 
enough. 

* + * 


EUGENES HOLMAN, president of 
the Standard Oil Co. of New 
Jersey, has said that under to- 
day’s conditions present crude oil 


quate.” 
Holman’s statement was roundly 
applauded by most of the other 
large companies, but the independ- 
ent producers dissented noisily. 
Officials had hoped that Hol- 
man’s statement might put a cov- 


er on the price of crude, at least 
for awhile. But since Holman 
spoke much has happened: 

The price of crude oil in Penn- 
sylvania has increased 25 cents a 
barrel. 

California crude has advanced 20 
cents a barrel. 

Ohio gas stations are charging a 
cent more a gallon for gasoline. 

The situation is chaotic, but it is 
clear—crude oil and refined petro- 
leum products are scarcer than 
ever before and price has become 
a secondary consideration in ob- 
taining them. 

At present, there is practically 
no supply of crude oil or refined 
products available in the open 
market. In the large Texas re- 
fining area it is estimated that at 
least 98 percent of the output is 
already contracted for or in the 
account of a processor. 

Crude oil producers are selling 
only to the highest bidder and 
agreements hinge on the amount 
of the premium offered. 

For several reasons major oil 
companies will try to hold the 
overall price line on their products 
despite a few regional advances. 
For one thing their profits this 
year will be among the best on the 
industrial scene. Public reaction to 
further boosts isa price considera- 
tion. 

* 7 * 
OCFFICIALS fear no explanation 
will convey to the public’s sat- 
isfaction that 
make a gallon of gasoline now than 
it did a year ago because the price 

of crude has gone up. 

Demand has pushed the price of 
crude to the highest point it has 
been in 30 years, and the petroleum 
industry seems to find itself in a 
boat alongside the auto makers. 

The industry would like to pro- 
duce more crude and more refined 
products but cannot get the neces- 
sary steel it needs for expansion 
while being faced with a demand 
greater than at the height of the 
war. 

Last week the National Petro- 
leum Council reported that current 
production of crude oil is: running 
700,000 barrels a day below de- 
mand. 

Warning that action should be 
taken immediately to avoid serious 
shortages of petroleum products 
this coming winter, the council ad- 
vised that 18,000 tons of steel be 
set aside for the construction of 
new tank cars. 


EXECUTIVES AND OFFICIALS 


of the coo 


> ngs 
Spur U. S. Probe 
Of Tire ‘Trust’ 


WASHINGTON. — Action to cor- 
rect “monopoly evils” in the tire in- 
dustry will be undertaken jointly 
by the Federal Trade Commission 
and the antitrust division of the 
Department of Justice as the re- 
sult of a series of House Small 
Business committee executive hear- 
ings, Rep. Walter Ploeser, chair- 
man of the House group, an- 
nouncéd last week. 

While the Justice department has 
had a tire industry investigation 
underway since early in 1945, the 
FTC, it was stated, has refrained 
from instituting tire cases because 
of a desire to avoid duplication 
of action. Now, however, it was 
said, the FTC will handle charges 
of unjustifiable price concessions 
to mass purchasers while the Jus- 
tice department will deal with 
other phases of the tire monopoly 
situation as brought before it. 

While the two anti-trust agen- 
cies always have endeavored to 
avoid duplication, this is the first 
instance of joint action by the two 
on an industrywide basis, accord- 
ing to the committee. Chairman 
Ploeser praised the move and ex- 
pressed the hope that the type of 
cooperation indicated in the tire in- 
dustry case might be a forerun- 
ner of similar joint action in con- 
nection with a wide range of anti- 
trust enforcement problems. 

In a letter to Rep. Ploeser, Robert 
E. Freer, acting chairman of the 
FTC, disclosed that a _ resolution 
was adopted “authorizing an in- 
vestigation of the rubber tire in- 
dustry for the purpose of ascer- 
taining whether conditions in that 
industry would warrant the com- 
mission taking formal action as 
provided for under Section 2 of the 
Clayton act . -. for fixing and 
establishing quantity limits.” 

Freer pointed out that FTC 
planned to send a questionnaire 
to tire manufacturers and mass 
distributors which would develop 
information as a basis for further 
action. The House Small Business 
committee began its investigation 
into the problem of monopoly in 
the tire industry three months ago, 


it costs more to] 


U.C. Test Hearing Opens 
Friday in Michigan 

LANSING. — The Michigan 
Automobile Dealers Assn. has 
instituted a test case of whether 
individuals can sell “new” 1947 
models without a new-car deal- 
er’s license, it was revealed last 
week by Secretary of State Fred 
M. Alger jr., who said proceed- 
ings in the case would get un- 
derway July 25. Frank W. Her- 
rick, MADA secretary-manager, . 
filed the charges against Hugh 
D. Salway, a used-car dealer in 
Jonesville, Mich. 

The state has also ordered 10 
of Detroit’s largest used-car 
dealers to show cause on duly 31 
why their licenses should not be 
revoked for sales of 1947 cars. 
The hearings are expected to 
settle the problem of when a 
“new” car becomes “used.” 


comme St Se 


rdinating 
Safety Conference, which was televised by American Broadcasting Co. Washington 
recently, and sponsored by the American Safety Foundation. Left to right: T. P. Sul- 


American Assn. of State Highway Officials; Maj, Gen, Fleming, 
r, Public Roads Administration (chairman of 
m Committee 


man; Thomas H. MacDonald, commissione: 
coordinating committee) 5 
Safety; Leona 

national 
Railroad & 
department. 


“ livan, president. a Assn. of Chiefs of Police; Wallace J. Falvey, chairman, 
prices in most cases were “ade-| naticnal Conser an. Beasbech 


» president, National Safety Council; 

ital Safety Council; Walter R. 
y Generals; C. W. Phillips, president, 
Philip B. general chair- 


Swanson 
Utility Commissioners, and Eliot Parker, ‘personnel administration, War 
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'46—4 door, $2,150. Chevrolet: "47—One-ton C and (, $1-| ” $0: 
*41—(8) Club coupe, $1,185. 700; '46—Two-ton C and C, $1,825. 47—-Sportsman, 7500; 2 door, $2.10") 40—Convertible, $1,000. 
ope? ’85—Half-ton, $95. toe hone $1, wee at 4 door. $1,685; KAISER 
Ford: Half-ton ra $1,300; ‘11 - oor, coupe, $1,270. "47—4 door, $1,730. 
INDIANAPOLIS Haikton pickup, "5 —Three-quarter- ‘i ton panel, $550. 31 NASH 
Ken . L oor, ‘46-4 door, $1.635; 4 door, $1.650 
ne held Thursdays. Col. R. V. ‘GMC: ’40—One and one-half-ton dump 40-—Coupe, $885; 2 door, $785. | oa 
auctioneer. Prices listed are for $230 ‘89-2 door, $680. =) fil 


July 16.) Studebaker: °46—Half-ton pickup, $1,- FRAZER 
*47—Super 2 goor, $2225 350. rr wee ee y *47--Manhattan 4 door, $2.400. | LYMourH 
46—Su 


July 10. Colonel Carl Marker, auctioneer.) 


INTERNATIONAL door, $1,675. 


per 4 di » ooo; 2 door, $2,- '89-—School bus, $250. “4i—Ciub O15: 4 en | 
DURHAM, N. C. NASH Clu comme, oi door, $1,050. | 


*42—Convertible, $1,770. (Durham Auto Auction, Homestead Sales} ‘ PONTI le 
'41—Convertible, $1,800; 4 door, $1,280;| & Service. J. B. Leathres, manager, and| “#14 door, $610. | 46—4 door. $2,160; (8) 2 door, $2,160 


2 door, $1,130. C. W. Mills, auctioneer. Auctions every 46—-C $1,570: $1,500 
89—Convertible, $850; 4 door, $730; 2| Thursday. Prices are for July 8.) nu oe aa BIRMINGHAM, ALA. 
. : 1c? : 41—-2 door, $1,100. (Dixie Auto Auction Sales) 


door, $700. 
aa ADILLAC “47-—RM 4 door, $8,175. etm (Sales hied every Monday and Friday. 
'41—4 door, $1, ’41—4 door, $1,200; 2 door, $1,180; 2 42-2 door. 120 E. W. McElroy and R. A. Waldrep, man- 
* A 


475. 
EVROLET door, $950. UDEBAKER agers. Doc Liles, auctioneer. Prices are 
'47—FL 2 door, FL 2 door, $2,- *89—4 door, $800. , for July 10.) 
906; FL. 4 door, 92.800; FL 2 door, $2.- CHEVROLET 47—Champiom 2 door. 82 — BUICK 
295; 4 door, $3 *47—SW 2 door, $2,110. '46—Jeep, $755 '47—Super 2 door, $3,000. 
"46—FL 4 door, ou; 3 2 ay oon 2 door, $2,110; FL 2 door, $1,- P, . *41—Convertible, $1,100. 
| atadladlaaaa ais PHILADELPHIA, PA. 
1,775. ’42—-2 door, $1,100; one and one-half- (a. Seams Date Anette ) 


440 — , $1 2 door, $1,100; 4] ton, $575. ; 
FS larg 7 " 4s deo, $765; one and one-half- (Cars listed Below sold during week of 2 door, $1,725; 2 door, $1,885. 


Ot Fenectale. $1,190; 2 door, $1,060. one $595 ; door, $1,080; 2 door, $810. | June 20.) 46 Convertible, $1,890. 
40-2 door, $970; 2 door, $860; coupe, On Chab coupe, $875; 2 door, $1,055 7 Bors BUICK ’41—Club coupe, $1,190; 2 door, $1,190. 
"89—4 door, aint 4 door, $775. 47—-Special, $2,560. '40—4 door, 1.000. 
DODGE 


*41——Club ompe, ODGE 
’47—Pickup, $1,525; one-ton. $1.645: i , c EVROLET '47—Pickup, $1,475. 
’47—2 door, SF pickup, $1,425. '47—-Suburban, $1,750; 2 door, $1,980. *41—Club cou $1,310. 
E SOTO 41— 2 door, $875. _ 46-—4 door, $1.675; 2 door, $1,910; sta- *40—4 door, 1,075. 
"47 ER, 4 door, $2,800. FORD ion wagon, $2,125. _ FORD 
"B8—4 door, $400. hag | igo. $2,005; 4 door. $1.950; 2] ‘42-2 door, $825; 4 door, $825. '47—Pickup, $1,525. 
DODGE door, ‘41—Coupe, $880; : ; . '46—4 door, $1,520. 
"424 door, $1,220. "eClub coupe, $1,980; 2 door, $1,665; 40-2 door, $895; . *41—Comvertible, $1,200; 4 door, $950; 
'47—Convertible, $2,820; club coupe.|2 door, $1,555; 2 door, $1,525. 5 é L bs club coup,e $900. 
$2,025; convretible, $2,000; 4 door, $1,- "42-4 door, $1,075. 40—-Windsor convertible, $1,255. OLDSMOBILE 
5 "41—2 door, ore i agteue $1,080; 2 DODGE '47—4 door, $2,580. 
"46—Convretible, $1,980; convertible.| door, $970; copue, *47—Stake truck. $1,575. PLYMOUTH 


convertible, $1,940; convertible,| '36—2 door, $730; % = $600; 2 door,| °46—2 door, $1,825. '47—4 door, $1,960. 
PONTIAC 


station nm, $1,800; 2 door, | $790. *41—4 door, $1,000. 
$1,650; 2 door, "$1, 475. HUDSON FORD an door, $2,550. 
$1,050; 2d $830. *41—-2 door, $675. "47—-Convertible, $2,275. 7 door, = 
2 door, S700 ; coupe. INTERNATIONAL *46—Sportsman, $2.200; 2 door, $1,650. 40—4 door, $87 


oupe. ; 
$775; 4 door, $770; 2 door, $750 ’47—-Three-quarter-ton pickup, $1,550. *40—Convertible, $1,025; pickup, $650. : STUDEBAKER 
LS 47--Champion 4 door, $1,890. 


*41—-Champion 4 door, $800. 


OKLAHOMA CITY 
(A. L.. Pollock) 
(Auction held on Wednesdays. Prices for 


e June 26.) 
BUICK 
"41—2 door, $815; 2 door, $1,165; 
door, $1,000. 


$700. 
) *B9—Club coupe, carey’ door, $700. 


'40—4 door, $950; A door, $920. 
*39— Conver, ‘efor 
ROLET 


door, $1,690; 2-ton, $1,695; 2 
door, $2,075; 2 door, $2, 010; pickup, $1. 


265. 

ADD BEAUTY *42—Cab-over-engine, $730; 2 door, $1,- 
’ 5; 4 door, $1,210; 2 door, $1,205; 4 
AND SF 81000: club coupe, $1,300; 2 door, 
PROTECTION '41—-Convertible, $1,310; 2 door, $1.200; 
ioe Soes TO NEW door compe. $1,005; ge coupe, $1,210; 4 
. oor, oor, 0; 4 door, #925; 2 

AND OLD CARS | goor. $1,085; 4 door, $730. , 
40 Coupe, $795; 2 door, $560; 4 door. 


a * 
gree | 
*47- joor 10; club coupe, $2,200; 
x ra ro j & > = UIC BB | 2 S00r, $2,865; 2 door, $2,490; ‘one-half’ | 
ton poe, $1,800. 


$825; 4 door, $775; coupe, $845; 4 door. | 
CHROME $915; 2 door, $845; convertible, $985: 2) 


DRESS UP as > Soon’ 5 
42, 46 and ’47 = PLATED FOR | {foor, $750; f'door, 145, °°" S88 
FORDS ; cane : TING ‘47 _Convertitie Mtoe 
% BEAUTY 46-4 door, $2,410. 
"424 door, $1,005. 
; DE SOTO 
PACKED 1 TO 41--Coupe, $890. 
A CARTON a r 
46—Pick $1, 830. 
QUICKLY "41 Pickup. $300; 4 door, $920; 
INSTALLED $760; 4 door, $660. 
FORD 


*47-—Convertible, $2,150; convertible 
2,080; convertible, $2,275; 2 doro, £2, 


SELLS ON SIGHT! pea 
s "46-2 door, $1,725; convertible, $1,800; 


club coupe, $1,740; convertible, vA: 
Immediate Delivery rie" Pickup, $180: 3 door, S110 
*41—-2 door, $1,085; club coupe, $1,160; 
33%” GRILL GUARDS YOUR DISCOUNT FENDER GUARDS | ciib coupe, $1,190; coupe, $1010) station 
(Illustrated) 1 to 9. 40% 10 or more 45% (Not Illustrated) 31. 85: convertible. 81,000; "2 door, a 


120; 4 door ,000 
List Price '40—Convertible, $890; convertible, $910; 


$] 1% FOB DETROIT $19% Pair coupe, $880; convertible, $980; 2 door. 
$81 ; 2 door, $830. ; & 
In Addition to Your Regular Profit You Salvage 2 Guards That List at $1.90 Each. dodee © cen’ te 8 Oe ONO: 5 deme, 
FRAZER 


FLOYD RICE SALES AND SERVICE, Inc. "414 door, $1,990. | 


14800 LIVERNOIS AVE. DETROIT 4, MICHIGAN PHONE TOWNSEND 8-9810| {7D neton, 51,600 


Prices quoted subject to change without notice. Right reserved to limit quantities. HUDSON 
"46—4 door, $1,560. 


*41—4 door, $880. 
(Continued on Page 32, Col. 5) 


coupe 


"47-—-(8) 2 door, $2,400; (8) 2 dour. | 


'39—2 door, $609. PACKARD (Auctions held Thursday. Prices are for | 





*46—2 door, at 775; 4 door, $1,700; 4! 





AP-UP-INS 
CHICAGO TRIBUNE * 
NEW YORK TIMES * 

REUTERS * 


* Exclusive 


REACH BUFFALO’ $ BUYING 


POWER thru the 


National Representatives« 
OSBORN, SCOLARO, MEEKER & CO. 


@ 900 ROOMS WITH BATH, CHAIR- 
SIDE RADIO, SERVIDOR, AND 
CIRCULATING ICE WATER 


@ TWO EXCELLENT RESTAURANTS 
© COCKTAIL LOUNGE 
© CONVENIENT LOCATION 


@ GARAGE AND PARKING FACILITIES 


HOTEL 
FORT SHELBY 





FAST FILLING 
NON-SPILLING. 


en ALARM 


SIGHAL 


stops the 

waste of gaso- 

line through 
spills, overflow, and blow-backs — per- 
mits full-speed fueling. The ideal com 
bination of safety and efficiency — now 
standard congue on & een makes of 
automotive vehicles 


J SCULLY SIGNAL COMPANY 


88 FIRST ST, CAMBRIDGE 41, MASS. 
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UAW Seeks to Escape Liability .. . 





Drop 


in Wildcat Strikes 


Laid to New Labor Act 


(Continued from Page 1) 


ity under the damage suit section 
of the Taft-Hartley law. 

A policy resolution adopted by 
the UAW Executive board said no 
contract would be approved by the 
board unless it specifically absolved 
the union of legal liability for con- 
tract violations. 

“The contract grievance proced- 
ure normally utilized in such cases 
provides ample protection to the 
employer,” the resolution stated, 
“and there can be no justification 
for his resorting to the institution 
of suits in addition to invoking the 
provisions of the contract relating 
to discipline.” 


Under the Taft-Hartley law, an 
employer may file damage suits 
against a union even though the 
union had no responsibility in pro- 
voking a wildcat walkout. This 
provision was designed to require 
of unions an equal responsibility 
with workers for continued pro- 
duction. 


This section of the law, which 
also establishes that employers 
may be sued for contract breaches, 
went into effect on the day the 
Senate overrode President Tru- 
man’s veto. Certain other restric- 
tions in the new statute will not 
go into force until late August. 


Labor relations experts believe 
that the threat of damage suits 
will prove the law’s most potent 
weapon for combating wildcat 
strikes and other flagrant con- 
tract violations. Even the strong- 
est unions, such as the United 
Mine Workers, would be finan- 
cially crippled if a series of con- 
tract damage claims were to be 
upheld in court, they point out. 
In the auto industry, there has| 


been no serious wildcat stoppage 
since the Taft-Hartley law was en- 
acted. This is in vivid contrast to 
last summer’s rash of production 
shutdowns over such complaints as 
the hot weather and penalty layoffs 
of fellow workers. 

Local union officials and stew- 
ards are now more disposed to re- 
fer such “gripes” as these to the 
grievance procedure setups pro- 
vided at nearly all plants. They 
are well aware, according to com- 
pany labor executives, that em- 
ployers will take advantage of the 
law to sue the union should a 
serious wildcat strike break out. 


See Failure of Court Test 

Observers expect that eventually 
this section of the law will undergo 
an extensive court test, as the 
unions are laying plans to chal- 
lenge every objectionable feature 
of the statute for constitutional- 
ity. But the consensus of labor at- 
torneys is that the “mutual dam- 
age suit” clause will be upheld by 
the U. S. Supreme Court. 

Whether the UAW and other 
unions will accept no-strike clauses 
in future contracts is another mat- 
ter. CIO and AF'L leaders have ad- 
vised their locals to abide by the 
no-strike provisions as long as cur- 
rent contracts remain in effect, but 
to demand their deletion from fu- 
ture collective bargaining agree- 
ments. Thus, local unions would 
escape liability for wildcat strikes. 

In this connection, five meth- 
ods of overcoming union reluct- 
ance to anti-strike clauses were 
suggested last week by the Com- 
merce and Industry Assn. of New 
York, Inc. They are: 

1. Contracts that clearly state 
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@ SUPERIOR DESIGN 


@ KNOW- 


T’. PETS EXCLUSIVELY 


Write today for new, 
formative JOHNSON Tappet 


MUSKEG 





JOHNSON offers the engine ‘industry 
the finest in high quality, precision 
tappets. ... 


@ QUALITY MATERIALS 


@ PRECISION MANUFACTURE | 
@ LONG-LASTING SERVICE 


HOW OF “TAPPET SPECIAL- 
- - - MANUFACTURERS OF 
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K-F Appoints 
@ LIGHTWEIGHT CONSTRUCTION | 


|member of the board of directors, 
| has assumed his duties in directing 


;and Frazer Manhattan qutomobiles. 
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the union is acting merely as an 
agent of the employes and as such 
is not liable for the default of its 
principal—the employes. This is in 
order to overcome the union’s hesi- 
tancy to assume liability where its 
control of members has _ been 
weakened under the act. 

2. Including a modified no-strike 
clause that has a proviso that the 
union will not be considered liable 
for a strike if it can establish that 
it had no part in its instigation. 

8. Specifying penalties that can 
be invoked for breach of the no- 
strike clause, such as discharge of 
individuals involved, loss of senior- 
ity and curtailment of pension 
rights. 

4. Permitting reopening of con- 
tracts at any time upon 60 days’ 
notice as specified by the law, 
thus conceding unions a limited 
practical legal method of using 
the strike weapon to enforce de- 
mands they consider reasonable. 

5. Omitting the no-strike clause, 
but clearly prescribing that in the 
event of dispute the employes are 
bound to follow the grievance pro- 
cedures or take action at law. 

Taft Law Challenged 

In other developments growing 
out of the new labor law, UAW 
President Walter P. Reuther and 
CIO Chief Philip Murray openly 
invited the government to prose- 
cute them for “violating” a clause 
of the law prohibiting unions from 
publicly supporting candidates in 
federal elections. 


Urging the election of Demo- 
cratic nominees for Congress in 
two by-elections, Reuther declared 
he was doing so “with the deliber- 
ate and studied intention of chal- 
lenging the constitutionality of the 
Taft-Hartley law.” Reuther as- 
serted that this phase of the statute 
violated the constitutional right of 
free speech. 

Other labor developments: 

1, Ford Motor Co. of Canada and 
the UAW announced a tentative 
agreement on a pension plan cov- 
ering 12,000 workers. The agree- 
ment, following on the heels of the 
pension accord between Ford and 
the union in this country, also 
provides for a 3-cent-an-hour wage 
raise and four paid holidays a 
year. 

2. Employes of the Dominion 
Rubber tire plant at Kitchener, 
Ont., voted to accept a 9-cent-an- 
hour wage increase. They will 





also receive pay for four holidays 
@ year. 

8. International Harvester _re- 
sumed volume tractor production 
following settlement’ of a week-old 
labor dispute at its Melrose Park 
(Tl) engine plant. The _ tieup 
forced shutdown of International's 
Milwaukee plant, where the trac- 
tors are assembled. 


- Goose-Egg for UAW 


, Tex.—Employes in the 
production and maintenance de- 
partments of Eugene Polk Co., 
automobile rebuilders, have _ re- 
jected affiliation with the UAW- 
CIO. Company officials said all 21 
of the employes in the two depart- 
ments voted against joining. The 
election was held July 12 under 
NLRB direction. 


Price to Head 


Foreign Sales 


WILLOW RUN. — Appointment 
of Hickman Price jr. as executive 
vice-president of Kaiser-Frazer Ex- 
port Corp. was announced last 
week by W. A. MacDonald, K-F | 
vice-president in charge of sales. 

Price, who has been associated 
with Kaiser-Frazer since its for- 
mation in August, 1945, and is a 


the foreign sales of Kaiser, Frazer 


The company, which said it is 
alloting approximately 10 percent 
of total production to export sales, 
has shipped more than 5,000 cars 
to foreign points, and now has a 
worldwide sales organization of 
over 100 distributors covering vir- 
tually all parts of the world out- 
side of the U. S. 


Prior to joining Kaiser-Frazer, | 
Price served with the government 
as an official of the Foreign Eco- 
nomic Administration and its pre- 
decessors. 
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SSS SSS SSS SSS 
The New Improved “WEATHER PROOF” 


ALUMINUM SUN VISOR 


With these new features— 


PRIMED A BEAUTIFUL GREEN 
ready for final coloring to match car. 


FULLY ASSEMBLED 
simply attach brackets and install in a few minutes. 


CURVED WASHER 
fits into trough for firmer installation. 


CHROME CENTER STRIP 
for beauty and streamlining. 


REDUCED DEALER PRICES 
for greater profits. 





NO HOLES TO DRILL .. . WON’T TEAR OR RIP 


@ Adjustable to any angle. 

@ Conforms to contour of car. 

@ Chrome plated brackets. 

@ 5 sizes to fit all cars except Lincoln and Studebaker 
without split windshields. 


LIST PRICE 


CAR DEALER’S REDUCED COST 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
2783 W. Wisconsin Ave. Milwaukee 8, Wis. 





MODERNIZE 
WITH CHROME 


The ‘Chromaster’ label guarantees 
years of service and satisfaction. 
Dealers are modernizing with 
‘Chromaster furniture because it 
is styled for showroom beauty and 
durability ... and costs less, 


A Free Catalog of our complete line 
is available upon request. 


Re eM nL bh 





886-890 GERARD AVE. NEW YORK 52. N.Y. 





Several TRUCK DEALERSHIPS Available 
In New Jersey, Westchester and Dutchess Counties 
for experienced truck dealers 
Must have fully equipped service facilities 
LINN TRUCK & COACH DIV., GREAT AMERICAN INDUSTRIES 
Now in full production on America’s outstanding 
Front Wheel Drive 144-Ton-Low Level Floor Speed Van 
Made in body lengths of 11, 14, 17 and 20 foot—back of cab— 
also tandem wheel in 17 and 20 foot, increasing payloads up to 5 tons. 
Apply to 


Con-Field Motors, Inc. 





New York City 


1902 Broadway 
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Dealers Press Legal Tests of Resale Bans 


(Continued from Page 1) 


and Mrs. C. E. Durbin, who resold 
a new car sold to them with a 

In previous instances, the resale | stipulation that it would not be re- 
ban had been upheld. In Tulsa,|sold within six months. A justicé 
George Fuller (Chevrolet), obtained | of the peace awarded the damages 
a judgment of $200 against Mr.|late in April. A similar judgment 


to anyone other than Howard & 
Sell. 


BY], IY AT Oe 


WORLD’S MOST WIDELY 
USED BECAUSE THEY 
OFFER THE MOST IN 


Practical Protection 


Every year hundreds of dealers 
sell thousands of STUR-DEE 
GRILL GUARDS with profit to 
themselves and very important 
benefits to their customers .. . 
because the STUR-DEE, fastest- 
selling of grill guards, is scien- 
tifically engineered for maximum 


OE 


yy aaa 
cova NEAL 


MUL 


protection of costly grills, radi- mS 
ators. fenders, headlights, etc. 


Easy to install—liberal discount. 


Write for bulletin and details. 


VOLIZ BROTHERS 


Incorporated 


SERVING SINCE 1869 
2520 South Indiana Avenue, Chicago 16, Illinois 


elirenana! 


PRODUCTION 


I 
GREY IRON CASTINGS 
ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 1866 


ae ee Y 


FOUNDRY DIVISION 


MANUFACTURING PLAN 


HATTANOOGA 2, TENNESSEE 


was given in Dallas some months 
earlier. 

As for the use of contracts, 
virtually all of the new car deal- 
ers in the metropolitan area of 
Detroit and many outstate deal- 
ers already have the agreements 
in effect, according to Paul T. 
Graves, association president. The 
agreement has been held legal 
by the attorney general of the 
state of Michigan and by the 
legal counsel for the association. 
New York outstate dealers have 

agreed to adopt the resale option 
agreement and the practice of con- 
tractual agreements is rapidly be- 
coming widespread among dealers 
throughout the state, according to 
C. D. Henderson, executive secre- 
tary of the New York State Auto- 
mobile Dealers Assn. 

Rochester (N. Y.) dealers have 
voted adoption of a 180-day re- 
purchase option agreement be- 
tween dealers and buyers, incor- 
porating the repurchase-by-deal- 
er clause. 

Niagara Falls (N. Y.) dealers 
have announced that all new car 
purchasers in their areas will be 
required herewith to sign an agree- 
ment whereby purchasers promise 
not to resell within six months, 
according to Henry Park Lam- 
merts jr., president of the asso- 
ciation. 

Denver dealers are policing 
their new car delivery lists to 
make sure that duplicate deliv- 
eries' by several dealers are not 
being made, according to Tom 
Braden, secretary of the Denver 
Automobile Dealers Assn. Braden 
said that some Denver dealers 
are seriously considering action 
in the form of resale agreements 
and purchase options. 

Directors of the Miami Automo- 
bile Dealers Assn. last week 
launched an allout campaign to 
block resales by means of a “black- 
list” of known individuals who have 
purchased one or more new cars, 
according to R. W. Pierce, presi- 
dent of the association. 

Cleveland dealers are all set to 
install operation of a _ six-month 
“no-sale” agreement by new car 
buyers, according to the Cleveland 
Automobile Dealers Assn. 

Metropolitan Chicago and down- 
state dealers have combined ef- 
forts to draft conditional sales 
contracts to provide that new car 
titles be sent to the dealer with 
lien on the title and certification 
that the buyer must not pay off 
lien within six months of date 
of according to Ed- 
ward L. Cleary, president of the 
Chicago Automobile Trade Assn. 

In cases where the buyer wishes 

to purchase for cash, Cleary point- 
ed out, the procedure permits him 
to pay all of the purchase price 
except a nominal sum of $100 to 
$200. 

Canadian dealers are contem- 
plating enactment of the six-month 
resale ments as a means of 
combating what they claim to be a 
very active resale market in East- 
ern and Western Canada, accord- 
ing to a report from Ottawa. 

Cincinnati dealers, at an asso- 
ciation meeting last week, decided 
against any such action as man- 
datory purchase options. 

The Pennsylvania Automotive 
Assn. has suggested a special type 
lease agreement to its members 
but did not recommend a plan 
prohibiting resale of new cars, it 
was reported last week by the 
association. Some of the dealers 
in the association are using the 
former which was reported in the 
association’s bulletin of May 13. 

Kansas Motor Car Dealers Assn. 
President Roscoe Hambric reports 
that use of an agreement prohib- 
iting resale within six months is 
optional among Kansas dealers. 
However, Hambric believes that 
the majority of dealers are re- 
quiring customers to sign the op- 
tions. 

The Motor Car Dealers Assn. of 
San Francisco is presently study- 
ing a plan for resale agreements 
but has not adopted anything as 
yet, according to Mildred Haskins, 
association secretary. 


Len L. Weeks, secretary of the 
Idaho Automobile Dealers Assn., 
reports that his association is 
using a six-month customer 
agreement plan providing that 
the oe cannot resell with- 
in stipulated period of time ex- 


cepting to original dealer. 

The Philadelphia Auto Trade 
Assn. stated that some of its indi- 
vidual members already have their 
own plan and the association has 
an agreement plan under consider- 
ation ‘at this time. 


Lew Ullrich, general manager 
of the Kentucky Automobile 
Dealers Assn., announces that a 


It’s easier to sell the Buffalo 
market because you can reach 
everyone in one newspaper 
(98.6% city zone coverage) at one 
low advertising rate. 


Buffalo is headquarters for up- 
state wholesalers covering many 
smaller markets. 


Burr 


EDWARD H. BUTLER 
Editor and Publisher 


Wes aa I'vi 


Corporation 


retail plan to curb resales was 
approved by the association last 
week and the forms are already 
in the mail for its members. 


W. G. Kelly, of the Los Angeles 
Motor Car Dealers Assn., stated 
that although no plan is in effect 
at the present time, the associa- 
tion is working on a conditional 
sales agreement which will be 
made available to members shortly. 


We shall be pleased to furnish 
specific market information to fit 
your individual needs. 


MARKET FACTS 
City Population (1945 Est.) 667,944 
City and Trading Area 1,072,214 
News Circulation 266,701 


NING. News 


SZ) KELLY-SMITH CO. 


National Representatives 


200 Madison Avenue.New York 16, N.Y. 




















Dealers Get Counsel... 


Kiplinger Gives Tips 
On Keeping 


(Continued from Page 6) 
Will” and suggested to dealers a bution advisory committees, made 


series of action programs which 
could be carried out in every deal- 
ership as means of creating better 
public understanding of the current 
new-car situation. 

. > 7 

N ITS FIELD work with dealer 

associations, both local and state- 
wide, the promotion work directed 
by Kiplinger makes constant effort 
to put the public relations program 
in terms which the dealer will 
readily appreciate, emphasizing 
especially things which the associ- 
ations themselves can do. 

The program stresses the impor- 
tance of organization of local pub- 
lic relations committees by state 
and local associations, of joint ad- 
vertising campaigns and use of 
radio programs. 


service campaigns, on the ground 
that the representative and re- 
sponsible business man is the 
most highly respected in his com- 
munity. For example, dealers are 
reminded of local responsibility 
for highway safety and uniform 
traffic laws, and that warning of 
car owners to watch car mainte- 
nance can be tied in with these 
responsibilities. 

Sales promotion plans have 
played a prominent part in the 
NADA public relations program, 
which is guided by a committee of 
representative dealers from all sec- 
tions of the country. 


Walter M. Kiplinger during the 
war period was chief of the distri- 
bution division of the War Food 
Administration, directing the work 
of 1,000 local and state food distri- 
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Goodwill 





















up of representatives of all 
branches of the food industry. He 
was asked to take the assignment 
because of his extensive experience 
with the sales promotion and deal- 
ers’ service department of Armour 
& Co. 
* . . 

HEN President Roosevelt re- 

quested Henry J. Kaiser to or- 
ganize a nationwide collection of 
clothing for needy people in war- 
devastated countries, Kaiser select- 
ed Kiplinger as his national cam- 
paign director because of his 
knowledge of the technique of or- 
ganizing local committees. Under 
his experienced direction more 
than 8,500 local committees were 
organized to participate and more 
than 200,000,000 pounds of clothing 


but 12 at 


IS THERE a ‘‘doctor’’ in the house? There certainly is, not just one, 
the Nash Clinic of Wentworth & Irwin, Portland, Ore., under the supervision of Ken- 
e the commodious N: headquarters at south- 

west Burnside and Tenth Sts. are found the following ‘‘specialists’’: Dr. L. 


M. Daniel- 
son, Dr. A. W. Lukens, Dr. John H. Jensen, Dr. Robert W. Vinson, Dr. George L. 
Simons, Dr. Elmer B. Betting, Dr. F. J. Gansneder, Dr. John H. Hart, Dr. 

E. Grant, Dr. Giff M. Osmondson, Dr. Robert Munson, Dr. Carl Reed. These ‘‘Doctors’’ 
with a total of 120 years of expert auto repairing, all have many satisfied ‘‘Patients,"’ 
agreed as the best advertising In the world. Among the various special jobs are engine 
tuneup, brakes, engine overhaul, shock absorber, carburetor and fuel pump, rear axle, 
transmission, headlights, preventive service. The name of each ‘‘Dr.’’ is above his work- 
bench in large letters and the type of work he does. A new tool room has recently been 
opened with extra powered lights and fully equipped with the latest Nash tools. 


thinks dealers and dealer associa- 


tions should take advantage of Dealers to Race 





were collected and shipped over- 
seas as a result of the activity. 
Many automobile dealers, like 
thousands of other busi- 
nessmen in all parts of the coun- 
try, served as active members of 
this United National Clothing 

Collection program. It was pro- 

nounced by many national lead- 

ers as one of America’s most ef- 
fective organization and public 
relations programs of all times. 

Kiplinger has headed numerous 
other national organizations and 
public relations programs, and is 
applying in his various NADA’s 
activities the accumulated experi- 
ence of more than 20 years in the 
advertising and publicity field. 

He believes that automobile deal- 
ers are performing an important 
public service in providing needed 
transportation through new and 
used-car sales and service, and he 
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for Every Storage Need 


































2 or screws. The special features 
_ reduces parts handling time. 





HOPE ALL METAL PARTS BINS 


= Hope all metal bins afford quick, orderly parts 
» department expansion. They are specially 
*) designed for automobile parts departments 
= according to the requirements of various auto 
' manufacturers. Patented slip-in shelf dividers 
snap into position in 3 seconds—no bolts, clamps 









of Hope Bins 








































= Ideal for safe, dust-proof storage. 







a high, 36‘ wide, 18“ or 24“ deep. 


2 HOPE ALL METAL STORAGE CABINETS 


a thievery. Convenient for storage of costly small 
= parts and office supplies. Holes punched on 2" 
J) centers for flexible shelf set-up. Available as 
© storage cabinet, wardrobe cabinet or combination 
© of both. Attractive chrome door handles equipped 
» with tamper-proof, grooved key lock. Size: 78’ 


Reduces petty 



















































3 HOPE ALL METAL COMMERCIAL SHELVING 


™ Designed for efficient handling of package or 
i carton storage, and storage of large, cumbersome 
j parts. Easily adaptable for display purposes. 
@ Useful for dead storage. Furnished with cross 
| braces for extra rigidity. Can be furnished with 
closed vertical uprights for sides. Standard size: 
> 36x 12x 84". Other sizes available. 
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INFORMATION 
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Early Deliveries 













Hope Metal Products Company 
1503 Rockwell Avenue ' 





Cleveland 14, Ohio 





every means at their disposal to ac- 
quaint the public continually with 
this fact—he feels such policies will 
pay dealers big dividends in the 
competitive years ahead. 


Speedy Workers 
Buffalo Dealer Features 


One-Day Service 


BUFFALO. — Root-Torgler, Inc. 
(Nash), 253 Main St. uses its 
downtown location to advantage 
by featuring rapid service work 
while motorists are downtown 
shopping or at work. 


The dealership urges prospective 
customers to leave their cars at 
the downtown service headquarters 
any morning and pick them up 
later the same day. 


Bostley Named President 


In Franklin County, Mass. 

GREENFIELD, Mass.—Vincent 
M. Bostley, president-treasurer of 
Bostley Motor Co. at Montague 
City, has been elected president of 
the Franklin County Automotive 
Trade Assn. He succeeds Rollin J. 
Farr. 


Other officers elected were Walter 
W. Wilcox, vice-president; Stanley 
E. Hamer, treasurer; Murray F. 
Hall, secretary, and Jacob Blass- 
berg, Edmond Cormier and Henry 
Beaumier, directors. 


A safety program wiil be spon- 
sored by the association in the 
near future with Farr in charge. 


Obituaries 


rge H. Brown 
BLUEFIELD, W. Va.—George H. Brown, 

59, veteran automobile dealer in Prince- 
ton and a former president of the West 
Virginia Automobile Dealers Assn., died 
July 11 in the Bluefield sanitarium where 
he had been a patient since June 30. 

* + * 


T. C. Delaval-Crow 
BRISTOL, Conn.—-Thomas Clive Delaval- 
Crow, 61, for 26 years chief engineer of 
the New Departure division of General 
Motors here, died at his home June 28 
after a prolonged illness. A native of Eng- 
land, he joined New Departure in 1914 
* * * 


Aloysius J. Cavanaugh 
MANCHESTER, N. H.—(UTPS)—Aloy 
sius J. Cavanaugh, veteran automobile 
dealer, died recently in a local hospital 
after a brief illness. At one time, he was 
associated with his brother, Leo A. Cav- 
anaugh, in the Cavanaugh Bros. Motor 
Co., and operated a Ford dealership in 
Laconia for several years. 
* * . 


F. G. Henderson 
MONROE, N. C.—Frederick G. Hender- 
son, 68, who was a Ford dealer here for 
13 years, died July 8 after a long period 
of ill health. 
* * ° 


Herbert B. Loyal 
GEORGETOWN, 8. C.—Herbert B. Loy- 
al, Ford dealer at Georgetown and Myrtle 
Beach, died at his home here July 8 of 
a heart attack. Mr. Loyal was owner of 
the Loyal Motor Co. here at Myrtle Beach. 
He obtained the Ford franchise at George- 
town in 1943 and the franchise at Myrtle 

Beach in the latter part of 1946. 

+ * ” 


James F. Sweeney 
ROCHESTER, N. Y. — James Francis 
Sweeney, 62, who was associated with the 
automobile business here for 37 years, died 
of a heart attack recently in Hotel Seneca. 
He had been associated with Judge Motor 
Corp. and prior to that he operated the 
Sweeney Chevrolet Corp. 
* * * 
Jesse N. Lybarger 
ASHEVILLE, N. C.—Jesse N. Lybarger, 
57, owner-manager of the Grace Motor Co. 
here, died July 12 following an illness of 
nine weeks. 


But It’s All a Stunt 


For Calif. Fiesta 


RICHMOND, Calif.—A match 
race between cars driven by Del 
Thompson (Contra Costa Motors, 
Buick) and Charles Weil (Stand- 
ard Motor Co., Studebaker) will 
be one of the highlights of the 
Golden Jubilee Fiesta to be held 
here in August. 

However, no speed records are 
likely to be broken, since Thomp- 
son will pilot a 1910 Buick and 
Weil a 1903 Cadillac. Both autos 
are on display in the respective 
dealer’s showrooms. 

Meanwhile, other dealers in 
Richmond are scouting around for 
cars manufactured prior to 1912, 
so that they can sponsor an entry. 
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Resales Contracts 


Mailed in Utah; 


§|$500 Damages Set 


SALT LAKE CITY.—The Utah 
Automobile Dealers Assn. has 
started to distribute resales con- 
tract forms to its members, ac- 
cording to Elias J. Strong, secre- 
tary-manager. 

Under the agreement, the pur- 
chaser agrees he will not sell or 


j;transfer title on the new vehicle 
i; within six months of the delivery 


date without first offering it to the 
original dealer. 

If sold back to the dealer, the 
price will be the original sale price, 
less depreciation of 1 percent a 
month. 

In the event the purchaser vio- 
lates any terms of.the contract, 
“purchaser and dealer stipulate 
damages suffered by the dealer 
shall be $500 liquidated damages 
immediately due and payable.” 

Emphasizing that use of con- 
tracts is purely voluntary with the 
dealer, Strong anticipated “a vast 
majority” will apply for the forms. 

“Several dealers I have talked 
to already report they will refuse 
to sell a new car unless the agree- 
ment is signed,” said Strong. 

Cars repurchased by dealers un- 
der the contract will be sold as 
used cars at a price no higher 
than that of a new car, said 
Strong. With only 1 percent per 
month depreciation, dealers will 
pay more than the original whole- 
sale price to buy back a car within 
the six-month period, he pointed 
out. 

Now in use in many other states, 
the contract has stood court con- 
tests where challenged, according 
to Strong. 


Interesting items in Bob Finlay’s adver- 
tising column. 


Protection 





WHERE ano WHEN you necep 11 / 





@ REGAL BEAUTY 

@ RUGGED STAMINA 
@ PRECISION MADE 
@ GUARANTEED FIT 












Smartly styled, distinctive grill guards made for all new 
model cars. Constructed of heavy high grade steel, finished 
with Automotive Standard copper, nickel and chrome. List 
price $23.95. Slightly higher West Coast. 


Distributor - Dealer Inquiries invited . . . write to: 










HELMS 
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DEVELOPMENT CO. 







GRAND RAPIDS, 





MICH. 





32 
24-Hour-a-Day Plan... 


Tank Truckers Offer 
To Ease Gas Crisis 


40,000,000 gallons. He _ recalled 
that during the war years tank 
trucks were substituted for rail- 
road tank cars and operated on 
a 24-hour-a-day basis on all hauls 
under 200 miles. 








WASHINGTON. — The nation’s 
for-hire tank truck operators last 
week offered to place their fleet of 
more than 9,000 large petroleum 
transports at the disposal of the 
oil industry on a 24-hour-a-day 
basis to prevent any shortage of 
petroleum products due to trans- 
portation difficulties. 

The offer was made in a letter 
sent to Max Ball, director of the 
oil and gas division of the Depart- 
ment of the Interior, by C. Austin 
Sutherland, secretary - manager of 
the National Tank Truck Carriers, 
a conference group in American 
Trucking Assns. 

Sutherland pointed out that 
there are more than 1,500 com- 
mon and contract carriers oper- 


operating conditions due to short- 
ages in tires, parts and manpower.” 

It was found, the letter advised 
Ball, that one over-the-road tank 














“The effectiveness of this pro- 
gram,” Sutherland said, “is illus- 
trated by the fact that more than 
20,000 tank cars were released for 
long-haul movements from the mid- 
continent oil fields to the East 
Coast. This program was main- 
tained throughout the war emer- 
gency under exceptionally adverse 


truck could do the work of five to 
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Ford Vacations 
Speeded Up 


For Changeover 


DEARBORN. — Ford disclosed 
last week that its foremen in the 
Detroit area will be given their 
vacations within the next 60 days 
so the company can “be ready to 
swing into its new model change- 
over program.” 

Foremen were advised to plan 
on early vacations “because the 
company wanted vacations out of 
the way” when the time for 
changeover arrives. No date was 
given for the start of the change- 
over period. 

Recently, however, Ford execu- 
tives revealed that the truck lines 
would be the first to be changed 
over for 1948 model production. 
Lincoln and Mercury will follow, 
it was declared, with the Ford car 
lines the last on the changeover 
timetable. 

Ford said its newly organized 





ating approximately 9,000 over- 


25 tank cars on short hauls due to 
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Punctures Help to Sell Tubes 


NEWARK, O.—To sell inner tubes—drive nails into them! That’s 
the advice of one dealer who sells Pharis Neoprene tubes in large 
quantities. 

Demonstrating the air retention qualities of Dupont Neoprene, an 
exhibit has been arranged by this dealer, who suggested to E. L. 
Galleher, Pharis sales promotion manager, that the display is a sure 
fire attention getter. 

Here are instructions and suggested copy for the display: 

1. Use Neoprene display piece which Pharis provides, with a Neo- 
prene tube inflated to normal size. 

2. Take four nails, 3 or 4-penny, and drive them into the top of the 
tube. Check the tube every day or so for minor reinflation. 

8. Run small ribbon streamers from the nails to the back of the 
display. Tack up a circular card at the end of each ribbon. The fol- 
lowing copy is suggested, one sentence for each card: “RESISTANT 
TO TEARS; RESISTANT TO LEAKS; RESISTANT TO CRACKS; 
HOLDS AIR 8 TIMES BETTER.” 


Ford to Absorb Cost Rise 


Expects Coal Pact to Take $10 a Car; Decisions 
Pending on New Features 
(Continued from Page 1) 





out of dealers include Indiana, 


and on lower priced models, re- 
Illinois, Michigan, Wisconsin, Min- 









the-road tank trucks with a total 
carrying capacity of more than 





U. C. License Restored 


To Mass. Auctioneer 

SPRINGFIELD, Mass. — The 
permit of James Moffett, used- 
car dealer, to hold weekly auto- 
mobile auctions — revoked by 
Wilbraham selectmen on June 
4 on a technicality—has been re- 
stored, and auctions are being 
resumed at the Boston-road lo- 
cation. 

Moffett’s license, it was ex- 
plained by Wilbraham Select- 
man J. Loring Brooks, had been 
revoked because the used-car 
dealer did not have a Class 2 
dealer’s permit, permitting the 
buying and selling of second- 
hand cars. Brooks explained 


greater flexibility and shorter turn- 
around time. 

A nationwide survey conducted 
by the tank truck carriers re- 
vealed their petroleum transport 
units were operating, generally, at 
slightly over 50 percent of capacity 
because loading and unloading fa- 
cilities were not operating long 
enough hours to permit 24-hour-a- 
day operation of equipment, the 
letter said. 

Many of the pipelines, refin- 
eries and marine loading term- 
inals were found to be operating 
only between the hours of 7 a. m. 
and 5 p. m., with a few terminals 
remaining open until 7 p. m. and 
1l p. m. and closing down on 
weekends as early as midnight 
Friday and not reopening until 
midnight Sunday. 

Copies of Sutherland’s letter were 








sent to the Federal Bureau of Sup- 
ply, the Army-Navy Petroleum 
Board, the Office of Defense Trans- 
portation and the National Petro- 
leum Council. 


that such a permit was neces- 
sary as evidence of automobile 
sales as the auctioneer’s princi- 
pal business. 








management relations department 
had mailed two communications to 
the home of each foreman as the 
start of a regular information ser- 
vice. 

“It is planned that these man- 
agement newsletters will be mailed 
periodically to all Ford supervision 
to keep them aware of company 
decisions, plans and policies,” it 
was stated by John S. Bugas, vice- 
president and director of indus- 
trial relations. 

The letter on vacations said an- 
other reason for the vacation 
speedup was the disruption in 
schedules caused by the recent 
Foremen’s Assn. of America strike. 


The second letter said that sal- 
aried personnel would still be re- 
quired to ring time clocks for 
overtime after July 31. Ford’s long- 
standing rule requiring salaried 
workers to punch time clocks for 
regular time will end on that date. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


porters were told, but a final de- 
cision in each instance has not 
been reached. As for low-priced 
models, the Ford president said 
they are far in the future in view 
of the demand for present models 
and the great expense involved in 
bringing out entirely new models. 
Accompanying Ford to Chicago 
were his brother Benson, a direc- 
tor, along with Ernest R. Breech, 
executive vice-president, and the 
following other vice-presidents: 
John R. Davis, sales and adver- 
tising; Del S. Harder, manufactur- 
ing; Albert J. Browning, purchases; 
Harold T. Youngren, engineering; 
Lewis D. Crusoe, finance, and Wil- 
liam T. Gossett, general counsel. 
All are members of the com- 
pany’s policy committee, along with 
James W. Irwin, director of public 
relations, who also attended. 
Taking a prominent part in the 
activities here were W. K. Ed- 


nesota, Missouri, Nebraska, Iowa, 
North Dakota, South Dakota and 
Montana. A tour of the Chicago 
plant preceded the dealer meeting. 





(Continued from Page 28) 
LINCOLN 
’89—Zephyr 4 door, ; 
MERCURY 
'46—4 door, $1,860; 4 door, $1,775. 
’41—4 door, $1,185. 
OLDSMOBILE 
*41-——Convertible, $915; 4 door, $920. 
PLYMOUTH 


’47—Convertible, $2,160; 4 door, $2.- 


; 2 door, $1,900. 

"46—Club coupe, $1,720; 4 door, $1,610; 
4 door, $1,485. 

*42—Club coupe, $1,165; 4 door, $975 

*41—2 door, $870. 

*40—Half-ton pickup, $630. 

*88—-Coupe, 


'46—4 door, $2,305. 

*41—-2 door, $1,140; coupe, $1,175 

*40—4 door, $900; 2 door, $7). 
STUDEBAKER 

'47—-4 door, $2,10. 


munds, midwest regional manager, 
and E. M. Buell, Chicago plant 
manager. 

States represented by the turn- 

















Announcing the.. 


1050 EAST 81ST STREET 


APPROXIMATELY 


Telephone HUDSON 5300 


World’s Largest Indoor Automobile Auction 


AII SALES HELD INSIDE OUR MODERN 300 CAR BUILDING 


Thursday, July 24th at 11.30 a.m. 


AND EVERY THURSDAY AT THE SAME TIME 


200 CARS AND TRUCKS WILL BE SOLD 


“THE MIGHTY MITE,” THAT GENTLEMAN FROM INDIANA 
THE ONE AND ONLY PAT PATTERSON, AUCTIONEER 


FOR FURTHER INFORMATION WRITE, PHONE OR WIRE 


Chicago Automotive Auction, Inc. 
USED CAR DEALERS | e 


CHICAGO 19, ILL. 








Remember the Smallest Dealer Is Just As Welcome As the Largest 
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THE SALE OF SALES! 


Genuine Ford Parts — June 15, 1947 . . . 50% Discount from List 

















All items in this sale are genuine Ford parts unless plainly 
stated under name of manufacturer below. 











Part Numbe Name List Price | Part Number Name List Price ; Part Number Name List Price | Part Number Name List Price , Part Number Name List Price ; Part Number Name List Price 
51-1099-A < flange 2.65 68-4222 cup 2.10 2GT-5230 muffler 5. 91A-6347 ig 12 74-7204 cover 2.70 78-9047 25 
B-1105 hub 8.35 BB-4245-A retainer 50 11A-5455-A clip 65 51-6375 y-wheel 8.65 81A-7204 cover 3.00 11A-9047-A hose 25 
68-1105 hub’ 11.20 48-4504 housing 14.85 51-5463-A stud 75 B-6623 screen 17 BB-7242 shaft 1.05 T-9275 gauge 2.00 
59D-1105-A2 hub 8.90 BB-4520 cap 2.15 BB-5776 shackle 1.40 41A-6623-A screen 45 BB-7231 fork 2.30 11A-9350 pump 3.45 
-2019-A 3.30 BB-4614-B sleeve 5.40 BB-5777 shackle 1.40 O1A-6654 spring 02 BB-7240 shaft -80 48-9400-A rod -70 
1A-2062 cylinder 2.55 BB-4616-B cup 2.80 ONY-8010 block .80 18-6655-A gear 1.30 O1A-7503_—s shaft 1.65 78-9430 manifold 2.20 
91A-2078-A hose ‘90 BB-4621-B Cone 5.70 B-6047 bolt 14 O1A-8663 plunger 02 B-7 bearing 1.60 78-9431 manifold 2.20 
817-3010 axle 12.35 48-4750 rod 6.05 1GA-6051-D gasket 90 18-6664-A cover 85 21A-8188-A panel 3.85 9564 valve 50 
81T-3115 bolt 1.80 BB-4751 rod 4.15 11A-6055-B sleeve 3.75 48-6675-C oil pan 8.95 200-A 12.05 78-9564 valve 30 
bushing 14 51-4751 rod 4.50 92A-6200 con rod 2.90 52-6766 oil cap 40 91A-8286 95 O1A-10050 plate 1.90 
81T-3590 arm 1.75 O18T-4816 = shaft 12.50 2GA-6200 con rod 2.63 51-7050 retainer 1.39 1GA-8512 impeller 2.90 O1A-10069 brush 25 
81W-3590-B arm 2.10 O1T-4832_~— retainer 14 9N-6200 con rod 4.00 78-7050 retainer 1.15 2GA-8512 impeller 2.90 B-10094 bearing 1.30 
81T-4010 housing 34.50 11C-5005-B frame 48.30 21A-6250 cam shaft 6.90 74-7085-D retainer 1.95 21A-8577-A3 Belt 1.60 79-10130-C pulley 2.25 
a one 27.90 | 114-5019 xmember = 5.00 | 18-6251 cam shaft 8.65 | 51-7088 joint 8.95 | B-8620-A3 Belt 1.50 | 18-11049 plate 1.15 
» 79-4215 pinion 1.35 91A-5020 x member 3.45 2GA-6316-A dampner 19.35 BB-7100 gear 10.35 52-8620-C3 Belt 1.70 A-11375-C spring 75 
4 . . . 
Genuine Ford Parts — June 15, 1947... . 50% Discount from List 
; Name List Price | Part Number Name List Price Name List Price 
rest nee = 12 |  81C-16050 apron 2.90 26H-16612 LZ hood 157.50 
48-11450 switch 1.15 81C-16051 apron 2.90 78-16720 moulding 1.20 
18-12105-B cap 30 50-16150 fender 12.95 78-16721 moulding 1.20 
1GA-12106 housing 2.60 50-16151 fender 12.95 99A-17261-C casing 1:40 
21A-12106-A housing 1.60 21A-16312-F Fender 8.90 11A-17781-B bar 6.05 - 
liana 12220 plunger 30 21A-16313-F Fender 8.90 51A-18081-A shock 7.20, 
: 40-12226-B tube .07 48-16450 board 7.75 1GA-18387 gasket set 1.60 - 
Min- 18-12300-B condenser 40 50-16450-A board 6.60 18-18512 pan gasket .50 
Iowa, A-13025-B reflector 1.45 99A-16450 board 6.90 1GA-18512 pan gasket 60. 
. and 78-13028 reflector 1.10 21C-16450-B board 8.35 78-18515 pump kit 1.75 
4 7 1 board 7.20 1GA-18511 x gaskets -20 
i 48-13060 lens 45 8-1645 
icago . 1980 48-701220-A top frame 3.60 
eting. 68-13060 lens 85 67-16612-A ood . 78-701220-A top frame 3.15 
48-19076 socket 80 11C-16612-B hood 29.35 79-810330 floor board 5.40 
Genuine Ford Parts . . . 60% Discount from List 
Md bolt 25 BB-4513 cap 75 1GA-6730 lu 1.40 
S1E1199 cap 35 78-5059-B support 1.25 BB-7141 year 8.85 
91T-1190 retainer 45 11A-5059 support 1.15 74-7561 ub 35 
91A-3030 plate 14 21A-5059 support -60 40-8200-A grille 9.75 
B-3122 pin 17 52-6384 gear 1.95 68-9276 gasket 03 
81T-3122 pin 25 18-6652 gear -70 18-12108 gasket 03 
B-4513 cap 90 52-6734-A gasket ‘02 91T-18372 wheel kit 1.05 
5. Parts Not Genuine Ford . . . 60% Discount from List 
Y top hose 1.15 21A-8260-A top hose 1.50 O1T-8286 bottom hose 65 
20. a SS. ap hose 1.50 | 91A-8286-B bottom hose 1.15 | 18-9288-A flex line 45 
e.. PISTONS 70% Discount from List 
Quantity Part Number Name Make Size List Price Quantity Part Number Name Make Size List Price 
1,610; 180 40-6110-A Piston Ford STD. 2.40 | 3 11A-6110-C Piston Ford .005 2.40 
40 40-6110-A Piston Sterling STD. 240 10 99A-6110-B Piston Ford .0025 2.60 
$975 4l 40-6110-C Piston Ford .005 2.40 15 99T-6110-B Piston Ford -0025 2.60 
85 40-6110-E Piston Ford .030 2.40 5 O9A-6110-B Piston Ford -0025 2.60 
199 40-6110-H Piston Ford .020 2.40 4l O9A-6110-C Piston Ford -005 2.60 
32 40-6110-H Piston Sterling .020 2.40 72 O9T-6110-A Piston Sterling STD. 2.60 
5 68-6110-B Piston Ford -0025 2.40 27 O9T-6110-C Piston Ford -005 2.60 
350 O1T-6110-A Piston Bohnalite STD. 2.40 45 O9T-6110-E Piston Ford .030 2.60 
1 O1T-6110-B Piston Ford 0025 2.40 47 O9T-6110-H Piston Ford -020 2.60 
» 240 O1T-6110-E Piston Bohnalite .030 2.40 4 O9T-6110-] Piston Ford .040 2.60 
46 O1T-6110-H Piston Ford '020 2.40 16 29A-6110-C Piston Ford {005 2.60 
16 O1T-6110-] Piston Thompson -. 2.40 " 29A-6110-G Piston Ford -020 2.60 
13 11A-6110-B Piston ord 2.40 29A-6110-H Piston Ford -040 2.60 
PISTON PINS 70% Steceunt from List 
250 18-6135-B Ford .002 OS 40 631 19A-6135-B Ford 002 OS 40 
200 78-6135-D Ford 001 OS 4 | = 19A-6135-C Ford .002 OS 40 
122 99A-6135-D Ford .001 OS 173 _ 19A-6135-D Ford .001 O8 40 
RINGS 70% Discount from List 
325 81AS-6149-B Rings Ford .030 7.25 3 82A-6149-A Rings Ford STD. 5.45 
37 81AS-6149-G Rings Ford .020 7.25 3 82A-6149-D Rings Ford 015 5.45 
291 O1TS-6149-B Rings Ford -020 7.80 79 99A-6149-A Rings Ford STD. 5.45 
183 O1TS-6149-C Rings Ford .030 7.80 8 99A-6149-B Rings Ford .020 5.45 
139 O1TS-6149-D Rings Ford .040 7.80 5 99A-6149-D Rings Ford -030 5.45 
109 O1TS-6149-E Rings Ford -060 7.80 7 99A-6149-F Rings Ford -060 5.45 
310 99AS-6149-A Rings Ford STD. 7.25 9 99A-6149-G Rings Ford -020 5.45 
456 99AS-6149-B Rings Ford .030 7.25 1 29A-6149-B Rings Ford -020 5.45 
180 99AS-6149-D Rings Ford .060 7.25 1 1GA-6149-A Rings Ford STD. 3.75 
157 99AS-6149-F Rings Ford .020 7.25 1 1GA-6149-C Rings Ford 015 3.75 
217 99AS-6149-G Rings Ford .040 7.25 1 1GA-6149-D Rings Ford .030 3.75 
106 29AS-6149-B Rings Ford -020 7.80 “ 1GA-6149-E Rings Ford -045 3.75 
12 29AS-6149-C Rings Ford -030 7.80 1 1GAS8-6149-D Rings Ford 045 5.45 
152 29AS-6149-D Rings Ford -040 7.80 : nee aoe geet . = < 
265 29AS-6149-E Rings Ford .060 7.80 o. ngs riect Circle ’ ; 
2 . Rings d \< 
4 81A-6148-B Rings Ford 005 5.45 ‘ No. $04.95HP Rings Perfect Circle 030 48 
22 81A-6149-C Rings Ford 015 5.45 No. 584-95HP Rings Perfect Circle -020 5.45 
CONNECTING ROD : NSE RTS 70% Discount from List 
300 48-6211-A Insert Federal STD. 164 99A-6211-V Insert Clawson 
72 81A-6211-] I t rod STD 004 1.25 —_ = os 
: nser or _—-. x 
32 81A-6211-NS Insert Ford 020 — 004 1.95 332 99A-6211-Semi Insert Clawson 
6 81A-6211-T Insert Ford .030 — .004 i. 3 Bals -060 1.25 
16 99A-6211-] Insert Ford STD. — .004 40 9N-6211-D Insert Ford 005 50 
MISCELLANEOUS 70% Discount from List : 
600 91A6342 Packing Ford 18-6657-A Bushing Ford .08 
180 1GT-6505 Valve Ford is | “0 18-6664-A Cover Ford 85 
1336 40-6514 Retainer Ford 05 
REAR MAIN BEARINGS 70% Discount from List 
Cylinder Cylinder 
Crankshaft Block | my Overall Length Between Crankshaft Block Main Overall Length Between 
Qty. Part No Name Make Diameter Seg, Rove ‘eege viangee List Price Qty. Part No. Name Make Diameter = Bore es List Price 
4 52-6331-B Liner Ford .005 TD. STD. 1.20 78 1GA-6331-B Liner Ford -001 TD. . STD. 1.10 
2 52-6331-ERP Liner Ford STD. 015 OS STD. at10 1.20 28 1GA-6331-C Liner Ford -002 STD. STD. STD. 1.10 
6 52-6331-GRP Liner Ford 010 STD. 015. OS STD. 1.20 100 1GA-6331-D Liner Ford -005 STD. STD. STD. 1.10 
34 68-6331-B Liner Ford -005 STD. STD. STD. 1.20 10 1GA-6331-F Liner Ford 012 STD. STD. STD. 1.10 
98 68-6331-D Liner Ford STD. STD. 015 OS STD. 1.20 12 92A-6331-B Liner Ford -005 STD. STD. STD. 1.20 
6 68-6331-ERP Liner Ford STD. 015 OS STD. -010 1.20 24 92A-6331-E Liner Ford 005 STD. 015 O8 STD. 1,20 
8 68-6331-] Liner Ford STD. STD. STD. STD. 1.20 14 92A-6331-F Liner Ford -010 STD. 015 O8 STD. 1.20 
12 68-6331-K Liner Ford 005 STD. STD. STD. 1,20 2 9N-6331-B Liner Ford -001 STD. STD. STD. 1.10 
128 68-6331-U Liner Ford .020 STD. STD. STD. 1.20 8 9N-6331-C Liner Ford .002 STD. STD. STD. 1.10 
40 68-6331-V Liner Ford .020 STD. STD. STD. 1.20 24 9N-6331-D Liner Ford -005 STD. STD. STD. 1.10 
56 81A-6331-D Liner Ford STD. STD. 015 STD. 1.20 14 9N-6331-F Liner Ford 012 STD. STD. STD. 1.10 
64 81A-6331-F Liner Ford -010 STD. 015 STD. 1.20 56 1GA-6337-B Liner Ford 001 STD. STD. STD. 1.05 - 
28 81A-6331-H Liner Ford STD. oan STD. 010 1.20 7 1GA-6337-D Liner Ford 005 STD. STD. STD. 1.05 
242 81A-6331-] Liner Ford .020 STD. STD. 1.20 1GA-6337-F Liner Ford 012 STD. STD. STD. 1.05 
FRONT and CENTER MAIN BEARI NGS 70% Discount from List 
Crankshaft Cyl. Block Main Overall Crankshaft Cyl. Block Main Overall 
Qty. Part No. Name Make Diameter ring Bore ——_ List Price Qty. Part No. Name Make Diameter ng Bore ong List Price 
66 52-6333-ERP Liner Ford STD. 015 OS STD. 55 58 1GA-6333-F Liner Ford -012 STD. STD. 55 
84 68-6333-C Liner Ford 10 STD. STD. 55 44 9N-6333-B Liner Ford 001 STD. STD. 55 
10 68-6333-ERP Liner Ford STD. 015 STD. 55 4 9N-6333-C Liner Ford -002 STD. STD. 55 
56 81A-6333-ERP Liner Ford STD. 015 STD. 55 20 9N-6333-D Liner Ford 005 STD. STD. 55 
36 81A-6333-N Liner Ford .030 STD. STD. 55 32 9N-6333-F Liner Ford 012 STD. STD. 55 
6 81A-6333-N Liner fobnees one om —_ a 48 1GA-6338-B Liner Ford 001 STD. STD. 55 
ronse ‘ . . . 52 1GA-6338-C Liner Ford 002 STD. STD. 55 
6 1GA-6333-B Liner Ford 001 STD. STD. 55 
4 1GA-6333-C Liner Ford .002 STD. STD. “$5 = IGA-6338-D Liner Ford -005 STD. STD. 55 
6 1GA-6333-D Liner Ford -005 STD. 1GA-6338-F Liner Ford 012 STD. STD. 55 


Biscayne at 20th St., Miami 36, Fla. 


Write, Wire or 
Telephone 9-4761 


Telephone 


DONALD NEESE 


PARTS BROKER 


Orders filled in rotation on date received by us. All or any part of above list subject to prior sale or sales. 
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Car, Truck Output Estimates 
‘By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 








Week Week dan. 1 
Ended Same Ended Total to 
~—. Week July 12, duly, duly 20, 
1946 1947* 1947 1946* 
GENERAL MOTORS . ‘wnee 18,781 30,418 77,398 207,560 
Chevrolet ..... oy wrt 14,046 9,990 15,624 38,539 100,691 
MEE ed's Udiceé sah 5,518 3,850 5,060 14,106 36,983 
MD esc lcusieceses 4,212 3,058 4,307 11,494 34,456 
Oldsmobile .......... 1,883 4,187 9,955 27,857 
Cadillac ............. 1278 3=«... Ss si,240. 8,304 7,574 
CHRYSLER ........... 15,755 14,254 11,369 29,600 289,365 406,984 
Plymouth ............ 6427 6486 1,914 9,945 122,085 194,499 
SE ic cvenesed shoes 5,073 4,127 6,281 10,742 94,501 116,876 
Chrysler ............. 2,404 2,088 2,831 4,894 38,668 
MR caidas os ccevs 1351 1558 1,848 4,028 $4,111 40,917 
I huis ietaes-vaec'es se 14,162 12,825 12,306 382,658 170,886 396,747 
secs i cekconts 11,122 10,089 9,848 25,822 144,006 $14,217 
Mercury ............ 2,423 1,868 1,848 5,242 28,072 
MLS Lintss 60s. 617 428 620 «1,504 «= «8,719 +=: 17,004 
KAISER-FRAZER 8,377 16 2,876 8,228 46 57,484 
Ce eich assy odes 1,652 9 1557 4,568 25 $1,268 
icc ieiness cove 1,725 7 1319 3,660 21 26,171 
HUDSON .............. 2,808 2,673 2,801 6,786 44,969 68,556 
STUDEBAKER ....... 2,556 2,196 2,448 6,487 27,989 67,679 
i, oc rseeeccd 2,621 2,825 .... 2621 46,494 62,361 
PACKARD ............ 1248 1,129 1,200 8,119 14,941 26,270 
WILLYSt ............. Ns 27 «2,084~—Ct«‘(<‘(<‘“(<‘(‘é‘é«‘é‘d* ST 
Vib dives See 448 114 392 835 528 «9,610 
Total Cars, U. S. ..... 72,889 658,818 64,557 169,665 802,728 1,809,635 
tStation wagons. eee 
* * 7 7 * 
COMMERCIAL CARS 
(U. 8. PRODUOTION ONLY) 
Week wi Jan. 1 Jan. 1 
Total to to 
July 19, Week July 12, duly, July 20, July 19, 
1947 1946 1947* 1947 1946 1947* 
FORD ...... SR die ee 6,068 3,755 6,278 18,879 74,707 167,831 
Tuoi 4,438 17,367 11,314 97,112 148,782 
eed cecceeee 8,726 2,386 3,701 9,588 64,086 148,061 
INTERNATIONAL 3,162 2,958 3,274 8407 56,066 82,731 
WEEITD Sscinsececsccsce 1462 1,706 1,481 $4,488 48,012 
STUDEBAKER ....... 1,341 1,218 1,882 38,472 19,997 36,562 
eh on Kah Sake 60 os 240 «=: 1,895 288 860 8,502 35,222 
a kash as sven Saas 828 41 195 7,084 12,028 
EN alnev ans sed’s ee, $45 978 3,241 11,562 
ca acd bass oes 412 300 487 1,108 ~=—s«G, 779 +=—:10,296 
DIAMOND T .......... | ere 822 8,748 8,981 
FEDERAL ............ 228 168 157 526 3,272 «= 5,801 
BOSE §.....000..02.. baa ea a .... ©1006 (2,844 
CROSLEY ............. ei a 69 Oe i cee.” 
MISCELLANEOUS 531 524 529 1,356 18,961 12,284 
Total Trucks, U. S. .. 22,399 22,194 21,758 56,406 393,559 781,355 
Total Trucks, 
U. Ss. eae a, 95,288 76,007 86,315 226,071 1,196,282 2,630,900 
Total Trucks, 
ny ee a 5107 4,115 4,884 12,268 91,198 140,019 
Grand “a — and 
Me pacino wie 100,395 80,122 91,199 238,889 1,287,475 2,771,000 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 109,272 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 
DF os os tl tet Ate tnt Beata “Timi 


Output Rises, GM Closing 
To Cost 30,000 Cars 


(Continued 


on hand and in transit have been 
used up. 

GM’s truck plant at Pontiac and 
Chevrolet truck operations 
throughout the country will not be 
affected, since both of these di- 
visions have been able to maintain 
and build inventories to some de- 
gree while output was curtailed for 
model changes. 


Of major interest last week to 
the auto industry were steel 
prices. Many sources were of the 
opinion that higher quotations 
will be posted on many steel 
a within the next couple 


pl is a resume of the ac- 
tivity this past week in the vari- 
ous U. S. plants: 

General Motors: Last week’s out- 
put in all divisions estimated at 
29,148 cars compared with 30,418 
the week before. Thus far in 1947 
GM plants have built an estimated 
total of 786,123 passenger cars, of 
which 387,814 were turned out at 
Chevrolet. 


Chrysler: Last week’s passenger 


ear output in the corporation's four 
' divisions is 


estimated at 15,755 
with 11,369 the previous 
All Chrysler divisions were 


‘ active last week with the exception 


of the Los Angeles plant, which is 


_ scheduled to reopen today (July 21). 


Ford: Last week’s estimated out- 
put of 14,162 cars includes 11,122 


“Fords, 2,423 Mercurys and 617 Lin- 


from Page 1) 


was resumed in the Rouge plant 
last week. 


Kaiser-Frazer: Output of 3,377 
cars scheduled for last week 
after actual turnout of 2,876 the 
previous week. Through last 
week K-F had turned out approx- 
imately 8,228 units in July on the 
way to a goal of 15,000 for the 
month. 

Hudson: Estimated output last 
week was 2,803 cars compared with 
actual total of 2,801 in previous 
week. It hoped that idle truck as- 
semblies can be resumed by the 
end of the month. 

Nash: Built an estimated 2,621 
cars last week as plant reopened 
after two weeks of idleness. 

Studebaker: Output last week 
estimated at 2,556 cars and 1,341 
trucks, compared with totals of 
2,448 and 1,332 the week before. 

Packard: Built an estimated 1,243 
cars last week after an actual ac- 
counting of 1,200 the previous. 
About 150 units of the total sched- 
ule each week comprise the com- 
pany’s recently announced convert- 
ible line. 

Willys: Last week’s output esti- 
mated at 1,462 commercial units 
and 781 station wagons. Willys 
plants will close for one week on 
July 26 to take inventory. Station 
wagon and some truck assembly 
will be resumed Aug. 3, but another 
line on which other models are 
produced will remain closed for 
another week. During the closure a 
new flight conveyor will be in- 
stalled in the jeep and jeep truck 
section. 
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| | 
‘CLASSIFIED WANT AD DEPARTMENT 


| 


HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
vs maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


NATIONALLY KNOWN advertising agency 
specializing in customer service follow 
up for automobile dealers, has opening 
in their expansion program for topflight 
men who can qualify. Must have car 
and free to travel and have five years 
factory or automotive experience. Give 
complete information in reply which will 
be treated confidentially. Box 1824, c/o 
Automotive News, Detroit 26. 


SERVICE TRAINING INSTRUCTORS— 
Excellent opportunity with one of big 
three automobile factory organizations. 
Some travel; Ohio area; salary, ex- 
penses and car furnished. Write and 
advise qualifications. Box 1885, c/o 
Automotive News, Detroit 26. 


WANTED — GENERAL MANAGER for 
Lincoln-Mercury dealership in city of 
600,000. Must have actual experience and 
be under 45. Give qualifications, educa- 
tion, age, and send picture if available. 
Box 1832, c/o Automotive News, Detroit 
26. 


SERVICE MANAGER WANTED for mod- 
ern Chevrolet dealership in metropolitan 
Cleveland. Must have man with good 
mechanical background, neat appearance 
and sales and production ability. Salary 
and percentage opportunities unlimited. 
Box 1819, c/o Automotive News, De- 
troit 26. 


SALES PERSONNEL MAN—A large auto- 
mobile manufacturer has an opening for 
a young Factory Sales Representative or 
Retail Sales Manager who wants to get 
into sales training work. The man who 

“ can qualify will have a first-rate oppor- 
tunity. Address Box 1842, c/o Automo- 
tive News, Detroit 26. 


MANUFACTURER NEEDS ALERT 
SALESMAN FOR DEALER CONTACT— 
To work with jobber salesmen selling 
nationally advertised ignition parts. Ex- 
cellent opportunity with unlimited future 
for man with ignition or allied experi- 
ence. Good salary—generous bonus ar- 
rangement. Permanent position. Travel 
your own territory. Write fully, experi- 
ence, age, etc. Box 1841, c/o Automotive 
News, Detroit 26. 





WANTED — Experienced Chrysler Parts 
man to take charge of our parts whole- 
saling department. If interested give ex- 
perience and send references to A. B. 
Poe Motor Co., E] Paso, Texas, Chry- 
sler-Plymouth Dealer. 


WANTED 
REGIONAL SALES 
MANAGERS 


HEAVY DUTY MOTOR 
TRUCKS 


To represent old established exclusive 
motor truck manufacturer in the fol- 
lowing regions: 


Boston-Hartford 
Atlanta-Knoxville-Nashville 
Detroit-Grand Rapids- 
Milwaukee 


Selling experience heavy duty motor 
truck field essential. 


Duties require contacting existing deal- 
ers and establishing new accounts. Re- 
ply giving full particulars, including 
age and salary required. 


WRITE Box 1844 
c/o Automotive News 
DETROIT 26 


POSITION WANTED 


MANAGER-PARTNER — Your opportunity 
to unload big share of work and re- 
sponsibility onto successful, capable, de- 
pendable, family man. Background 14 
years Chevrolet retail management. Well 
qualified to develop new sales force to 
meet coming competitive conditions. Box 
1834, c/o Automotive News, Detroit 26. 


ACCOUNTANT-OFFICE MANAGER-AUD- 
ITOR—Familiar with all standard ac- 
counting systems, operating controls and 
business management practices. Located 
in Los Angeles. Available immediately 
to factory, distributor or dealer. Replies 
confidential. Box 1845, c/o Automotive 
News, Detroit 26. 


USED CAR MANAGER—Married, well ed- 
ucated, good health, sober, dependable 
with years of diversified experience, late- 
ly self employed, desires connection in 
south or southwest. Delmar Auto Sales, 

3610 Woodward, Detroit 1, Michigan. 


TRY A 


WANT AD 
FOR 
QUICK ACTION 


POSITION WANTED 


PARTS DEPARTMENT MANAGER — 
Wishes position large aggressive dealer- 
ship. Twenty years’ experience, Chrysler 
products, wholesale and retail; excellent 
merchandiser, capable, honest, depend- 
able. Box 1837, c/o Automotive News, 
Detroit 26 


ACCOUNTANT-OFFICE MANAGER: Gen- 
eral Motors experience, 18 years public 
accounting, middie age, married, college 
graduate, Masters degree. Box 1826, c/o 


Automotive News, Detroit 26. 


DEALERSHIP WANTED 


WANT TO BUY—Dealership with 300 to 
1500 car contract. Have cash for pur- 
chase and am qualified by GM, Ford 
and Chrysler. Reply will be held strictly 
confidential. Box 1833, c/o Automotive 
News, Detroit 26. 


INTERESTED IN PURCHASING half or 
whole interest Ford or Chevrolet Fran- 
chise, anywhere in United States with 
or without property. Qualifications guar- 
anteed to meet Factory approval. Box 
1831, c/o Automotive News, Detroit 26. 


NEW CARS WANTED 


WANTED—1947 Cadillac a coupe 
or sedan, new. Write, wire phone 
price. Anderson Auto, Peoria, hiitnbts, 


CALIFORNIA dealer wants 1946 and ue 
model cars from dealers who are 
to make delivery to Los Angeles. ‘For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 


1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis, 
Capitol Motors, 530 Linden St., Allen- 
town, Pa. 





AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with RB. 8. 
Evan), in Philadelphia, Pa. 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobile Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 




























AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 






















Sunes and operated by, 


Col. Joe H. Burtrum 
1610 EK. 7th 

JOPLIN, 
Phone 4660 
























USED CARS FOR SALE 





il 





We have on hand and can deliver as 
clean 1938 to 1947 cars that you 
States. 


anywhere 
Weekly on Request 
SAM GREENFIELD 
Automotive Merchandiser in Cleveland 
For Over 27 Years 


6619 Euclid Ave. Phone HE. 0231 
3, Ohio 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO 
LOOP 


% Mile East of Illinois State 
Line on Route 30 
EVERY FRIDAY 11 AM 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


PAT PATERSON, Auctioneer 


Dyer Auto Auction 
Phone 4111 Dyer, Ind. 
Res.: Lansing, Ill, 780 


AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND CARS 
IN PHILADELPHIA 
1947 TO 1989 MODELS 
ALL BODY STYLES 
Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 


AUTO BUYERS—Best wholesale deal 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


$275 


11942 Four Door Sedans 
i Formerly in Taxicab Service 
old “AS IS AND WHERE IS” 


Can Be Seen on 
Lot at 43rd and Locust Sts. 
Philadelphia, Pa. 
Contact Herbert Cole 
Sherwood 7-1700 





Doc Greiner 
AUCTION 
Thursday 12:00 Noon 
Most cars entered are brought in 
by mew car dealers. 

Col. Marker, Auctioneer 


$10 and $5 














AUTO AUCTION 


Every Monday—Inside 
12:30 o’Olock—Dealers Only 


“eee MOTOR SALES 


415 W. Main 8S Montpelier, Ohio 








ON THE “MASON-DIXON LINE” 


AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 


108 N. Main St. New Albany, Ind. 
Also Every Thursday in Indianapolis, Ind. 
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All types. Need new school buses particu- 
larly. Immediate action. Wire. 


1840, c/o Automotive News, Detroit 26. 


TWELVE DUMP TRUCKS—Formerly Con- 














SALE 





systems. One man operation, no extra 
equipment needed. All tested, Army sur- 
plus; with rollers $10.95 prepaid. Less 
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BUSES WANTED TRUCKS FOR SALE es TRUCK EQUIPMENT FOR SALE = a5 Oe Ne a TRAILERS FOR SALE 
Na Sa wanes won Gs OF 46 | nace amet anne 66.4). Guat, Gian, “10 FOR V G tINGIN®& No.| A NUMBER OF MUSTANG UTILITY 
passenger wanted. Cash waiting. Write, | FOR SALE—1947 158” C.0.E. Ford; Trux- 28333. Will sell whole or parts. Richard TRAILERS — Dual wheels, aluminum 
wire. McLaughlin Bus and Equipment; ™ore Nn or an od = 78 gal. se ° Crocker (SHaron 336), Sharon, Mass. | bodies, hard wood stakes, best made. 
Co., 1224 N. Main St., Providence. R. I. | Can earety anes ye eeea2O tree, j ruck I ire SHOP EQUIPMENT FOR SALE Price, distributor's cost, f.0.b. Jackson. 
truck is brand new. §3,979.12 F.0.B. Sneak ° DEALERS — GARAGES —GERVICE STA-| caly a limited number, Sanders Motors, 
' truck is brand new. §3, 1 .0.B. L d —Pressure brake bleeders. The big . * . : 
BUSES WANTED! our dealership. Discount to dealers. Box qui ation profit, high-speed way to fill hydraulic Satosiategs wast Peart’ Strest, Jawan, 


AUTO EQUIPMENT FOR SALE 





CONSOLIDATED BUS & necticut State Highway Department rollers $9.95. M & M Sales, Box 371, 

sok tan aon equipment, never driven without gover- The following 100 truck tires are Farmington, Mo. | 

1 e gto v7 ue * TS | 

NEW YORK CITY nors. Completely equipped with snow. || going to be sold below Distrib- || For saLe—HOLMES Heavy Duty Wreck. 
plows. Auto car 8165, Mack BM, GMC utor cost —, é 

Mu, 3-9297 (2) T61B, GMC (3) T51HB, Interna- ° er. With all attachments, mounted on 





BUSES FOR SALE 
FORD 1945 TRANSIT BUSES—Motor in 








tional DR70, and whites (4) Acme Auto 
Top Co., 123 Edgewood Ave., New 
Haven, Connecticut. 


WE BUY AND SELL new and used trucks, 





HURRY! HURRY! 
HURRY! 


AFR-522 1946 GMC heavy duty truck. 
Also equipped with front and rear-end 
winches. This equipment will handle any- 
thing that rolls the highway. King Mo- 
tor Company, Ft. Lauderdale, Florida. 








(Dealers) 
‘Improved 1947 Model 
RED ARROW BARS—$33.82 











rear. 29 pass., excellent condition. low 
priced. photos available. McLaughlin Bus cars and trailers. All makes, 1936 to GLOBE FRE Ww. Oceania de 
& Equipment Co., 1224 N. Main St... 1947 models. FOR SALE—1947 Federal|| Come in and get yours as they . iets — meee. seve plete with Guide Cables 
Providence, R. I. (New) L.W.B. re <— e are going fast. tank. Cost $375, take $300. Anderson Tow Bar Sales mpany 
Vederal ects Suen meee Se SIZE PLY PRICE Auto, Peoria, Illinois Co pa 
7 . 1944 GMC tractor model 452, ‘ = : a , : 7 
1949 BROCKWAY SCHOOL BUS al axle; 1945 Ford tractor (two} 900x20 10 $52.64 FOR SALE—Bean front end machine with SALE—Bean front end machine with FACTORY DISTRIBUTORS 
55 passenger, Pen Yan deluxe body, deluxe two speed axle. Many others to choose 900x20 12 68.00 on * 5180 ry — wun = 100 S. Clinton St. Chicago 6, Tl. 
equipment throughout. Air conditioninc. from. Write or call Bill Fishel. Vande- 1000x20 12 68.23 rage camer "Pa . . is a- 
good tires. Used for school bus service te Te — Ba a 1000x22 12 710.87 = — * . 
pay. as _— — 1100. CLAYTON MOTO-MIRROR DYNAMO- 
as a x20 12 78.90 
, FOR SALE—1946 2% Diamond T with METER model 41, $1,100. This dynamo- 
PARKHILL CHEVROLET heavy duty Holmes Hoist wrecker. Less 1100x20 14 95.85 meter has been used only a very short ANTIQUE CARS FOR SALE 
Youngstown, New York than 1,000 miles. Bigelow Chevrolet Com- *1200x20 8 65.47 time and is in perfect condition. The | 199g McINTYRE, 3 seats. 6 passenger 


Phone: Youngstown, N. Y., 226 











pany, Aberdeen, Washington. 





2—14-foot Linn Coaches-——-Hercules motors, 


*Tractor Grader 


The above tires are Seiberling 








ss Hotchkiss Buick Co., Waterbury, Conn. 
TOBIN ARP SB motor bearing sizing ma- 











high wheels, 2 cylinders, good condition. 
Wonderful attraction for parades, cele- 





NEW TRANSIT BUS—Pusher type, 29 aes cua 
: 5 lient for : plete with eccentric saddles brations, etc. Will appreciate in value. 
aa oan a "tan aaa = on duaning  enabtiouments, de- First Line tires. and mike. Floor sample. Will ship on F. E. Burgess, Geneva, Illinois. 
33.500. " Chicago Surplus Truck Sales, partment and furniture stores and so an on PEO at vente Ge ee — $1,- ACCESSORIES FoR SALE 
‘a ks are new. c NE 15. - ty 8. e : 
oe sien: s(ne baa eomies Site bo jot “East Pear! Minneapolis, Minn. NEW CAR DEALERS: Auto supply dis- 
cago, . s I ) Iss 
[944 SUPERIOR 40 passenger Illinois | _ Street. Jackoon,_ Miseeslor” JIM BURKE NASH MODEL Ene DULG SaerEe cloth seat ‘epvere made bod prised fight 
. d SL 400-420—Good dition, 
school bus, Ford chassis, excellent condi- 300 South 22nd Street F.0.B. Bloomingdale. ow Jersey. om te Sasaee —— caleo ane win gastomer 
Sasseuger scticel bus, Word chassis. ‘Seat TRUCKS FOR SALE BIRMINGHAM, ALA. ka Bros. Inc., Main Street, Blooming-| Piace, Hartford 3, Cont. 
passeng' , . 54-8436 ale, N. J. y 7 ae 
spacing suitable for adults (prime paint). Amphibious ducks, excellent condition, bar- —— 
Superior Coach Sales Co., Evanston, Ill. aan. AIR COMPRESSOR—Purchased new one eee en ean cian 
CONSOLIDATED BUS & snnemsnsicnmeciesteligpaeneranpeeiepaapenscaitscastatl year ago. In excellent condition. No ~ aie — aa a 
TW ” + _ _ PARTS WANTED longer required because of shop reloca- nding an metalizing. in 
Se er 12 Lexington Avenue tion. Specifications: Westinghouse 5 hp.| Hughes Motor Co., Inc., 800 Commerce 
wheelbase, 60 passenger Blue Bird NEW YORK CITY WANTED—Right front fender and hood three phase, 220 volt, two stage, two| St.. Lynchburg, Virginia. 
= . for 1940 LaSalle 50 series. Write or call cylinder A.S.M.E. tank. Price $445. Don PECK’S AUTO TITLE BOOK. Covers title 
School Buses. F.O.B. Miami, $3,998. Chivington Auto Sales, Marion, Ohio, Smith Motors, 727 Lafayette Avenue, awe of t ih mete ‘ 
LL Phone 6210. Moundsville, W. Va. s of every state, w actual copies 
z of title certificates, certificates of regis- 
SAM MURRAY, INC. TRUCK EQUIPMENT FOR SALE WILL TRADE tration, etc. Should be on the desk of 
1917 Biscayne Blvd. PARTS FOR SALE oo every new or used car dealer. Price $10 
Mi i, Florida Phone 9-476] =NGINEER CONSTRUCTION body (oil - TRADE OR SELL Ewing Automatic Steam postpaid or C.O.D. Title Digest Co., P.O 
sam, Ess field type) with winch, takeoff, A frame,|COMPLETE STOCK genuine STUDE-| Cleaner Equipment purchased new few| ox 3407 (Sta F), Jacksorville, Florida. 
gin poles, accessories, maintenance tools BAKER parts, new motors. We ship months ago. Sacrifice account dissolu- . 
and spare parts packed in single crate anywhere. Osage Sales Company (au- tion partnership. Write Box 986, Long- 
FIVE Brand New FORD 194” for overseas shipment. Total weight 5390. thorized Studebaker dealer), 3905 South view, Texas. 


wheelbase chassis. Will exchange 


Fits any 2% ton long wheelbase 6x6. Also 
have 15 2%-ton amphibious ducks, like 
new. Treuman Sales, RFD No. 4 Hwy. 


Grand Bivd., St. Louis, Mo. 


ATTENTION REO DEALERS—Late model 





GARAGE FOR SALE 
FOR SALE--Large ultra modern sales and 





DEALERS WANTED 


or sell outright at Miami prices. 130, New Brunswick, N. J. 23 Reo 170” WB, 23,000 pounds. GVW, service garage, located on one of the Motobecane 
sexes easiecaaaaS 10:00x20 tires, appearance and running most heavily traveled streets and near 
cat Geen ee | NEW FORD TRUCK CABS 9100-—Now | Condition te ee ee OT eam” ana | Gee. sheceian puainnen tani teat| _Hrench Motoreyele (195 es) 
t truck cabs ; new truc A ’ b . 
Miami, eae ri Slene 9-4761 cm nenrés for Ford, Chevrolet, outriggers, 2 winches. For detailed speci- diate possession. The Bankers Guaran- IMMEDIATE DELIVERIES 








TRUCKS WANTED 





Diamond T, Dodge $3.50. New army 
twelve foot stake bodies with bows and 
tarpaulins, ideal for farm and freight. 
Packed two to a crate, $250 per crate. 














fications write General Truck Company, 


Inc., P. O. Box 1253, Charlotte, N. Car. 











tee Title and Trust Company, 191 South 


Main Street, Akron 8, Ohio. 


GARAGE FOR LEASE 
LARGE GARAGE BY AUGUST 








1—Size 


Write, wire or phone 
John L. Green Operations Corp. 














, D—500 deposit, bal- New York 23 
Ss eR waa we a tee nee | ae GOD. CB rexao suRPLus|} OLDSMOBILE PARTS 56x170 feet. Two showrooms, centrally | **? eee 71-4056 = 

wheelbase. Bank Auto Ce., 735 Mont-| TRUCK SALES, 4545 Madison Street, We stock crankshafts, rods, bearings, located. Car contracts available. Wire 

gomery St., San Francisco 11, Calif. | Mansfield 7772, Chicago, Illinois. a 1937-47. Write us for parts or write, Cecil Euler, Bowling Green, O. 
ibles JOHN E. VOLLMER INC. 
mons WEBSTER GROVES 19, MISSOURI 

AUTO AUCTION | The WORLD'S Finest 
oo EVERY FRIDAY eo T I A C 
, 9 P O N 
paler’ 1:00 o’Clock Sharp 
= HORSE HEADS NEW YORK Parts Wholesaler (FOR DEALERS ONLY) 
= 7 Thousands of items in stock. 

en courteous treatment. 25% ——— wu 
rnois, LOCATED ON CHEMUNG ST., ROUTE US 17 er at dn ae an es oe Going at FULL BLAST Every 





ABOUT 3 MILES EAST OF ELMIRA, N. Y. 





STRICTLY A DEALERS AUCTION 











If you have cars to sell 
i this is the place to cash 
them quick. 


If you need cars for retail 
you can buy your month’s 
supply in 3 hours. 





A Car Sold Every Two Minutes 


In a brand new building built exclusively for 


Auto Auctions, Bleachers, Lunch Counter, etc. 





HORSE HEADS AUTO AUCTION 
POST OFFICE BOX No. 3 
RONALD D. WEST, Owner 


STUART WEST 
FOSTER WEST S#!es Managers 


JOS. E. JOHNSON 


TEX RICKARD Auctioneers 














THOMS PONTIAC 


Phone Forest 8992 
5225 Delmar Bivd. 
ST. LOUIS 8, MO. 








RADIATORS 


Genuine Plymouth 
‘37 to °42 Models 
Large Stock Chrysler-Plymouth Parts 
25% Discount 


THE RICHLAND MOTOR COMPANY 
190 W. Main St. St. Clairsville, Ohio 





CHRYSLER, 1941, Town and Country, new 
right and left trunk doors, $55. Harold 
Keegan, Inc., 126 South Westnedge Ave.. 
Kalamazoo, Michigan. 


SPECIAL PRICE—1941-1946 1%-ton Chev- 
rolet rear springs K7 International front 
springs, main plates and wrapper leaves. 





TUESDAY & WEDNESDAY 


RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 


Our reputation is your n- 


tee for HONEST, IMPARTIAL, 


EFFICIENT SERVICE. 





Sales Start 12 o’ Clock Noon C.D.S.T. 






Call any bank or finance com- 
pany in Indianapolis for ref- 
erence. 




















Middleton & Meads Co., Inc., Baltimore 
ee 2, Maryland. 

STUART & RAMP, INC 

| ’ R 

| DO YOU WANT A GOOD MAN? Lincoln- 1011 N. Pennsylvania St. Riley 8781 
| | | INDIANAPOLIS, INDIANA | 
= Mercury | 

. . with a Solid Background of 15 years as a Factory Bs 

| Representative contacting Dealers and Parts Distrib- Large Stock of Hard 

| utors, and as a Buyer of Automotive Items? You do? to Get Parts 

Then I’m your man! . LOOK LOOK LOOK LOOK 
- | ool saa . Positi Fact R tati Deal | Some More White Sidewalled Tires Available Immediately. 

| seeking Position as Factory Representative, Deal- 
eae | ership Manager or Manufacturer’s Agent. Will consider CALL conte... 7 NEW LOW PRICES war li 
—  j|j| dealership partnership. Married . . . 43 years old... x Seeena 72: eee — a 


free to travel . . . financially responsible . . . presently 
employed! 


*Plus Excise Tax 
U. 8. ROYAL DELUXE AND FIRESTONE DELUXE CHAMPIONS ONLY 


10% Discount on Orders of 10 or More 
25% Deposit Required With Order 


KELLER MOTORS 
2750 WEST ALAMEDA DENVER 9, COLORADU 


—=_—*=_——>=>{K&x&x&x<x_=_={«{<_e_i—_—~———EEEEEE—>_>_>—>_—z——————EEE_————— 


a? 


DON McCULLAGH, Ine. 
LINCOLN-MERCURY 
Phone 21285 
604 E. Michigan Ave. 
LANSING, MICHIGAN 


WRITE OR WIRE AT ONCE TO 
Box 1843, c/o Automotive News 


WIRE, WRITE OR | 











—Selling the smart looking, smart handling new 
car that has all America singing its praises! 


This is certainly an Oldsmobile year! Every time you turn on your radio, it seems 
that somebody is playing or singing “In My Merry Oldsmobile’’—either the grand 
old familiar words—or the brand new “singing commercial” words, printed in the 
box at the right, which are doing such a fine job for Oldsmobile dealers today. 
And talk about your “popular hits”—Oldsmobile’s 1947 product is really going 
places! Lines as smooth as a melody make this smart new car Number One on the 
Style Parade. And Hydra-Matic Drive*—that fully proved, fully automatic General 
Motors drive—gives Oldsmobile a big edge in performance and driving ease over 
all other cars in the low and medium price fields! 

More and more buyers every day are finding out that “It’s SMART to Own an Olds!” 
And more and more dealers are discovering that it’s smart to BE with Oldsmobile— 
always first with the really important advancements like Hydra-Matic Drive! 


CF 
Te Die i HYDRA-MATIC 
DRIVE 7 


*Optional at extra cost 








